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representative of 
sound taste in the 
adornment of the 
table, upholds a tradi- 
tion pleasing to the 
customer and pro- 
fitable to the jeweler. 
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Quality First* 





By Harry A. EarNnsHAw 


HEN a business man allows his com- 

petitors to fix his standards of ethics— 
of quality, service, and price—he is taking 
the rock out from the foundation under him 
and replacing it with quicksand. Business is 
simply organized service, administering to 
the imperative needs of humanity. When a 
business firm attempts to mould its whole 
policy to meet the prices of its competitors, 
that business is entering a labyrinth the 
center of which is a chamber of despair. 

Because there is no “lowest price.” Imi- 
tations wiil always cost less than originals. 
If and when degradation proceeds to a point 
where the imitation becomes the standard-- 
and the price of the imitation universally 
rules in place of the price of the original— 
then other imitations spring up, imitations 
of imitations! And the price of the second 
imitation is lower than that of the first imi- 
tation, just as the price of the first imitation 
is lower than that of the original. 

Highest quality never can be given or 
obtained at the lowest price. If price be.sac- 
rificed, quality must be sacrificed. If qual- 
ity is sacrificed, society i» not truly served. 

Business men who attempt to give high 
quality at a sacrifice of price go bankrupt. 
In which case society pays the bill just the 
same. Just as society pays for losses by 
fire. Insurance companies never lose. 

And it was interesting and _ inspiring, 
through all these years, to observe how price, 
as a harsh and hampering power, a nega- 
tive force, receded more and more into the 
background. Into the warp of this big cor- 
poration was woven a new and different 
woof—the fine-spun golden thread of the 
Spirit of Service. To serve—that thought 
became the main thought in our cosmos. We 
kept our prices fair and reasonable, but the 
standard of quality was set first, and then 
we worked from that point to determine 
the fair price. We did not take price as a 
starting-point from which to fix quality. 

In eight years the business of this com- 
pany grew from six millions to fourteen mil- 
lions of dollars in volume. They were able 
to pay not only six per cent upon their 
common stock, but extra dividends as well. 


The number of their customers grew to 
over 10,000, 

But besides these specific evidences of 
Progress, they put themselves into a position 
of such strength that they can be but little 
affected by the fluctuations of business. 
Their patrons know, whether the price be 
high or low, according to the law of sup- 
ply and demand, the quality is fixed and im- 
movable. 

_ It was a great fight. It is one of the 
innumerable true stories of big business. 


“Extracts from the Walker Gordon Milk Bulletin. 





The concerns referred to in this article 
are not apocryphal. These incidents have 
not been drawn from imagination, but from 
the real history of actual business. The 
companies 1 refer to are still in existence. 
The men who fought these great fights for a 
great principle are still living. Perhaps 
many persons who read this article will 
recognize the facts and will be able to cail 
by name some of the companies to which 
these allusions have been made. 

In every domain of trade there are two 
kinds of business enterprise :. those which are 
living for the moment, satisfied if they can 
make a profit for this year and let come 
what may next year. These concerns build 
immediate profits at the expense of their 
future. There are others, and the number 
is increasing, who have the vision and the 
courage to build business on the solid foun- 
dation of quality first. 

Quality and service are the golden keys 
to the doors of true business success. 

The famous slogan will live forever as 
a great truth and principle of psychology: 
“The recollection of quality remains long 
after the price is forgotten.” 

Quality pays--pays both producer aad con- 
sumer, Each year that goes by adds to the 
number of individuals and corporations who 
prove this truth by actual experience. 

A policy of quality first will win out 
against a policy of price first, in the long 
run, one thousand times out of one thou- 
sand. 

If an article to be exchanged consist of 
a service, let the price be considered with 
relation to the effectiveness of that service. 

If an article of exchange consist of mer- 
chandise when appearance is of first im- 
portance, let the price be based on appear- 
ance. Jf the essential thing be durability, 
let probable length of its life be the test of 
value. 

If purity be the important thing, then let 
value be placed on purity. 

Every single factor that combines to 
make any article or service one hundred per 
cent suitable to its intended purpose repre- 
sents on outlay of time, money, and energy 
on the part of some one. 

Even approximate perfection does not just 
happen, it is achieved. When that achieve- 
ment is in our behalf, we ought not only to 
pay for it what it is worth to us, but pay 
gladly. 

In the end he will be but poorly served 
who pays with reluctance him who serves. 








In a_ recent advertisement in THE 
JEWELERS’ CIRCULAR it was announced that 
the ruby polishing powder sold by Jos. A. 
Stein, 41 Maiden Lane, New York, is $2 


for two ounce bottle. The price an- 
nounced should have read $1 _ instead 
of $2. 


Production of Precious Stones in the 


Ural 





By W. Jacoss 


HE program for the production of 

Russian precious stones drawn up by the 
Mining Department of Ekaterinburg for the 
year 1922 assumes an output of 825 poods 
of material. This wil! be sorted and the 
superior varieties will be set aside for 
facetting and the less valuable will be 
formed into collections. 

The preparatory work for the production 
was begun in the Summer of 1921 in the 
district of Lipovka village, in the Ekaterin- 
burg circuit. But in the month of October, 
1920, work had been started in deepening 
the shaft, which work is now being com- 
pleted. In a short time operations will be 
begun in the most valuable lodes, whence 
heavy aquamarines and tourmalines are 
mostly obtained. 

The stones are facetted in the Ekaterin- 
burg grinding shops, and there is abundance 
of material for carrying on the work, In 
the hands of the district government there 
ig enough polishing equipment to deal with 
21,000 carats. The mineral material that 
may be unsuitable for grinding will be dis- 
tributed amongst the museums, schools, etc. 

The Ekaterinburg district Government is 
the only one in Russia that provides collec- 
tions of minerals, and the demand for them 
is so great that it cannot be fully satisfied. 
A considerable collection was taken away 
by some Americans that passed through the 
Ural last year for the purpose of acquiring 
mineral concessions. But the chief and 
permanent client for these collections is the 
Ural Society of Naturalists. 

The Government is receiving a great num- 
ber of applications from private people and 
all kinds of combinations, companies, etc., 
for the right to exploit deposits of precious 
stones. But the District Government has 
decided to retain the exploitation of the 
deposits in its own hands so that the profit 
may go to the public good. 

There can be no doubt, says the report 
quoted from, in conclusion, that the pro- 
duction of precious stones in the Ural has 
a bright future, and is at the same time one 
of the most fruitful and easily conducted 
industries in the territories of the Russian 
Republic. 








S. H. Avery, jeweler and pioneer, resi-- 
dent at Auburn, Nebr., died recently at 
his home. He was in his good health 
as usual during the day and attended 
to his work in the store all day. He 


went to his home and retired at the usual 
time but was awakened by an attack of 
neuralgia of the heart from which he 
died in half an hour. 
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Bloodstone 


For a Birthday Gift that 
Lasts, suggest a Ring of in- 
dividuality. 
The Larter Period Rings 
are individual and portray 
the best features of each of 
the five noted periods in 
the development of Art. 
This individualism is in- 
creased by the unusually 
fine marking of the Blood- 
stones mounted in these 
rings. 
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The News from England 





Conditions in Jewelry Trade—Brisk Easter Trade Anticipated—Lincoln 
Jeweler’s Estate Includes Smallest Repeating Watch— 
Popular Gems and Jewelry 














Lonpon, Feb. 10.—The question of new 
price levels is one that has caused the 
jewelry trade considerable anxiety. With 
a new year in front of it the trade feels that 
a new price level undoubtedly would be a 
great inducement for the public to loosen 
those tightly drawn purse strings. 3ut 
there are a lot of retail jewelers here who 
are reluctant to lessen their present margin 
of profit unless it is absolutely imperative 
to do so. With rentals still very high, and 
rates and taxes still in the crippling class, 
one can hardly blame the retail jeweler for 
wanting to hang on to present prices on 
stock lines purchased since wholesale prices 
were reduced. There is, of course, some 
difference of opinion in the trade regarding 
this matter of new price levels for the re- 
tail jeweler. It is generally conceded that 
prices in the wholesale jewelry trade this 
side are now around 75 to 100 per cent above 
pre-war prices. Prices in the retail jewelry 
trade are still very much above this figure, 
being in the neighborhood of 100 to 150 per 
cent above pre-war values. Recent trade 
returns indicate that the pendulum of pros- 
perity is very slowly but surely coming this 
way again. So far as Britain is concerned 
unemployment figures are decreasing. <A 
pretty sure sign of increasing trade. And 
with trade in general getting under way 
more money will circulate and more spend- 
ing will be done. The retail jeweler here 
hopes to get a share of it when it begins 
again. 

x * x 

The retailers are 

the Easter holidays. 


laying their plans for 

Several new lines in 
ornamentation will come out in readiness 
for the Eastertide. There is a distinct lean- 
ing now towards butterfly wing jewelry. 
One London house is putting out 400 differ- 
ent patterns in this type of ornamentation 
which includes pendants, brooches, rings, 
bracelets, earrings, necklaces, hat pins and 
cuff links. This butterfly wing stuff is very 
delicately wrought and artistically designed. 
and the trade anticipates a demand for it 
this Spring. 


x x 


A Lincoln jeweler who has just died has 
left as part of his estate what .is claimed 
to be the smallest repeating watch in the 
world. The watch is one-third of an inch 
in diameter and is complete to every detail, 
keeping good time and constructed of valu- 
able metal. The watch is to become the 
Property of the Lincoln corporation. The 
Jeweler, James Usher, who also willed his 
art treasures to the local corporation, left 
€state valued at nearly £300,000. He has 
left. £1,000 to each of his shop assistants, 
and £2,500 in cash to the town corporation 
In addition to money with which to provide 
4 building to hold his antiques which are 


0 } sa : . 
to € preserved in the interests of the com- 
munity, 


x *k k 


The Daily Mail considers that women 16 


longer are guided by superstition in their 
choice of gems and jewel decoration. Jet 
and onyx.are very popular now. The news- 
paper may be right but the retail jewelers 
contend that the majority of women cus- 
tomers are still very faddy over the stones 
they purchase. The turquoise, for instance, 
which tradition implies is a mascot against 
accidents while horse riding or climbing 
steep places, is very much in demand by 
women leading an outdoor, active life. The 
Parisian jewelers are doing quite a trade 
just now in onyx—hatpins, bracelets, ear- 
rings and other mediums of personal adorn- 
ment being fashioned from this mineral. 
The topaz is known as a lucky stone in 
England. Whether the purchasers of the 
topaz really believe it will effect the won- 
derful cures attributed to it is not known 
for certain. Retail jewelers say that the 
topaz purchaser usually is the romantic 
type of woman, with red hair or copper col- 
ored hair, and the kind that pins its faith 
to witchcraft and mysticism. But the retail 
jewelers do not attempt to dispel any of 
these illusions since they find it good for 
trade. 
kK 

Jewelry manufacturers in Birmingham 
are concentrating on a line of 9 and 15 karat 
pendants of exquisite design that is finding 
favor among discriminating purchasers of 
good jewelry. These pendants are made 
ina variety of fanciful but not too elaborate 
forms and are composed chiefly of aqua- 
marines and pearls and amethysts and 
pearls. 

x x 

Brilliant glass window pedestals varying 
in height from four inches to 24 inches are 
being used with good effect for display pur- 


poses. They form an attractive window 
novelty for jewelers. 
kok * 
The owl line of jewelry is proving a 


profitable line for provincial and suburban 
jewelers who do a good trade with the work- 
ing classes. A great variety of the owl 
ornamentation can now be seen in the retail 
The design is the figure of an owl 
seated in a half moon and is effective as a 
har brooch, pendant, scarf pin or charm. 
The owl is made of gold, silver, bronze or 
any other popular metal and, if necessary, 
can be obtained in gem encrusted form. 
There always is a demand in England for 
“character” jewelry. Hence the popularity 
of butterfly, owl, fox, bat, and general bird 
and animal studies in jeweled articles for 
personal adornment. 


shops. 








J. C. Du Bois, Herkimer, N. Y., has 
moved his store from the Murray 
block where he has been located for 
the past 14 years and has taken over 
the store in the new Mackesey block. 
In his new location, Mr. Du Bois has 


larger quarters and his optical department 
has been completely overhauled. 
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Minor Arts Represent Life’s 
Bright Side 


| the criterion of any art is its perfec- 

tion in attaining that which it set out 
to do, these minor arts would not be less, 
but perhaps would take a higher place than 
those where the struggle to express the 
mixed glooms and triumphs of life has left 
a less finished whole. 

“But if breadth of possible subject is our 
standard, the industrial arts have chosen 
the sunny side of existence, and have there- 
by forfeited their share in the representation 
of life as a complex of light and shadow. 
! cannot think of any circumstance which 
so epitomizes this spirit of the minor arts 
as the placing of the bust of Benvenuto ‘ 
Cellini, like a tutelar deity, to crown the 
arches of the Ponte Vecchio in Florence. 
Across that bridge stretches on either hard 
the line of cheerful little shops filled with 
gems of varying values, but of uniform 
brilliancy—-from the most sumptuous pearls 
to the humblest turquoise—and brisk gold: 
—and silversmiths are fashioning jewélry- 
from them with untiring joy. Over the= 
bridge, with its constant stream of jewel- 
seekers, presides the rollicking, the san- 
guine, the truculent, the self-satisfied but 
beauty-loving Benvenuto, who turned with 
equal readiness and enthusiasm to knifing 
an adversary or graving the Lord Almighty 
on a button! Possibly Benvenuto was not 
as perfect in his art as he confidently sup- 
posed, but at any rate a great eminence 
was possible for him, and a man of his 
temper was thought worthy of mention as 
a master craftsman, without that admix- 
ture of solemnity which appears in the finer 
examples of the more serious arts. Could 
such a man dominate music or poetry or 
sculpture. even for a period of time, as 
Cellini has dominated the Italian jewelers 
and craftsmen for centuries? As is the 
master so is the disciple. Contrast Ben- 
venuto’s attitude toward life with the bear- 
ing of passion tempered with melancholy 
which devotees of certain fine arts adopt’ 
However conventional this manner may 
have become, even a convention springs 
from some root, and has a certain meaning ” 
—F. Roland, in “The Significance of Art.” 








One afternoon a short time ago, posses- 
sing a license to wed and being accom- 
panied by his bride to be, Miss Lucille 
Caroline Fitchett, of Ocean View, Va.. 
Arthur Graham, U. S. N., walked into the 
jewelry store of F. Driesell & Son, 436 
Main St., Norfolk, Va. His purpose was 
to purchase a ring and to have the bride- 
elect’s approval of it. The Rev. Robert 
N. Hartness, pastor of the First 
Methodist Church happened to stop at 
the entrance of the store to see how his 
watch tallied with the correct time of 
the jeweler. He recognized and 
spoke to Miss Fitchett. An inspiration 
seized Mr. Graham and he suggested that 
he and Miss Fitchett be married then and 
there. She agreed and witnesses were 
called and the ceremony was performed 
in the store. This is the first time so far 
as known where a wedding ceremony has 
been performed in a jewelry store in this 
country. 


Saw, 
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Natural vs. Artificial and Imitation 
New York, Febr. 16, 1922. 
Editor, THE JEWELERS’ CIRCULAR: 


That statemeat of the London jewelers 
in the Daily Mail, Dec. 14 (see JEWELERS’ 
CircuLaR, Jan. 4, page 71) will prove most 
effective in allaying the foolish fears of the 
last 10 years or so concerning artificial this, 
that, or the other thing in the jewelry 
business ruining the price and market for 
the genuine article. The London, Chamber 
of Commerce declares the sale of artificially 
produced pearls (whether of Japanese or 
Oshkosh culture) as genuine is a_ legal 
offence. And so will every chamber of com- 
merce in Europe, Asia, America, etc. The 
same as to artificial rubies, etc.,, if the in- 
tegrity of the commercial world is going to 
be maintained. Altogether, there has been 
too much flurry and fear and feathers flying 
around on this matter. 

Artificial silk did not injure the ruling 
prices of the silk-worm preduct. Mercerized 
cotton helped much but hit nothing. It is 
all a matter of human culture, not pearl 
culture, or diamond culture. The sale of 
goods under false pretenses alone can bring 
injury to nature’s rare productions; and if 
we cannot control fraud in the jewelry trade 
as well as it is controlled in other business, 
there must be something rotten in the 
jewelry fraternity. 

It is the writer’s belief that much of this 
worry and brain-storm has been brought 
about by the jewelry trade itself. It has 
allowed the profession of the jeweler and 
jewelry to be degraded to a commercial 
hasis, The fact that jewelry is adornment— 
art and decoration—not clothing and com- 
merce, seems to have got lost in the shuffle 
of the dollar-chasing. The jeweler seems 
to have forgotten that the gems he sells 
are bought by the customer in pure con- 
fidence and belief in his absolute honesty, 
just as in other professions the patient ac- 
cepts without doubt the statement of the 
physician, the client his legal counsel's 
opinion; and so on in all the professions. 
If the proportion of untrustworthy jewelers 
becomes so large as to bring discredit on 
the community then it may become neces- 
sary to enforce each member to be licensed 
as are accountants, auctioneers, and others. 

Now, artificial rubies, imitation diamonds, 
cultured pearls, etc, are extremely useful 
Products in permitting the less wealthy 
classes to assume beauty of ornament on 
their attire. Also, if such “manufactured” 
stones are resplendent in refractive proper- 
ties they are, on account of their beauty, 
worthy of a fair price and artistic mount- 
ing. The ancient Romans highly prized 
their pastes as things of beauty, not as 
Precious stones, and paid therefor very high 
Prices gladly, even competitively. And we 
must go back to the ancient love of beauty 
and art for beauty’s and art’s sake. 

But the jewelry -profession must take a 
Prctessional stand and sell its true rubies 
and other natural precious stones as costly 
and Precious because rare as well as 

beautiful—just as rare as though no arti- 


ficial, commercial, imitative products existed. 
There may be paintings just as fine as those 
of Reynolds, Raphael, Rubens, but they do 
not fetch competitive prices because they 
are not by these masters, Genuine can- 
vases by Reynolds, Raphael, Rubens, realize 
enormous prices because they are beautiful 
art works, are by a historically noted master, 
and (as much as all else) because they are 
extremely rare. And jt is precisely thus 
with the genuine precious stones versus 
artificial ones—the latter will not fetch the 
high prices because they do not come from 
nature’s workshop and they are not as rare, 
however beautiful. The jail, not wealth, 
must be the outcome of selling clever fakes 
of masterpieces. The prison must be the 
habitat of those who sell commercially pro- 
duced rubies, diamonds, pearls, etc., as 
precious stones. Eight karat gold may 
look as pretty as 18 karat gold, but the 
man who sells eight karat as 18 karat 
goes to jail, if caught. 

In its final analysis, the future of the 
ruby and diamond market must depend on 
whether the jewelry trade will maintain, 
by energetic legal action, the high standard 
of honesty our predecessors did so nobly in 
the history of the art. 

Yours very truly, 


C. W. C. 





Who Is to Blame? 
Detroit, Mich., Febr. 14, 1922. 
Editor THe JEWELERS’ CIRCULAR: 

Let us look what the honest jeweler is 
up against and think deeply as to the causes 
of his hardest competition. We will take 
the case of any owner of a retail jewelry 
store who has been in business for the past 
five years; we will not say how many years 
before this. He was in on the killing when 
the times were good and he made money 
and then what happened to him? He started 
in by living above his means, indulging in 
gambling, building expensive homes, stock 
speculating, high priced cars (sometimes 
more than one) and expensive entertaining. 

What happens when bills and notes come 
due! He renews and renews until such 
time when he cannot pay at all. He then 
asks for an extension. This is too readily 
granted. Immediately after comes the ques- 
tion of a settlement—and the same jeweler is 
willing to pay as high as 20 cents on the 
dollar. 

Then to stimulate trade, this same jeweler, 
whose merchandise now costs him next to 
nothing can run his auction sales and all 
kinds of reduction and discount sales and 
this all militates against the honest jeweler 
who tries hard to pay his bills and obliga- 
tions when they are due. 

This state of affairs can go on indefinitely 
because many wholesalers, jobbers and 
manufacturers are breaking the doors of 
the insolvent down to sell him all over 
again and this dishonest jeweler (for we 
can call him nothing else) can remain in 
business just as long as he cares to. 

Then we ask “Who is to blame?” Is it 
the dishonest jeweler, is it the manufac- 
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whole rotten system? How long will the 
public (who are already suspicious of what 
the jewelers tell them when they come to 
buy, because no two jewelers tell them the 
same about any piece of merchandise which 
they have to sell) buy these unessentials? 
What those jewelers really do is to criticize 
the price and merchandise sold by other 
jewelers, even the merchandise which has a 
standardized price on it. 

The writer has been connected with other 
lines in the past but for the last six years 
has been with one of the honest jewelers. 
He has never experienced such a condition 
as today exists in the jewelry business, 
which makes me ask: Who is to blame? 
Is it the dishonest jeweler, the manufac- 
turer, the wholesaler, the jobber or the 
whole system. 


Yours truly, 
S. S. 








Potato Rings in Sheffield Plate 





[* Arthur Hayden’s “Chats on Old Shef- 

field Plate,” he tells us “potato rings” 
were made in the “rolled plate.” Many 
collectors’ are under the impression that 
these rings were made almost, if not exclu- 
sively in, Ireland and that they are all of 
solid silver. We will reproduce his own 
words. 

“The Irish silversmiths were particularly 
ingenious in their pierced work. Will 
Hughes at Dublin about 1770 made some 
interesting pieces reflecting the sanest art. 
There was always a dignity and grace in 
the decoration which was strongly classical 
in its lines, embodying medallions and ros- 
ettes and festoons of drapery. The dish ring 
or potato ring is a form peculiar to Ireland. 
It was only made for a comparatively short 
period, and has been revived again as a 
modern memory of old fashions, though its 
use is not quite understood nowadays. . . 
Genuine Irish examples are always circular. 
3owl and dish were synonymous terms in 
the late X VIIIth and early XIXth centuries, 
hence probably the term ‘Dish Ring.’ They 
were made as early as 1760. There is a 
marked example with the Dublin hall mark 
for that year, together with the maker’s 
mark, Robert Calderwood. Large prices 
have been paid for examples of old Irish 
silver dish rings. £129 was given for an 
example hall-marked 1757, and other prices 
range from £50 to as high as £250; in 
view of their slight weight this works out 
in some instances at 230 shillings per 
ounce, ° 

“It is natural, therefore, that the Shef- 
field silver workers saw in the Irish dish 
ring a design worthy of imitation; and 
imitate it they did. In consequence a great 
number of plated replicas were exported to 
Ireland. Some of the Sheffield ex- 
amples were very finely pierced and chased 
in a manner no less perfect than the same 
class of work one finds on the sugar 
pails. ss 








J. J. Fretwell, Spartanburg, S. C., an- 
nounces that he will open a jewelry repair 
shop and will carry a stock of watches 
and jewelry. 
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English Jewellery From the Fifth Century 
A.D. to 1800. Ly Joan Evans, B.Litt. Cloth 
gilt, 168 pp., 12!4%4x10 inches. Published by E. P. 
Dutton & Co., New York. 

W sie we have been favored with a 

number (none too many) of “popular” 
books on the inclusive subject “jewelry,” 
we cannot recall to memory any work treat- 
ing the topic in a strictly serious or scien- 
tific vein since that useful work of H. Clif- 
ford Smith entitled “Jewellery” (1908), 
now much used as a text book in the jewelry 
trade. And this new work, treated in this 
review, does not enter into any rivalry with 
Clifford Smith’s book; it is in a class by 
itself, as we shall see. The last mentioned 
work covers within its pages the topic of 
jewels from prehistoric to recent days, in- 
cluding all countries. But we are living in 
an age of specialization, and this most use- 
ful compilation and richly documented 
treatise confines itself to the craftsmanship 
of Great Britain alone. The book is the 
mechanical product of the Mayflower Press, 
of Plymouth, England. 

Now let us at the start state emphati- 
cally that this book is no lightly compiled 
work to amuse the public in general; it is 
a strictly serious historical and critical sur- 
vey of the styles, stages of development and 
the growth of production in the British 
Isles. The author is librarian of St. Hugh’s 
College, Oxford, has closely studied the 
subject, had the finest sources of research 
(the chief old jewelry collections of private 
as well as public ownership) placed at dis- 
posal. And the subject matter is treated in 
scientific manner. All fanciful flow of lan- 
guage, gush or rhapsody (so usual in “popu- 
lar” works on the Minor Arts subjects) is 
entirely absent. But, if the book will not 
amuse the dabbler in the pretty topic, it will 
engross the student of jewelry and _ will 
bring him to a closer knowledge of the pro- 
gressive action of the development of the 
different centuries (in Great Britain, remem- 
ber). The man who thinks he “knows it 
all” as to jewelry will wake up, after read- 
ing this work, to the fact that there were 
still missing links in his chain of jewelry 
wisdom. 

The last paragraph of the Introduction 
epitomizes the condition surrounding and 
Producing the jewelry development of the 
centuries in Great Britain. Therein the au- 
thor says: “Jewelry, like other art, has less 
splendor and breadth of treatment in Eng- 
land than in Spain. Italy is our mistress 
lor beauty, France for grace, and the Low 
+e gn for originality of design ; yet 
ere 1s something peculiarly to our English 
‘aste in the production of our nation, at 
almost every period of her history. We 
Can enjoy in them sound and sometimes ex- 
— workmanship, the permanent. satis- 
ction of design suited to the practical 
ip or that which it adorns, and a domes- 
tc and friendly beauty which appeals to us 
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as much as the most splendid productions 
of an alien race.” 
And now as to the contents and make-up 


of this ambitious volume. The text, aside 
from the introduction, is divided into six 
chapters dedicated respectively to the fol- 
lowing subjects: Anglo-Saxon and Celtic 
jewelry; English jewelry of the Middle 
Ages; English jewelry of the Early Renais- 
sance; Elizabethan jewelry; English jewelry 
of the 17th century, and English jewelry of 
the 18th century. There are 34 plates af- 
fording representation of hundreds of speci- 
mens illustrating the type of peculiarity of 
design prevailing in the different periods. 
Two of the plates are in colors. The arti- 
cles treated are confined to the body adorn- 
ments (worn on the person) ; thus eliminat- 
ing snuff-boxes, fans, etc. Many of the 
illustrations will prove new to readers of 
THE JEWELERS’ CircuLAR. Unique, so far 
as we know, are such examples as: The 
Sarre brooch (a wonderful 6th century 
piece) ; the Darnley, or Lennox, jewel (16th 
century), an extraordinary complex em- 
blematic jewel, in Windsor Castle collec- 
tion; the Armada jewel, in the late J. P. 
Morgan collection; the Lyte jewel, in Brit- 
ish Museum; the recently discovered jewels 
belonging to the stock of a London jeweler 
of the Jacobean period (mentioned later) ; 
and a number of other equally interesting 
pieces, selected from that grand collection 
in the Royal Irish Academy at Dublin. To 
this category also belongs that wonderful 
“M” jewel (probably the central ornament 
of the front of the mitre of William of 
Wykeham) in New College, Oxford, which 
the author considers may be “the most beau- 
tiful surviving example of early English 
jewelry.” 

The spacious quarto format allows a 
number of these illustrations to be presented 
in a large scale, which has its great ad- 
vantages. How many times we have come 
across reproductions of the famous “Tara” 
brooch, yet how little can we clearly de- 
cipher of the individual elements entering 
into the delicate interlacing intricacy of the 
decoration? The two presentations in this 
volume afford its readers new and intense 
admiration when they see it in eight-inch 
proportions. And, on the topic of illustra- 
tions of examples before unknown to the 
public, here enters the question whether the 
World War will not prove the means of 
bringing before the public gaze a multitude 
of jewelry specimens now hidden in private 
collections closely guarded from the gaze 
of the public, and thereby greatly aiding in 
the development of our knowledge on some 
periods that are too deeply veiled in mys- 
tery through lack of contemporary examples 
now known to exist. 

The 26 pages of the first chapter, devoted 
to Anglo-Saxon and Celtic jewelry, makes 
interesting and enlightening reading. There 


is ever much wonderment among -all the--—-Reyal (7?) Irish Academy? 
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admirers of ancient pieces emanating from 
these barbaric islanders as to how these 
goldsmiths used such highly developed mo- 
tifs as well as consummate skill in execu- 
tion (see their refined “intreccio” work), 
chasing and enamelling while the surround- 
ing country was bathed in paganism and 
bloody feud. This is well explained in the 
initial chapter in the following words: 
“There is one period in the history of every 
nation when the minor arts, notably those 
wrought in precious metals, are more ad- 
vanced than the greater arts of architecture, 
sculpture and painting. These can only de- 
velop in a fixed abode with a security of 
tenure that in its turn implies stability of 
political organization. When these are lack- 
ing the craftsman devotes his highest skill to 
the decoration of smaller objects that can 
survive the exigencies of an unsettled or no- 
madic life. The tribes of the Great Migra- 
tions were at this stage of artistic develop- 
ment; with them the crafts of the metal 
worker and jeweler were far in advance of 
arts which had to be practiced on a larger 
scale.” 

As we have hinted above, one of the im- 
portant novelties found in this instructive 
work is the page of specimens of Jacobean 
jewels found recently. This discovery was 
made in 1912 under the floor of a cellar be- 
tween St. Paul’s Cathedral and the General 
Post Office, at a depth of 16 feet from the 
present surface level. It was part of the 
stock of a jeweler evidently secreted there 
for some purpose, and the pieces date from 
about 1610 to 1620. As the author says: 
“The most important source of our knowl- 
edge of Jacobean jewels, of which the Eng- 
lish origin cannot be disputed,” is this par- 
cel of goods. Of the make-up of the articles 
we read “the diamonds are nearly all table 
cut, but many of the colored stones are 
facetted briolettes, A few show a very flat 
rose cutting. * * * A considerable number 
of quadrangular facetted gems are used as 
the center of small enamelled flowers, or, in 
simple designs, such as cross pendants. A 
few large cabochon gems are simply mount- 
ed with a ring as pendants * * *, The 
progress of gem engraving and the fashion 
for cameos is well illustrated.” This Jaco- 
bean “find” is now in the London Museum. 

The invention of brilliant cutting is at- 
tributed by the author to the Venetian, Vin- 
cenzo Perucci, end of the XVII. century. 

Space limitation forbids further comment, 
except to state that the highly instructive 
history ends with the arrival of factory pro- 
duction, where the stamping press sends the 
craftsman to his doom—a fitting period for 
a “stepping off” place. 

Irom the above statements it must be 
clear to readers that the reviewer considers 
Evans’ “English Jewellery” a “last word” 
on the topic. On the jewelry bockshelf this 
work will soon be found prominent on ac- 
count of its profound treatment of a valu- 
able branch of goldsmithing industry and 
especially for its invaluable services in re- 
producing, in such artistic form, so many 
typical pieces of the different British periods. 
Is there room left ‘for us to prognosticate 
that the “Free Staters” will very soon be 
forbidding (with a shilalah) the use of the 
term “English” in the context of the mag- 
nificent jewelry collection belonging to the 
C. W. C 
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V4 The Profitable Hope Sapphire 


| sale of a ring mounted with a 

Heller Hope Blue Sapphire brings 
these two results. First, it gives you several 
times the usual profit. Secondly, it gives 
your customer several times the usual joy 
and satisfaction. All of which goes toward 
making an unusually satisfactory sale. 


A Heller Hope Guarantee Tag 
is attached to every ring mounted 
with a genuine Heller Hope Stone. 
Hope Stones are extensively ad- 
vertised in the National magazines. 
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WA The Pre-eminent Hope 
ee 


F eh as the Ruby is pre-eminent among 

stones as the most popular and easiest 
selling gem, so the Heller Hope Ruby is 
pre-eminent among Rubies—and for the 
same reason. A ring which carries the 
Heller Hope Ruby Guarantee Tag is a 
ring which is preferred and pre-sold. 
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Retrenchment at the Diamond Mines 








U. S. Trade Commissioner’s Report Tells of Unemployment at South African 
Mines Due to Big Decrease in Diamond Exports 














WASHINGTON, Feb. 15.—The economic 
situation in South Africa is thoroughly 
outlined in a cable from Trade Commissioner 
Stevenson recently received by the Depart- 
ment of Commerce. 

The general strike of the white miners, 
he says, began on Jan. 10. The conference 
called on Jan. 14 was abandoned on Jan. 31, 
without a compromise having been effected. 
All gold mines have shut down and native 
labor is being sent home. Some of the mines 
have been flooded as a result of the pump- 
men having been called out. Resumption of 
gold production will for some time be on a 
small scale, Diamond mines are also af- 
fected. Coal mines in the Transvaal are 
operating with colored labor. 

The general strike in South Africa origi- 
nated in the refusal of wage earners to fall 
in line with the march of deflation, as coal- 
miners objected to a five-shilling cut. The 
Chamber of Mines refused to arbitrate and 
the gold miners went out on sympathetic 
strike. 

In 1921, gold production was 8,114,586 
ounces, worth £42,829,848 ; in 1920 the value 
of approximately the same production was 
nearly two million pounds greater, because 
of the higher premium. 

In the diamond industry at Kimberly the 
unemployment situation has been aggravated 
by the retrenchment policy, which dropped 
650 whites and 1,500 natives from the rolls 
on Dec. 31. The working charges of these 
mines have been reduced one-third. The 
De Beers Co. has in the last year expended 
£1,000,000 in keeping 1,000 men employed 
in non-productive work. As the deficit 
for 10 months of 1921 was £1,400,313, no 
interim dividend was declared. 

Exports of diamonds. for nine months 
were 207,703 carats, valued at £1,011,966, as 
compared with 1,614,069 carats, valued at 
£9.174,993 for the similar period of 1920. 
The South African press states that stolen 
Russian diamonds, valued at £2,000,000, were 
thrown upon the world’s markets in one 
month, American purchases for six months 
of 1921 did not average one-third of those 

for 1920. 

The consequent loss of government rev- 
enue from the diamond tax, normally £1,- 
00,000 a year, has seriously complicated the 

budget situation. At the beginning of the 
fiscal year a deficit of £326,000 was antici- 
pated. Now it appears that customs will 
fall short by £1,300,000, while excise and 
postal revenues will add another half mil- 
lion to the deficit 








Pennsylvania Jewelers Want National Retail 
and Wholesale Associations to Hold Joint 
Convention in Philadelphia in 1926 
_ Puiraperpura, Pa., Feb, 17.—At a meet- 
ing of the executive committee of the Penn- 
sylvania Retail Jewelers’ Association, held 


Tuesday at the Hotel Adelphia, they 
Invited the American National Retail 
Jewelers’ Association to hold its annual 


Convention in Philadelphia in 1926, “Sesqui- 





Centennial Year,” and decided that the 
State association hold their meeting at the 
same time in Philadelphia. 

It was also suggested to the National 
Wholesale Jewelers’ Association that they 
in conjunction with the retailers hold their 
convention in Philadelphia at the same time 
and place. 

It was further suggested that the manu- 
facturers have their usual display at this 
convention. 

It is also believed a joint convention of 
both wholesale and retail jewelers would be 
of great benefit to the entire jewelry trade, 
and no doubt would bring the largest num- 
ber of jewelers together ever assembled at 
one time. 








President Hufnagel of the A. N. R. J. A. 
Speaks Before Southern Section of 
California Gold and Silver- 


smiths’ Association 


Los ANGELES, Cal., Feb. 15.—President 
Hufnagel of the American National Retail 
Jewelers’ Association was given a cordial 
greeting last Wednesday evening by members 
of the southern section of the California Gold 
and Silversmiths’ Association at the Alex- 
andria Hotel. After the dinner was finished 
and some routine business had been trans- 
acted, Louis S. Nordlinger, first vice-presi- 
dent of the State association, introduced Mr. 
Hufnagel, who spoke for an hour to the as- 
sembled jewelers, holding the closest atten- 
tion of every hearer to the end. 

Mr. Hufnagel outlined the program of 
activities contemplated for the current year, 
the object being to get all the States to co- 
operate for the progress of their common 
interests and those of the public with whom 
the jewelers have to do. He predicted the 
success of the effort and that much would 
be accomplished during the year. He spoke 
of the gratifying progress of the Harvard 
research work, first suggested by Geo. A. 
3rock of this city and of which H. Victor 
Wright, secretary of Brock & Co., is the 
present director; discussed the national pub- 
licity campaign, the matter of jewelers’ mu- 
tual fire insurance, the silverware situation 
and the work of the recently organized 
Horological Institute of America, of which 
he is first vice-president. 

George A. Brock, former president of the 
A. N. R. J. A., followed Mr. Hufnagel in a 
brief address on business conditions. He 
advocated a closer study of the matter of 
stock turn-over and expressed the convic- 
tion that all merchants would have to give 
closer attention to this feature as a result 
of the change of conditions brought about 
hy the war. Several other members of the 
State organization also spoke briefly before 
the meeting adjourned at 10 p. M. 

The following representative jewelers 
were present at the meeting: L. S. Nord- 
linger, Jas. A. Montgomery, J. G. Donavan, 
Geo. A. Brock, Chester A. Montgomery, 


Munro Montgomery, Wm. M. Kinney, Emil 
Shostrom, Clem S. Glass and J. Abramson, 


CIRCULAR 


55 


Los Angeles; A. Jessop, San Diego; Chas. 
M. Hanf, Geo. B. Hale, San Bernardino; 
C. F. Manahan, C. O. Arnold, J. Herbert 
Hall, C. H. Kelly, C. F, Binley, Mr. Neal, 
Pasadena; O. G. Tullis, Santa Monica; 
Frank Fisher, Mr. Ewert, Riverside; Wm. 
Laurenz, Santa Ana; and S. J. Newton, 
Long Beach; Eugene C. Tanke, Buffalo, 
N. Y., was a visiting guest. 

Before leaving for San Diego, Mr. Huf- 
nagel accepted an invitation from S. P. 
Dayton, head of the horological association 
here, to address a meeting next Wednesday 
evening, Feb. 15, on the work and purposes 
of the Horological Institute of America. 
Mr. Dayton, after securing a large hall for 
the meeting has sent out more than a hun- 
dred invitations and posted placards calling 
attention to the meeting in the wholesale 
houses. 








Members of Executive Committee of Indiana 
Retail Jewelers’ Association Meet in 
Indianapolis and Decide to Hold 
Annual Meeting at West 
Baden, June 11, 12 and 13 


INDIANAPOLIS, Ind., Feb. 17.—At the call 
of E. O. Little of Auburn, president of the 
Indiana Retail Jewelers’ Association, a 
meeting of the executive committee of that 
association was held at Indianapolis at the 
Chamber of Commerce, Monday. Follow- 
ing luncheon, matters pertaining to the wel- 
fare of the association were discussed and 
reports of the activities of the association 
were read by Secretary Ralph Roessler, 
Marion. 

Following a short discussion it was unan- 
imously agreed to hold the coming con- 
vention at West Baden, Ind., June 11, 12 
and 13. The officers and members of the 
committee feel assured of the largest at- 
tendance ever at the State meeting due 
first to the greatly increased membership, 
second to the increased interest in associa- 
tion work and third to the location of the 
convention. 

West Baden is one of the beauty spots of 
Indiana, with its wonderful hotel, its de- 
lightful surroundings, snuggling in, as it 
does, among the hills of southern Indiana, 
and offers ideal facilities for a convention 
of this kind. 

The following jewelers attended the com- 
mittee meeting: LeRoy Clauer, South 
Bend; Fred Baldwin, Gary; Henry Bishop, 
Indianapolis; Wayne Bigwood, Terre 
Haute; Carl Walk, Indianapolis; Frank 
Crebs, Frankfort; Wm. Rindt, Richmond; 
Geo. Kern, Indianapolis; FE. O. Little, 
Auburn; Cecil Litschert, Winchester; A. J. 
Irion, New Albany; and Ralph Roessler, 
Marion. 








R. B. Tedrow, Scottdale, Pa., Files a Volun- 
tary Petition in Bankruptcy 


PittspurGH, Pa., Feb. 17.—A _ voluntary 
petition in bankruptcy was filed in the 
United States District Court here last week 
by R. B. Tedrow, Scottdale, Pa. 

His liabilities total $6,881 and assets 
$4,397. The unsecured claims total $6,627. 
The stock in trade is listed as worth $3,500 
with $450 due on open accounts, 

Mr. Tedrow is a jeweler and also an op- 
tomerist. 
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And a policy of fair dealings with 
the deep conviction that through 
service comes Volume. 
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Bill to Put Auction Sales Under State Law 





Measure Introduced in Massachusetts Legislature to Regulate Sale of Watches, 
Clocks, Jewelry, Silver or Silver-Plated Ware at Auction 














Boston, Mass., Feb. 17.—Designed spe- 
cilically to prevent the sale of jewelry, 
watches, clocks, silverware, etc., by fraudu- 
lent auctioneers, a bill has been presented 
to the legislature by Lewis Marks of this 
city, attorney for Albert R. Kerr, president, 
and other officers of the State retail jewel- 
ers’ association. A hearing on the measure 
will be given Feb. 28, when every argument 
will be put forward to secure its approval 
by the committee on legal affairs. 

‘Besides the proponents, the Boston Better 
Business Bureau and the Chamber of Com- 
merce will advocate the passage of the pro- 
posed legislation. Arrangements are being 
made through the Chamber to bring about 
the reorganization of the Bureau and to 
reinforce the mode of procedure. A sum 
of $20,000 has been appropriated to “clean 
1p” Boston, which abounds with “fakes” in 
jewelry, stocks and other lines, whereby the 
public is mulcted of many hundreds of 
thousands of dollars in a year. Impetus is 
viven to the movement by the f that 


tact 
President Weed of the First National Bank 
is lending his support. 

The bill provides that a license to sell 
jewelry, etc., by public auction shall be re- 
voked if the licensee violate the law by 
‘intent to induce any person or persons to 
purchase any real or personal property, 
make any false representation or statement 
as to the ownership or the character or 
quality thereof or falsely represent that 
such goods are in whole or in part a bank- 
rupt or insolvent stock, or damaged goods, 
or goods saved from fire, or makes any 
false statement as to the previous history 
of the goods or property.” 

It is the most comprehensive legislation 
regarding the jewelry auction business ever 
submitted to the General Court, and if 
enacted will, it is helieved, make the city 
proof against the malpractices of crooked 
auctioneers. 

Jewelers and jewelers’ organizations in 
every city are eagerly awaiting the action 
of the legislature on this measure, as its 
enactment will enable to secure protection 
against “fake” auctioneers who from time 
to time invade every large city and make 
a big haul. 

The text of the bill follows: 


AN ACT 

) regulate the sale of watches, clocks. silver or 
silver plated ware, and jewelry of kind 
and description at public aucticn. 

Be it enacted by the Senate and House cf Rep- 
resentatiies in General Court assembled, and by the 
uithority of the same, as follows: 

_ Section 1. Any person desiring to sell or offer 
for sale at public auction any watches, clocks, sil- 
ver OF silver plated ware, or jewelry of any kind and 
“escription owned by him or in his possession as 
agent or in any other manner whatsoever, at or in 
any Place, house, store, building or in any other 
ace, may make an application therefor in writ- 
mg to the authorities named in section two of 
chapter one hundred of the General Laws, and if 
sich person is found to be a suitable person, a 
‘icense shall be issued therefor to expire upon the 
thirty-first day of the succeeding December upon 
i€ payment of the sum of five hundred dollars, 
and if said license is renewed, a like sum shall be 
id upon such renewal. ‘This license may be re- 


every 





voked upon written notice by the respective authori- 
ties named im section two of chapter one hun- 
dred of the General Laws, whenever it shall ap- 
pear to their satisfaction that the licensee shall 
have violated any provision of this chapter relat- 
ing to auctions and auctioneers, and this license 
may be revoked without a hearing, and if said 
license is revoked thereafter no licensed auctioneer 
shall be permitted to offer watches, clocks, silver 
or silver plated ware or jewelry of any kind and 
description for sale at public auction at such place 
thereafter as long as such license is revoked or 
suspended. Upon a conviction for viclation of 
this statute, the offender shall be fined not less 
than twenty-five dellars nor more than five hun- 
dred dollars, or by imprisonment for a term not 
exceeding one vear. 

Section 2. Any person desiring to obtain a 
license as described in section one, shall make writ- 
ten application to the proper authorities, setting 
forth in such application his name, place of resi- 
dence, and place of business, a general description 
of the merchandise intended to be offered, the place 
or places, perscn or persons from whom the mer- 
chandise was obtained and a_ clear statement 
whether or not the merchandise has been brought 
into the state for the purpose of being sold at 
public auction. If an applicant shall give 
false information in regard to the subject matter 


any 


of the application, upon conviction therefor he 
shall be fined not less than five hundred dollars 
nor more than one thousand dollars or shall be 


imprisoned for a term not to exceed one year. 

Section 3. If the license of an auctioneer be 
revoked, such person shall thereafter not sell at 
public auction as an assistant or otherwise under 
the license of any licensed auctioneer and upon 
conviction for a violation cf this section he shall 
pay a fine of not less than twenty-five dollars nor 
more than two hundred dollars or be imprisoned 
for a term not to exceed three months. 

Section 4. Any person who shall sell or at- 
tempt to sell at public auction any real or personal 
property of any kind whatsoever (except under 
and by virtve of legal process or under and by 
virtue of a mortgage) without having obtained a 
license therefor as herein required, shall be fined 
not less than twenty-five dollars nor more than 
one hundred dollars for each offense. 

Section 5. No license granted under the pro- 
visions of section one hereof shall be transferred. 
If after the issuance and delivery of a license any 
change be made in the location of the business 
covered thereby, no business shall be carried on 
or conducted at or in such new location under 
such license until a notice of such change shall 
have been given in writing by the licensee to the 
authorities named in section two, provided, how- 
ever, that such licensee shall have the right to 
make but one change in thg¢ location of the busi- 
ness carried on or conducted by such licensee 
during the year fer which the license is issued, 
unless such licensee shall pay the sum required 
tor the issuance of a license for the entire year. 

Section 6. The purchaser at an auction sale 
of any watch, plate or jewelry shall have the right 
to return it to the auctioneer, or the person con- 
ducting the place cf business, at any time within 
tive days from the date of sale if the watch, plate 
or jewelry be not of the quality represented to 
him and the auctioneer, or the person conducting 
the place of business, shal] return to the purchaser 
the price of the article. Should he refusc te do 
so he shall forfeit his license and be liable to a 
fne of not more than one hundred dollars, and it 
is hereby provided that if it shall be made to 
appear to the satisfaction of the authorities named 
in section two, that the place of sale or place of 
business of any such auctioneer shall have been 
closed at any time during said five days for the 
purpose of avoiding the return of any such article 
so sold, the license shall be forthwith revoked. 

Section 7. Any auctioneer who shall exhibit 
and offer for sale at auction any article, and in- 


duce its purchase by any bidder and who shall 
afterwards substitute any article in lieu of that 
purchased by the bidder, shall forfeit his license 


and be fined not more than one hundred dollars. 
Any auctioncer cr person or per- 
present real or personal 


SECTION &. 


being when any 


sons 
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property is being offered for sale, who shali krow- 
ingly, with intent to induce any person or persons 
to purchase the same or any part thereof, make 
any false representation or statement as to the 
ownership or the character or quality thereof or 
falsely represent that such goods are in whole 
or in part a bankrupt or insolvent stock, or dam- 
aged goods, or goods saved from fire, or makes 
any false statement as to the previous history of 
the goods or property or as to the poverty or 
circumstances of the owner or pretended owner 
of said property, shall be fined not less than one 
hundred dollars nor more than ene thousand dol- 
lars or shall he imprisoned for a term not to ex- 
ceed one vear, and if such false representation is 
made by an auctioneer or by any cther person 
with the auctioneer’s knowledge or consent or 
connivance, the license of such auctioneer shall 
be revoked and if the auctioneer making the rep- 
resentation is a person cther than the person 
conducting the place of business, the license of 
the place of business sall be revoked ard the 
person conducting the place of business shall be 
liable in contract to any person purchasing any 
such goods or realty because of such false repre- 


sentation or statement in an amount equal to 
three times the amount paid therefor, provided, 
however, that if the property scld should be that 


described in section six, no right of action under 
this section shall accrue until and unless the auc- 
tioneer or person conducting the place of business 
shall fail to return the amount paid therefor 
within five days as provided by section six hereof. 

Section 9. It shall be the duty of every auc- 
tioneer before beginning any auction sale of real 
or personal property to state fully the terms and 
conditions upon which the sales will be made 
Any auctioneer who shall fail to announce the 
terms and conditions of any auction sale of real 
or personal property before proceeding to sell, or 
shall falsely state the terms and ecnditions upon 
which the sales will be made, shall be fined nor 
less than five hundred dollars nor more than one 
thousand dollars or shall be imprisoned for a term 
not to exceed one year. 

Section 10. It shall be the duty of every 
auctioneer who shall offer for sale, real or personal 
preperty of any kind whatever, to announce to 
persons present before proceeding to sell the same, 
the character, quality or description of the prop- 
erty offered for sale. Any auctioneer who shall 
offer for sale any real or personal property with- 
out first announcing the character, quality and 
description of the same, or who shall falsely an- 
nounce the character, quality and description of 
the same, shal] be fined and punished as provided 
in section eight hereof. 

Section 11. Any auctioneer who shall procure 
any person to make a fictitious bid at any auction 
sale of real or personal property, or who shall 
conspire with any person or persons to make a 
fictitious bid at any such auction sale, or who shall 
knowingly permit any person to make a fictitious 
bid at' any auction sale, or any auctioneer who 
shall himself fictitiously raise a bid at any such 
auction sale, shall be fined not less than one hun- 
dred dollars nor more than five hundred dollars, 
or imprisonment for a term not to exceed six 
months and shall, upon conviction thereof, forfeit 
his license. 

Section 12. Sections ten, eleven and twelve 
of chapter one hundred of the General Laws are 
hereby repealed. 








Just as a customer opened the door of the 
Hulse Bros.’ jewelry store at Middletown, 
N. Y., recently, a slate gray colored 
carrier pigeon flew into the place. The 
bird flew around the store for a few 
moments and suddenly swooped down 
into the window and clutched a diamond 
ring in one of its talons. The bird was 
about to fly out through the door when 
the ring fell to the floor and was re- 
covered by one of the clerks. The bird’s 
presence in Middletown has been the 
cause of considerable excitement. It is 
believed to be owned by the Government. 
Several days after its visit to the Hulse 
store, the same bird flew through a partly 
opened window into the store of the 
J. V. Demerest Dry Goods Co. The 
clerks liberated the pigeon. 
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DEATH OF ROSWELL C. SMITH 





Treasurer of Providence Jewelry Concern 
Succumbs to an Attack of Acute 
Indigestion 


ProvIDENCE, R. I. Feb. 18—Roswell C. 
Smith, treasurer of the manufacturing jew- 
elry concern of C. Sydney Smith Co., 95 
Chestnut St., and a son of the late Charles 
Sydney Smith, founder of the business, died 
shortly after midnight, last Sunday, after a 
few hours illness with acute indigestion, at 
his home, 315 Elmwood Ave., in his 71st 
year. His funeral, which occurred Thurs- 
day afternoon at 2 o’clock, was attended 





SMITH 


THE LATE ROSWELL C. 


by a large number of former associates 
prominent in commercial, political, social, 
fraternal and jewelry circles. The services 
were conducted by Rev. M. FE. Bratcher, 
D. D., assistant pastor of the Calvary Bap- 
tist Church. There was an abundance of 
floral tributes and burial was in the family 
lot at Swan Point Cemetery. 

Zorn in Warren, R. I., March 27, 1851, 
Roswell Cunningham Smith, was brought to 
Providence by his parents,’ Charles Sydney 
and Lavinia (Gorgas) Smith when a small 
boy. He received his education in the public 
schools of Providence. Before time for 
graduation came, however, in the grammar 
school he went into the manufacturing jew- 
elry establishment of Sackett, Davis Co., of 
which his father was superintendent, to 
learn the jewelry business. 

About the time he completed his ap- 
prenticeship in 1870, his father became a 
member of the firm, the name of which was 
changed to Saxton, Smith & Simonds, where 
the young man continued to work at the 
bench for several years. On Jan. 1, 1886, 
Charles Sydney Smith succeeded to the en- 
tire business and admitting his son, Roswell 
C. Smith, and Abraham G. Van Houten 
who had been in charge of the selling branch 
established by the firm in New York, formed 
the firm of C. Sydney Smith & Co. 

In April, 1903, the business was incor- 
porated under the laws of Rhode Island as 
the C. Sydney Smith Co., Inc., with an 
authorized capital of $200,000. Soon after 
the death, in 1907, of his father, who had 
heen president from the date of incorpora- 
tion, Mr, Smith was elected president and 
treasurer of the concern; Mr. Van Houten, 
vice president and Edward I. Mulchahey, 
secretary. About three years ago he re- 
linquished the preslency but retained the 
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office of treasurer of the concern until the 
time of his death, 

For several years Mr. Smith was active 
in Republican politics in this city, as a mem- 
ber of the Republican Club and in 1899 the 
voters of the Fifth Ward selected him to 
represent them in the Common Council 
where he served continuously till January, 
1906. His father was Mayor of Providence 
for one term, being elected in 1890. 

In 1876 Mr. Smith married Miss Alice 
James, of Pawtucket, and to them was born 
one daughter, Mrs. Linus Armstrong, who 
lives at her parents’ home. Besides his 
widow and daughter, Mr. Smith is survived 
by a brother, Alberto Smith, a member of 
the Town Council of Barrington, R. L, 
and a vice president of the C. Sydney Smith 
Co. 

Mr. Smith was a member of the Pom- 
ham Club for many years and his firm is 
affiliated with the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion and the Manufacturing Jewelers’ Board 
of Trade. He was a member of various 
bodies of the Masonic fraternity, being a 
member of Adelphoi Lodge, Providence 
Royal Arch Chapter No. 1; St. John’s 
Commandery of Knights Templar and of 
Palestine Temple, Nobles of the Mystic 
Shrine. 


MILWAUKEE STYLE WEEK 











Jewelers Co-operating in Plans Under Way 
for Big Show to Be Held the Week 
of March 19-25 

MILWAUKEE, Wis., Feb. 19.—Jewelers of 
Milwaukee are making plans to participate 
in the annual Spring style show to be con- 
ducted by Milwaukee retail merchants with 
the assistance of wholesalers and manufac- 
turers. Henry J. Oberst, Henry W: Rank 
and H. Zesie and other jewelers of the city 
attended the meeting here this week at 
which plans were formulated to put on 
the biggest event of its kind in the history 
of retail merchandising of Milwaukee. 

Style week will be featured this year by 
a huge fashion show,*to be staged at the 
Milwaukee Auditorium during the week 
of March 19-25. The show will contain 
exhibits of practically every line of retail 
endeavor, and it is expected that over 400 
merchants will participate. 

The fashion show at the Auditorium, will 


be a reproduction of the Atlantic City 
board walk. Fashion shops or _ booths 
placed about the walk will feature live 


models, displaying the exhibits of the mer- 
chants who have rented the booths. There 
will be about 60 of these booths available, 
and up to the present, with the show nearly 
a month away, 32 of these have been taken. 
A stage and runway will be built for use 
in displaying general exhibits, and seats 
arranged about these will enable the audi- 
ence to view the models, 

The arrangements for the fashion show 
will be in charge of Thomas Convey, a 
professional promoter, who has put on 
similar events in Louisville and Minneapolis 
and other cities. 

Arrangements have been made with the 
railroads for the issuing of fare and one 
half for round trip tickets to the show, and 
this move is expected to swell the number 
of up-State visitors. An admission price 
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of 50 cents will be charged, and the pro- 
ceeds used to defray all expenses of holding 
the affair. 

A meeting of those in charge, and those 
participating in the movement was held last 
week at the Wisconsin hotel, and attended 
by 60 representative business men who 
heard discussion of the subject from vari- 
ous viewpoints, by speakers. Phil Grau, 
executive secretary of the Milwaukee Asso- 
ciation of Commerce, spoke on the subject 
from a civic angle and heartily endorsed 
the plan. John Klinger, president of the 
same organization, announced that the job- 
bers’ committee of the Association of Com- 
merce had taken up the matter of civic style 
week some time ago, and was heartily in 
favor of the Atlantic City feature. Franklin 
P. Blumenfeld, president of the Blumenfeld- 
Locher Co., stressed the need of co-opera- 
tion between wholesale, retail and manu- 
facturing lines in Milwaukee, and from that 
viewpoint, endorsed the plan as originally 
presented. 

Jack Car, has been placed in charge of 
publicity for the affair. The Milwaukee 
Sentinel has announced that they will con- 
duct a contest open to all girls in Milwau- 
kee county, for the purpose of finding a 
style week queen, the one chosen, being 
selected because of her beauty: The Mil- 
waukee Journal will offer a series of cups, 
for the best window displays in different 
sections of the city, during style week. The 
Milwaukee Sunday Telegram will select 10 
beautiful girls from outside Milwaukee 
county, by means of a beauty contest open 
to all girls in Wisconsin and these 10 win- 
ners will be brought to Milwaukee, where 
one will be chosen to make a visit to the 
various shops and write up her impressions 
of them for readers of the paper. The 
other newspapers will also conduct contests 
and special features during style week, the 
details of which have not been made public 
at this time. Prominent retail women’s 
wear, drygoods, and other retail and whole- 
sale lines are backing the project whose 
success seems to be assured by the very 
nature of the men behind it. 

Erwin H. Breithaupt, president of the 
Milwaukee Cloak and Suit Association, is 
chairman of the committee on general. 
arrangements. 








Preliminary plans for a convention of the 
Texas Retail Jewelers’ Association to be 
held probably during the latter part of April 
were made at a luncheon at the Adolphus 
Hotel, Dallas, Tex., recently when members 
of the State executive committee and 
officials of Dallas wholesale jewelry houses 
met with the Twenty-Four Karat Club of 
Dallas. Committees were named to select 
a date and start arrangements for the con- 
vention. W. D. Armstrong of Brownwood, 
president of the State organization, attended 
the meeting with Marcus Baerwald, secre- 
tary of Dallas, and Henry Swain of Waxa- 
hachie, P. S. Quast, Sweetwater and Arthur 
A. Everts of Dallas, State executive com- 
mitteemen. The members of the committees 
appointed are R. H. Shuttles and Arthur A. 
Everts, speakers and subjects; Lee Pandres, 
program and yearbook; Marcus Baerwald, 
Charles A. Moore and Tom Houghton, 
entertainment; H. J. Ritter, C. L. Nors- 
worthy and A. M. Rhodes, hotels. 
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DEATH OF JOHN J. HATCH 





Pneumonia Claims Former Providence 
Jewelry Manufacturer in His Fifty- 
seventh Year 
PROVIDENCE, R. [., Feb. 18—The funeral 
of John J, Hatch, formerly a well known 
manufacturing jeweler of this city, was held 
last Thursday afternoon from the undertak- 
ing parlors of Frank R. Hill, East Green- 
wich. Mr. Hatch died at his. Summer home 
at Nausauket, kK. I., last Sunday night, 
where he had been ill for some time. He 

was in his 57th year, 

Hie was born in Nova Scotia in 1865 but 
came to this country with his parents when 
a small child and had lived here ever since. 
He was educated in the public schools of 
Providence after which he learned the 
jewelry business and for several years con- 
ducted a manufacturing business for him- 
self on Eddy St., but owing to ill health 
about 10 years ago he retired to devote him- 
celf to real estate holdings in the town of 
Warwick. He travelled extensively and 
lived at various periods for short intervals 
in Calitornia I‘lorida. During his 
travels he wrote extensively articles for 
newspapers and magazines and also a collec- 
tion of poems. He was preparing a book 
contaming his poems and travel recollec- 
tions for publication when stricken with a 
severe cold which developed into pneumonia 
from which he died. 

He is survived by his widow. 


and 








DEATH OF E. A. SWEENEY 
Prominent Retired Jeweler of Attleboro, 
Mass, Passes Away at His Home After 
a Short Illness 
AttLepoko, MaAss., Feb. 18.—Edward A. 
Sweeney, one of the most prominent and 
best liked citizens of Attleboro, died Wed- 
nesday afternoon at his home on Prospect 
St. after a short illness. .When a young 
man he was employed for many years as a 
jewelry worker and later he entered business 
with Emmons D. Guild and others under 
the firm name of the W. H. Wilmarth Co. 
The firm developed rapidly and gained a 
reputation of being one of the pioneer con- 
cerns, in certain lines, in the Attleboros. 
Mr. Sweeney's interest in patriotism was 


one of the kind that inspires good citizen- 
ship. Among his many noble acts along this 


line was the paying of six of his employes 
lull pay while they served their country 
during the Spanish War. 

_ He held a high place in fraternal circles 
ring a 32nd degree Mason, an Elk, Odd 
rellow, Red Man, Shriner, Knight Templar 
and Knight of Pythias. He was for many 
years a member of the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
“ciation and of the West Side Club. When 
his Wile died six years ago he gave his home 
to the city to be used as a home for young 
women 

He retired from the jewelry business 10 
"fats ago and became active in politics, 
“ving as a member of the House of 
Representatives and as City Auditor. He 
" SNown as the father of the Attleboro City 
charter. 7 


; le became by diligent study an authority 
kn Se a es 
veiry matters and daily he was called 
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upon by various manufacturers to give them 
help in matters connected with the industry. 

In banking circles, Mr. Sweeney was held 
in high esteem in Massachusetts and Rhode 
Island. For many years he was a director 
of the First National Bank of Attleboro 
and at the time of his death was a director 
in the Attleboro Savings Bank, Attle- 
boro Savings & Loan Association and the 
Attleboro Building Association. 

He is survived by two children: William 
E. Sweeney, of the D. E. Makepeace Co., 
and Mrs. Lucy S. Woodbury, of Boston. 








Plans for Honest Advertising Campaign Dis- 
cussed at Meeting Called by Better 
Business Committee of Providence 
Town Criers 

PROVIDENCE, R. I., Feb. 18—A movement 
in the interests of an honest advertisement 
campaign with a view to remedying the evils 
of extravagant or deliberately false state- 
ments made by some merchants in the effort 
to sell goods, received a very substantial em- 
petus last Monday evening as the result of 
a meeting held at the Narragansett Hotel 
by a number of the leading merchants and 
business men of Providence, 

As a result pledges to the amount of 
$8,000 were made toward a Better Business 
3ureau and others promised a certain per- 
centage of their advertising expenses and 
still others will devote their influence to 
that end by using and enforcing truthful 
advertising. The Gladding Dry Goods Co., 
pledged the sum of $500 to back the move- 
ment in Providence for the first year. 
Pledges of $1,000 were, made by The Out- 
let Co. (J. Samuels & Bro., Inc.) ; Callen- 
der, McAuslan & Troup Co. (The Boston 
Store), and The Shepard Stores and $300 
each was pledged by Tilden-Thurber Corp. 


and J. A. Foster & Co. 
The meeting was called by the Better 


Business Committee of the Town Criers to 
try to remedy the evils of false advertising 
and to establish a bureau that will have the 
co-operation of all of the business men of 
Providence. Two hundred of the leading 
business men of the city attended the meet- 
ing which preceded the dinner. After the 
dinner Arthur L. Aldred, president of the 
Gladding Dry Goods Co., called the meeting 
to order and introduced Col. H. Anthony 
Dyer, a director of the Tilden-Thurber 
Corp., as toastmaster. The speakers were 
William P. Greene, of New York, field sec- 
retary of the Better Business Commission, 
A. C. of W.; Joseph B. Mills, sales mana- 
ger of the J, L. Hudson Co., of Detroit, 
Mich., and Alfred J. Koch, president of La 
Salle & Koch, Toledo, O. 

The speakers addressed the gathering in 
favor of the Better Business Bureau and 
described the good features of the organi- 
zation as they have seen them work out in 
their own experience. 

The names of 140 men were recorded as 
charter members in the new organization 
and a number of banks of Providence are 
also back of the movement. 








The firm of Kirley & Reese, Winfield, 
Ala., has been adjudicated in bankruptcy. 
A meeting of the creditors will be held at 
the Referce’s office in Tuscumbia, Feb. 23 


at 2.30 P. M. 
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Bills Introduced Into Rhode Island General 
Assembly of Interest to the Jewelry Trade 

ProvipENCE, R. I., Feb. 18.—Although the 
General Assembly of Rhode Island has been 
in session for seven weeks but little legisla- 
tion of public interest has been enacted aside 
from the appointment of two judges to the 
Superior Court bench. There have, how- 
ever, been a number of bills introduced that 
are of importance, directly or indirectly, to 
the jewelry industry and its branches. 

The State Commission on Foreign and 
Domestic Commerce, which went out of ex- 
istence on Feb. 1 under the terms of the 
act which extended it for one year at the 
last session of the legislature, will be re- 
created for a period of three years by the 
provisions of a bill introduced by Repre- 
sentative Peck, of Barrington. Five thou- 
sand dollars a year, a total of $15,000, for 
the expense of the commission, will be ap- 
propriated if the bill becomes a law. 

A bill requiring the construction of tower 
fire escapes on all new factories, workshops 
or mills, of more than two stories in height, 
hereafter built in this State, has been intro- 
duced by Representative Maher, of Provi- 
dence, and sent to the judiciary committee. 
The act follows recommendations made by 
the State Factory Inspector. 

Representative Lawton, of Newport, has 
introduced two bills sponsored by organized 
labor and calculated to improve working 
conditions in manufacturing plants through- 
out the State. One bill abolishes night 
work for women and minors under 16 years 
of age, between 6 Pp. M. and 6 A. M. and 
the other provides that wherever employ- 
ers advertise for workmen in a plant where 
there is a strike in progress they must 
specify in such advertisement that there is 
a strike in the plant. 








Plans Completed for Visit of President Huf- 
nagel of the A. N. R. J. A. to 
Portland, Ore. 

PorTLAND, Ore., Feb. 15.—When Edward 
H. Hufnagel, president of the American 
National Retail Jewelers’ Association, visits 
Portland on Feb. 21 he will be greeted by a 
gathering of Oregon jewelers representa- 
tive of the entire State. The reception will 
include a banquet, details of which are in 
the hands of three Portland jewelers, Frank 
A. Heitkemper, Joseph P. Jaeger and Carl 
L. Greve. 

I’, M. French, of Albany, Ore., secretary 
of the Oregon Retail Jewelers’ Association, 
in announcing the meeting said that he con- 
sidered it one of the most important to be 
held by the trade in this State. Mr. Huf- 
nagel js expected to discuss some of the 
problems that are of great importance just 
now, such as the silver situation, the re- 
search fund and activities of the national 
association. 

The national president will arrive in Ore- 
gon on Feb, 20, coming from California. 
He will be met at Eugene by W. L. Copper- 
noll, of that city, president of the Oregon 
association. At Albany they will be joined 
by Mr. French and will come on to Port- 
land for the banquet. 

This gathering means that Oregon jewel 
ers will have two big meetings this year 
The State association will hold its annua! 
convention in Eugene, May 8 and 9. 
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LOOK OUT FOR HIM 


Man Who Posed as Son of Kansas City 
Jeweler and Borrowed $50 from New 
York Concern Believed to Be One 
Who Recently Swindled Other 
New York Houses 





By posing as the son of a prominent. 


Kansas City, Mo., jeweler, a man was able 
to obtain $50 in cash from the hotel de- 
partment of a well-known Fifth Ave., New 
York, jewelry concern. In return for the 
money, the man left an “I. O. U.,” but when 
the signature was checked over after the 
stranger had left, it was found that there 
was a discrepancy in the spelling of the 
name. 

This same man, it was claimed, called at 
a downtown branch of the concern located 
on Maiden Lane on Tuesday, Feb. 14, and 
asked for a salesman who usually calls on 
the Kansas City concern. He stated he was 
a son of the owner of the business and 
wanted to talk over a matter which was 
being considered. The visitor was informed 
that the man who was handling the proposi- 
tion which he mentioned was at the con- 
cern’s factory at Newburyport, Mass. The 
stranger talked so convincingly and seemed 
to be so well posted on the proposition 
which the New York concern and the 
Kansas City concern were considering, it 
was the general belief that the man was 
none other than the jeweler’s son. 

At the downtown establishment, the man 
did not attempt to obtain anything and after 
talking for sometime, asked where he could 
order some gold flasks. He was referred 
to a concern which he telephoned to im- 
mediately and placed an order for two 
flasks. The man then left the place and 
from all indications must have gone direct 
to the up-town branch of the concern. At 
this place, he asked for the man who called 
on the Kansas City concern, but was also 
told that he was at the factory. After being 
informed of this fact, he asked to be al- 
lowed to call up the concern’s factory and 
talk to the man who was handling a deal 
between the New York concern and the 
Kansas City house. He was put in touch 
with the man at the factory and so con- 
vincingly did he talk that even the concern’s 


representative thought he was talking to | 


the Kansas City jeweler’s son. After the 
conversation, he managed to get $50 from 
the hotel department of the jewelry 
concern, which he stated, should be 
charged to the Kansas City concern. 
He gave an “I. O. U.” for the money 
and it was not until sometime after he had 
left that it was discovered that there was 
a discrepancy in spelling the name. The 
Kansas City jeweler also advised the New 
York house that the man was an imposter. 

This is believed to be the same man who 
several wecks ago visited a number of New 
York concerns and claimed to be a south- 
ern jeweler. On his other visits, he told 
a story of being held up just outside of 
Trenton, N. J., while riding to New York 
in his automobile. In each of the places, 
he asked for the salesman who traveled 
to the various concerns which he claimed to 
represent, but each time the salesmen were 
hot in. In each place, he was successful in 
borrowing a few dollars for which he gave 
an “I. O. U.,” but never returned. 





/ 
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He is described as about 5 feet 8 inches 
tall, weighing about 190 pounds and is be- 
tween 30 and 35 years old. He has a round 
face, black hair, wore a brown wooly over- 
coat and a brown soft hat. The trade is 
warned to be on the look-out for this man 
and to be cautious in dealing with him. 








HOLD SECOND CONFERENCE 


Gold Knife Manufacturers Meet in New 
York and Decide to Refer Questions as 
to Manufacture and Stamping of 
Gold Knives to Federal 
Trade Commission 





A second conference of the gold knife 
manufacturers was held at the rooms of 
the National Jewelers Board of Trade at 
New York on Tuesday, Feb. 14. The meet- 
ing was well attended and a lengthy discus- 
sion was held regarding the proper manu- 
facture and stamping of gold knives, particu- 
uarly those with a base metal backing or 
stiffening but which have the appearance of 
being made wholly of gold. 

As a result of the meeting, resolutions 
were adopted in which it was decided te 
refer the whole matter to the Federal Trade 
Commission. The resolutions as adopted 
read as follows: 

ReEso.veD: That the matter of manufacture of 
gold knives be referred to the Federal Trade 
Commission, together with exhibits, statement of 
facts and explanation of methods of manufacture 
and competition: 

RESOLVED: That there be referred to the Federal 
Trade Commission at the same time the resolu- 
tion, which was passed at the meeting of knife 
manufacturers held at the rooms of the National 
Jewelers Board of Trade on February 14, 1922, 
which resolution received the following vote— 
twelve (12) in favor, one (1) against and one 
not voting: 

RESoLvED: That the attention of the Federal 
Trade Commission be called to the fact that this 
resolution is presented to the Commission to as- 
sist it in the formation of its opinion, and ex 
presses the opinion of the manufacturers present, 
as to the trade practices which should be en- 
forced throughout the country: 

RESOLVED: That the Federal Trade Commis- 
sion be further requested to issue a ruling on sil- 
ver and platinum knives. 

A committee was also appointed to gather 
samples of various gold knives for submis- 
sion to the Federal Trade'Commission. This 
committee is also sending letters to the 
various knife manufacturers requesting them 
to send samples of the knives which they 
make. This letter reads as follows: 
“Gentlemen: 

“The undersigned at a meeting of the gold 
knife manufacturers held on the 14th inst., 
having been appointed a committee to pre- 
sent to the Federal Trade Commission 
samples of various gold knives made by 
knife manufacturers, would request you to 
send to Mr. Fred C. Backus, Secretary of 
the National Jewelers Board of Trade, at 
15 Maiden Lane, New York City, by regis- 
tered mail as soon as possible, samples of 
the various knives you manufacture, show- 
ing by the samples the various methods 
employed in attaching the gold sides or 
shells to the skeleton of the knife proper. 
It would be impossible to give the necessary 
information to the Federal Trade Commis- 
sion unless we have samples of the various 


- knives you manufacture. 


“If possible, it would be preferable im 
sending your samples to send one side of 
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the knife attached to the skeleton by your 
usual method, and the other side to be sent 
loose, that is, to be detached from the 
skeleton proper after it has been fastened. 

“These exhibits will be prepared and 
shown to the Federal Trade Commission 
without mentioning the names of the manu- 
facturers, 

“By giving this matter your immediate 
attention you will greatly oblige 

“Yours very truly, 


“Harry HicHam, of Frank Krementz & 
Co. 

“JuLius Kocu, of Long & Koch. 

“M. C. Foster, of Goldsmith, Stern & 
Co.—Committee.” 


The meeting was held under the auspices 
of the Good and Welfare Committee of the 
Board and was attended by representatives 
of the following concerns: Chapin & Hol- 
lister, Bassett Jewelry Co. and Ostby & 
Barton, Providence, R. I.; Carter Gough & 
Co., Larter & Sons, Goldsmith, Stern & Co., 
Shiman Miller & Co., Tomchin & Levinson, 
Enos Richardson & Co., Elgin American 
Mfg. Co., Silberman, Kohn & Wallenstein, 
Charles Keller & Co., Woods & Chatelier 
and J. R. Woods & Sons, New York; 
Long & Koch, Brod & Co., Durand & Co., 
Frisch Bros., and Frank Krementz & Co., 
Newark, N. J.; Fineberg Mfg. Co., and 
Marathon Co., Attleboro, Mass.; and 
L. E. Freeman Co., North Attleboro, Mass. 








Conrad J. Koch, Expert Clock and Watch 
Repairer, Found Dead in His Shop 
in New York 


BALTIMorRE, Md., Feb. 18—Conrad J. 
Koch, former Baltimorean and for many 
years an expert watch and clock repairer, 
was found dead Saturday afternoon on the 
floor of his shop, 687 Madison Ave., New 
York. The body was brought here for 
burial today. Physicians of Flower Hos- 
pital, New York, who were called to the 
repair shop, declared that death was due ta 
heart disease, according to information re- 
ceived here. 

A master artisan of the old school of 
watch and clock makers, Mr. Koch for 
many years was employed by Tiffany & Co. 
Mr. Koch went to New York nearly 30 
years ago, after serving his apprenticeship 
with a number of foreign watch and clock 
makers who settled in Baltimore. Mr. 
Koch was of a class of men who took the 
most exacting care in their workmanship. 

In New York he lived at 230 E. 60th St. 
Several weeks ago Mr. Koch suffered an 
attack of pneumonia and for some time was 
a patient at St. Luke’s Hospital. He was 
found in his shop in an unconscious condi- 
tion by H. J. McKellar, who occupied an 
apartment over the watchmaker’s shop. 

Mr. Koch was born in Baltimore 51 years 
ago. He is survived by his widow, two 
brothers, Charles J. Koch, formerly super- 
intendent of Baltimore City Public Schools, 
and Ilenry Koch. There are two sisters, 
Miss Mary Koch and Mrs. Henry Rasch. 
The funeral will take place from the home 
of Charles J. Koch, 2524 Maryland Ave., 
this city. 








A. R. Groves & Bro. have opened a 
jewelry business at Arcadia, Ind. 
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Artificial Pearl Necklaces 


a superior reproduction 


direct from France 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Importers of Pearls, Diamonds and Other Precious Stones 
































FREDERICK W. RAUCH 


Pearl NecKlaces 
Pearl Ropes 


Loose Pearls for Additions 


Fancy Cut Diamonds and Precious Stones 


522 Fifth Ave. New York 



































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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URGES JEWELRY PUBLICITY 


Harry Edward Freund of the National 
Jewelers Publicity Association Talks 
Before Buffalo Jewelers 

suFFALO, N. Y., Feb. 18—Emphasizing 
the necessity of dispelling the opinion now 
prevailing at Washington that jewelry 
stores are luxury shops, Harry Edward 
Freund, national organizer for the National 
Jewelers’ Publicity Association, urged mem- 
bers of the Buffalo Retail Jewelers Associa- 
tion to launch a co-operative advertising 
campaign for their own protection. 

“Let the man think twice before listing 
the jewelry business with non-essential in- 
dustries. He has another think coming,” 
said Mr. Freund in his address last week 
before the usual monthly meeting of the 
Jocal association at the Lafayette Hotel. 

“There is a general opinion prevailing at 
\\ashington,” said Mr. Ireund, “that the 
jewelry business is absolutely useless and 
that any money spent in a jewelry store is 
thrown away. This opinion must be fully 
eliminated for the preservation of the 
jewelry industry. Where is the justice of 
eliminating the taxes from sporting goods 
and toilet articles? Can anyone mention 
anything in the sporting goods or perfumery 
lines that is as essential as compared to the 
absolute essentials of the jewelry line? 
While the jewelers are not objecting to 
bearing their share of the expense of con- 
ducting the government, they do object to 
unjust discrimination ?” 

Engagement and wedding rings, watches, 
silverware, collar and cuff buttons and 
toilet articles were listed by Mr. Freund as 
the chief essential products sold by jewelers 
and he said they made up 65 per cent of the 
business. 

“The National Jewelers Publicity Associa- 
tion’s work is to educate the public to the 
permanent beauty of jewelry, its sentimental 
value, its appropriateness for every occasion 
and its investment value. The association is 
now in the midst of a $300,000 nation-wide 
advertising campaign to bring the American 
people to a full realization of the importance, 
utilitarian value and _ attractiveness of 
(iamonds, pearls, jewelry, watches, clocks 
and silverware. 

We want to make clear to every retail 
jeweler the importance to his own individual 
business interests of launching a co-operative 
advertising campaign in his home town or 
city, and largely increasing local advertising 
'o reap the full benefit of the national cam- 
paign, 

“In this connection the retailers are urged 
'o use the official standard cut for the 
slogan “Gifts That Last,” in all of their ad- 
vertisements, so that the tie-up may be closer 
and the slogan may become a national trade- 
mark for quality merchandise in the jewelry 
and allied lines for beauty and permanency.” 

Last week’s meeting, the first under the 
auspices of its new president, Frank Ehren- 
Iried and secretary, Edward Leininger, was 
Well attended. It has been customary in 
Past years for the association to hold its an- 
nual dinner in February but because of the 
fact that President Edward Hufnagle, of 
the American National Retail Jewelers’ 
Association, will pay Buffalo a visit on St. 
Patrick’s Day, March 17, the dinner has been 
deferred until that date. 
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The affair will then take the form of a re- 
ception to the national president and it will 
be the aim of the committee on arrangements 
to see that every branch of the business is 
represented. This committee was chosen as 
follows: Charles T. Evans, Fred J. Dorn 
and Alfred O. Bald. 

President Ehrenfried informed the mem- 
bers that a nationally known electrical ex- 
pert would address them at their April meet- 
ing. His subject will be the “Effect of 
Magnetism on Watches.” 








BOLD WINDOW ROBBERY 


Negro Smashes Show Window of Washing- 
ton, D. C., Jewelry Store and Escapes 
with Loot Worth $9,497 


WasHINGTON, Feb. 18—Thirty diamond 
rings and two stickpins valued jn all at 
$9,497 were stolen from the show window 
of Harry S. Fischer’s jewelry store, 438 9th 
St., N. W., last night, by a colored man who 
smashed the window with a brick wrapped 
in a newspaper. Moe Levy and D. M. 
Deutsch, clerks in the store, went in pursuit 
of the robber, the latter firing two shots in 
the air to attract attention, the robber firing 
also. 

The thief ran from the window, turned 
west on E St., dropped more than 20 feet 
into an excavation and then disappeared. 
Statements of witnesses to the affair differ as 
to the number involved in the robbery, some 
saying it was committed by one man, while 
others say they saw two colored men to- 
gether near the store.. 

Secause of the cold weather but few people 
were in the vicinity of the store when the 
robber appeared, smashed the window, and 
helped himself to the jewelry on display. It 
was because of his hurry to get away that he 
did not succeed in getting loot valued at 
many times the amount of the goods stolen, 
Fischer told the police. 

A description of the stolen jewelry has 
been sent to the police of other cities, to- 
the 








vether with a meager description of 
robber. 
Troob & Dubin, Inc., Providence, R. I.. 


Make an Assignment to a Committee 

of Creditors 

ProvipENCE, R, I., Feb. 18—The auction 
sale of the stock, tools, fixtures, etc., con- 
stituting the manufacturing jewelry plant of 
Troob & Dubin, Inc., 24 Calender St., that 
was advertised under order from the court 
to be held yesterday under sheriff's sale was 
discontinued having been stopped by an as 
signment made by the firm the day previ 
ously to a committee representing the 
creditors. 

The assignment followed a meeting of 
creditors held at the Narragansett Hotel on 
Tuesday afternoon, called by the firm for 
the purpose of discussing the financial con- 
dition of the business. The meeting was 
attended by representatives from 26 con- 
cerns and was very spirited, considerable 
feeling being manifested on the part of 
several of the creditors. It was stated that 


the liabilities of the concern were approxi- 
mately $11,000 and that the assets would 
total about $5,000. 

Representatives of the firm explained to 
the creditors that the loss of some $1,200 
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worth of chatons, silver stock and other 
property taken by robbers who looted the 
factory about 10 days ago, and an attach- 
ment placed on the business by the W. & 
W. Jewelry Co. had placed them in an em- 
barrassing position which necessitated the 
calling of the meeting. 

Much dissatisfaction was expressed at the 
reports presented and further investigations 
were suggested. It was finally decided to 
place the business in the hands of a cred- 
itor’s committee consisting of William 
Whytock, William Kaufman and T. F. 
()’Donnell, and the business was accordingly 
assigned to this committee. 








COMPLAINTS DISMISSED 
Charges That New York Jeweler and His 
Clerk Violated Stamping Law Are 
Dropped When Prosecution Fails 
to Provide Witnesses 





The complaints against Peter Korn, who 
conducts a number of jewelry stores in 
New York under the style of Peter Korn 
& Sons, and a clerk, in which the defendants 
were charged with violating the New York 
Stamping Law, was dismissed in the court 
of Special Sessions on Tuesday, Feb. 14. It 
was found necessary to discontinue these 
actions owing to the inability of the prose- 
cution to furnish witnesses. 

The complaint upon which Mr. Korn was 
arraigned last September charged him with 
selling an Elk’s tooth charm bearing an 
Elk’s head and marked 14 karat, which, it 
was contended, did not assay up to the re- 
quired karat fineness. The jeweler claimed 
that he purchased this charm and others 
like it from a manufacturer as 14-karat 
merchandise, and in selling them as 14 
karat did so in good faith. The clerk who 
actually sold the charm involved was also 
arrested at the time, but last week when 
the prosecution failed to produce witnesses 
the complaints were dismissed. 








Bankruptcy Petition Filed 
Against the Sandack Jewelry Co., 


Involuntary 


Chicago 

Cuicaco, Feb. 16.—An involuntary peti- 
tion in bankruptcy was filed this week 
against the Sandack Jewelry Co., of this 
city. 

Last Fall an extension settlement was ei- 
fected by this concern, but the members’ 
inability to pay the notes due in February 


resulted in bankruptcy proceedings. This 
company formerly conducted two stores. 
one on Madison St., and one on South 


Halsted St. 

The Madison St. store was recently sold 

to the Morris Jewelry Co., which recently 
was thrown into bankruptcy. It was on 
account of the unpaid balance in this sale 
that the Sandack Jewelry Co. was unable to 
proceed with the extension payments. Of 
the purchase price, $17,600, there remains 
unpaid by the Morris Jewelry Co., $7,600. 
It is not expected that over 10 per cent. 
will be realized in settling the Morris Jewel- 
rv Co.’s affairs. 
“It is estimated that the Sandack Jewelry 
Co’s liabilites will approximate $50,000, 
with stock and fixtures invoicing at cost 
value about $20,000. 
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SAPPHIRES 
EMERALDS 












SEAL 
SAPPHIRES 


STAR 
SAPPHIRES 














EMERALD. CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO AND 
ieee Fancy Cut Diamonds 






SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 


a 8 ' yee iG Fs -— 


| Here’s Your Big Chance to Secure 
: 

























WHITE SYNTHETIC SAPPHIRES 


With the Highly Prized “Bluish’” Tinge 
that gives them the brilliance—the fire and pep—of the genuine Diamond. These truly wonderful 
synthetics are often urgently sought by manufacturers, but—the supply has never equalled the 


demand. 
We Have Secured a Special Shipment 


of these blue-white stones in all desirable sizes, and judging from past experience, it is important 
that you place your orders AT ONCE. 


H. NORDLINGER’S SONS, Inc. 


New York Office, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 




















Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 

















FACTORY FOR RENT 


Two light floors, suitable for the manufacture of 
jewelry, at No. 87 Maiden Lane, corner of Gold 


St. Apply, 


GhAe Buyers’ Directory 
Price, $1.00 


The Jewelers’ Circular Pub. Co., New York 



















‘ HORACE S. ELY & CO. 
76 William St. New York City 
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Nebraska Jewelers Hold Annual Convention 








Seventeenth Gathering of Members of State Retailers’ Association Well At- 
tended—Interesting Addresses and Reports and Fine Entertainment 
Program Features of the Meeting 

















Lincotn, Nebr., Feb. 17.—The 17th an- 
nual convention of the Nebraska Retail 
jewelers’ Association was held in this city 
at the Lindell Hotel, Tuesday, Wednesday 
and Thursday of this week. Ninety-eight 
members of the association registered with 
Secretary Ed B. Fanske. Local jewelers 
were hosts to the delegates and their fami- 
lies during the three days and entertained 
them royally from the moment they ar- 
rived until the time they left the city. Visi- 
tors were loud in their praise of the hos- 
pitality of the Lincoln jewelers and the 
splendid co-operation of the Chamber of 
Commerce. 

President Fenton B. Fleming, Lincoln; 
Vice-president Robert A. Goodall, Ogallala, 
and Secretary-treasurer Ed B. Fanske, 
Pierce, were all re-elected to head the asso- 
ciation through the year 1922. The newly 
appointed executive committee is composed 
of Robert Meyer, Grand Island; Theo. 
Simms, Hastings, and Frank A. Hannis, 
York. The choosing of the time and place 
of the next State convention has been left 
in the hands of the executive committee. 
Hastings will be the probable choice of the 
committee. 

The convention got well under way Tues- 
day evening, when a dancing party was held 
in the Lindell Party House at 8 p. M. This 
was termed “a 22-karat evening with Lin- 
coln jewelers.” A reception preceded the 
dancing and refreshments were served later 
in the evening. Every delegate was sup- 
plied with the new Lincoln convention badge 
upon which is portrayed the new State capi- 
tol building. 


Wednesday 


President Fenton B. Fleming opened the 
convention proper at 9.30 a. mM. Wednesday. 
All stood and sang “America,” after which 
the Rev. P. S. Johnson gave the invocation. 
The visiting jewelers were welcomed to 
Lincoln by Mayor Frank Zehrung and Wal- 
lace G. Thorton, of the Chamber of Com- 
merce. Response was made by Frank Han- 
nis, York. 

Samuel 8. McKelvie, governor of Ne- 
braska, addressed the meeting with a mes- 
Sage of good cheer for those who are will- 
ing to put their shoulder to the wheel and 
work for more business. He was of the 
impression that business had reached rock 
bottom and had a brighter outlook for 1922. 
He pointed out that the country was in one 
of the readjustment periods through which 
it must go after such times of prosperity 
as have been experienced in 1919. “No 
class of industry can hope to better its own 
condition without the betterment of the 
other classes. It is up to you jewelers to 


be patriotic and help the other fellow while 
helping yourself.” 

In his annual address the president ad- 
vised the members of the association to put 
Pep” into their efforts and he felt sure 
Following 


business success would follow. 


is the president's speech, which was short 
and to the point: 
ADDRESS OF PRESIDENT FLEMING 

In this, our annual convention, I am glad to 
welcome you. May our acquaintances be re- 
newed and our friendship be so friendly that we 
may share our troubles and divide our knowledge 
with each other that we may return to our places 
to better serve the people. 

We now step out into a new year of business, 
having a great country in which to begin. We 
may have a few minor complaints and kicks and 
although the financial stringency and low prices 
of grain in our agricultural State have been felt to 





FENTON B. FLEMING, PRESIDENT 


a great extent, they have restrained us from a 
few sales which we might have made. The war 
tax we still pay and the loss in reduction in in- 
ventory of our stock. 

3ut my dear fellow-workers. Many an ill-fate 
have we escaped. For instance, such as the war 
torn countries of Europe where the entire industrial 
and financial machinery has been broken and 
business is at a standstill, or to bring it nearer 
home, even some of our own countrymen who 
have suffered by’ fire and flood, but why be dis- 
couraged? 

This year, let us spread the gospel of success 
in our business in a clean, whole-hearted, deter- 
mined, and enthusiastic manner and have a smile to 
greet everyone. Don’t be afraid to cheer the other 
fellow. Here I will make use of the old expres- 
sion “pep.” Put “pep” into your efforts and suc- 
cess is sure to fall in line. 

The association, through its untiring secretary, 
Ed. B. Fanske, has tried to keep you well in- 
formed as to the essential work done. We have 
diligently kept after the tax bill but without suc- 
cess. However, one thing accomplished, was the 
Repair Lien Bill, which was finally passed. This 
was not as we exactly wanted, but we hope to 
have the same amended so as to conform to our 
needs. 

I am sure that with the energetic members we 
have, who have in the past, and who are now wil- 
ling to aid us by giving their personal services 
and co-operation, that we can make our Nebraska 
association a great benefactor to ourselves; a Cco- 
worker with our neighboring association and a 
wheel in the big national organization. 


REPORT OF SECRETARY FANSKE 
Secretary Fd B. Fanske, making his 10th 






annual report as secretary of the associa- 
tion, pointed out that in the decade he has 
served the membership has grown from 45 
to 200. He laid the blame of the failure 
to have the jewelry tax removed upon the 
fact that jewelers are not strongly organ- 
ized, only one-fifth of the 25,000 jewelers 
in the country belonging to an association. 
The secretary’s report in full was as fol- 
lows: 

£ 

There has been a slight decrease in the meme; 
bership of the Nebraska Retail Jewelers’ Associa- 
tion the past year, due undoubtedly to the de- 
pression in business more than that the jeweler 
is losing faith in the association. We have, at the 
present time, 157 members in good standing with, 
38 delinquents, or a total of 197. 

Both the national and State associations have 
been unusually active the past year. The national! 
never ceasing in its efforts to have the jewelry tax 
removed and while they were not successful in 
this, I lay most of the blame to the non-members 
for with 25,000 jewelers in the country and only 
about one-fifth of them members of the associa- 
tion, it was poor proof we had that the majority 
of the jewelers of the country wanted the jewelry 
tax removed so that I think the blame lies mostly 
with the non-members and as proof of this, the 
picture show men were well organized and had 
their tax removed: the soda fceuntain men were 
well organized and their tax was removed; the 
tax on chewing gum, perfumes and other so- 
called luxuries were all removed for the same 
reason and the poor jeweler must continue to pay 
the tax on jewelry and no one is to blame but 
the jewelers that refused to join the association 
and help fight for his rights. 

At last year’s convention it was voted to raise 
the dues to $8. Five dollars of this goes to the 
national association and $3 to the State associa- 
tion. Some complaints have come to the secretary’s 
office regarding this raise but upon investigation 
I find there is no cause for complaint. The 
banker of the State pays $17.50 to belong to his 
association; the clothing man pays $15; the lum- 
ber man $10; the optician $10, and no other State 
in the union has a lower membership dues than 
Nebriska and very few as low. 

It is useless to go into details of the good work 
the association has done for you all take your trade 
napers and have read of the gocd things accom- 
plished. In our own State, the uncalled and un- 
claimed repair bill was passed at the last session 
of the legislature and this bill alone will save the 
jewelers of the State much more than the price of 
their dues in the association. Your officers, and 
many of the members, have all been active in 
other work that is beneficial to every jeweler of 
the State. 

During the past year I have answered 82 in- 
quiries from members asking for watchmakers, 
watchmakers wanting positions, jewelers wanting 
to buy or sell and am aware that in a measure 
this has been beneficial to members of the asso- 
ciation. 

I would urge that al! menbers that can possibly 
do so, pla€e part of their fire insurance with the 
Jewelers Mutual for this is your company and 
during the past year this cormpany saved the 
jewelers ot the country $17,000. A small policy 
in your own company will save you more than 
enough to pay your association dues. 

During the past year death has called three of 
our members, C. A. Hewitt, Neligh; J. C. Graves, 
Humphrey, and S. H. Avey of Auburn. All were 
members in good standing and all had supported 
the association in years past. The records of the 
association show that Brother Hewitt was one of 
the charter members of the association. 

The new field secretary, Walter Mellor, is plan- 
ning on visiting Nebraska in the near future and 
he is asking the help of every member of the as- 
sociation. The State will be divided into districts, 
every district will be canvassed for new mem- 
bers and he is asking those that can to give one 
day of their time and the use of their automobiles 
in making this drive for new members. Each dis- 
trict will then hold a meeting at some central 
point and district clubs will be organized. I hope 
every member that possibly can, will help in this 
drive for new members for with more members 
more good can be accomplished and now is the 
time to make this association a real one for every 
jeweler should belong to this association because 
all are benefitted. 

This, Brother Jewelers, is my 10th annual re- 
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DIAMONDS 


45 John Street New York 





Announce to the trade that after March 1, 1922 
their offices will be located at 


170 Broadway Corner Maiden Lane 
NEW YORK CITY 

















EVERYBODY KNOWS THE STONE HOUSE 


Carries “Everything in the Stone Line” 


Gives you prompt and efficient service 

Quotes you lowest market prices consistent with quality 
Gladly accommodates you with single stones usual or unusual 
Does Lapidary work in all its branches. BE CONVINCED. 


S. NATHAN & CO. 


71 Nassau Street, NEW YORK 58 Rue Laffitte, PARIS 
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Price $1.00 


Jewelers’ Circular, 11 John St., New York 
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During these 10 years I saw the 
on grow from a membership of 45 to onc of 
have tried to make the association one to 


associa- 


Ov. i 
~ proud of and have preached brotherly love be- 
-ween fellow jewelers, less bitter feeling and 
ore co-operation and above all, honesty with 
wir customer, for in this lies the foundation of a 
successful jeweler. I feel that in a measure | 
ave been successful but to this success lies the 
‘act that you have always co-operated with me, 
ave given me officers that were capable and _ will- 
ing to do their share of the work and in this co- 
peratior Nebraska has built up one of the streng- 
est and best of all State associations. 


WEDNESDAY AFTERNOON 

The afternoon session was featured by a 
talk on “Salesmanship” by Prof. Paul W. 
Ivey of the University of Nebraska. Pro- 
fessor Ivey was several times interrupted 
by applause but so interesting was his talk 
that all present declared if nothing else was 
learned at the convention, this lecture was 
worth double the time and expense of at- 
tending. Professor Ivey stated at the open- 
ing of his speech that there were three kinds 
{ salesmanship; the first kind announces 
the goods, the second describes the goods 
and the third kind creates a desire in the 
customer's mind for that particular piece of 
merchandise. ‘Give your merchandise a 
personality,” said Professor “This 
personality may be quite as effective in ad- 
vertising as in personal contact with the 
ustomer.” In illustrating the giving of a 
personality he cited the prune, which always 
and shall be a prune. But, when 
those prunes were given a particular de- 
scription, they became more than mere 
prunes, they were Sun Kist prunes; prunes 
with a personality for which there is an 
active demand 

He advised the jewelers to know their 
guods and instruct their salespeople to know 
them and how to point out their desirable 
points when showing them to customers. 
“Many sales people do not know the value 
of the goods they are trying to sell, and are 
unable to tell the customer why that par- 
ticular watch, piano, hammer or pair of 
gloves which are priced higher are worth 
the increased price.” 

Professor Ivey held a hammer in his hand 
lor an illustration. He stated that in an 
experiment he asked about 100 clerks in 
various hardware stores to show him ham- 
mers. “There's a tine hammer,” was the 
general line of sales talk. “We sell a lot of 
that kind, that’s a good hammer, a fine piece 
1 goods. We sell lots of them.” This line 
vt talk only filled the tirst point of salesman- 
“hip, announcing the goods. Upon looking 
through a catalogue of a mail order house 
the professor found a certain hammer pic- 
tured with the following description beneath 
it: “Full nickle plated, best chrome steel, 
handle of’ selected second growth hickory, 
mahogany finish, ete.. ete.” “These words 
told me more about hammers than I ever 
Knew hefore.” said the professor, “They told 
me things about hammers that the salesmen, 
' they were such, never did.. They created 

m4 ~— a desire to own that hammer.” 

Perhaps it is ‘salesmanship’ such as | 


Ivey. 


Was, 1s 


met n_ these hardware stores that helped 
he mail order houses to lift. $40,000,000 of 
sebraska’s money out of the 


f the merchants of the State 
ontinued the q 


ago,’ 
, irofessor dryly. 
‘uyer's market and will be 
véars 
us efforts 


During the 
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war period it was easy to dispose of stock 
because it was a seller's market. Many sales 
people cannot realize this and are mere order 
takers.” Professor lvey considered sales- 
manship a most complex and difficult busi- 
ness because it deals with human minds. 
The two billion brain cells afford two billion 
chances for the customer not to purchase 
that which the salesman is trying to sell 
“Service and satisfaction must be the watch- 
words of the mercantile world, but above all 
we must have efficient salesmen,” said the 
professor in closing, 

At the conclusion of his address, Joe 
Mazer of Omaha, in a speech of mock- 
seriousness presented Professor Ivey with a 
scarf pin taking special pains to describe 
its value and fine qualities in appreciation of 
the statement of the professor that a sales- 
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FANSKE, 


SECRETARY 


man should know the goods he tries to sell. 

Miss M. L. Addis, of Topeka, Kans., 
former secretary of the jewelers’ association 
of that State, talked shop in an address, “We 
Jewelers.” She gave the business a senti- 
mental aspect but asserted that without 
watches the war could not have been won, 
She also claimed silverware was an absolute 
necessity, otherwise we would have to revert 
to the chop sticks and the use of fingers to 
eat. 

Professor J. C. Jensen gave a talk on 
“Radio Telephony, the Latest Wonder.” He 
had a radio telephone to demonstrate his 
talk, and singing and concerts from Uni- 
versity Place, a Lincoln suburb, were plainly 
heard. Secretary Fanske has a radio phone 
installed in his jewelry store at Pierce, 
Nebr., and from it is able to give observa- 
tory time, market reports and general news 
to his customers. Mr. Fanske advocated 
that jewelers carry these sets as a sideline. 
He has sold several in his community and 
is known there as the “wireless man.” 

WEDNESDAY EVENING 

Wednesday evening the Lincoln Jeweler’s 
Club were again the hosts to the convention, 
An Orpheum party was followed by a dance 
in the ball room of the Chamber of Com- 
merce building. A buffet luncheon was 
served and the party was in full swing until 
2 as. mM. At the theatre the various actors 
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put a bit of local color in their amusements 
by referring to the jewelers’ convention, 
occasionally working some delegate’s name 
into their patter. About 340 seats had been 
purchased by the Lincoln jewelers for the 
theatre party and visiting delegates were 
given the seats in the first 20 rows. 
Thursday 

‘Lhursday, the final day of the convention, 
the meeting was called to order by the presi- 
dent at 9.30 a. Mm. Tinley L. Combs, of 
Omaha, spoke on “Cashing in on Gilts that 
Last.” According to Mr. Combs the jewel- 
ers of the country spent for national ad- 
vertising $100,000 in 1920, a like amount in 
1921, and are preparing to do the same this 
year to make the slogan “Gifts that Last” 
as familiar as the “Say it with Flowers” of 
the florists’ association and induce the gift 
buyer to buy jewelry rather than articles 
that have no lasting qualities. Mr. Combs 
explained that so great have been the actual 
results from this publicity campaign that un- 
questionably larger amounts will be spent 
upon national advertising in the future. Not 
only is the national advertising planned and 
worked out, but the bureau also co-operates 
with the individual jeweler in his local ad- 
vertising. During the last year many dealers 
have combined their efforts and advertised 
together. According to Mr. Combs it is 
the purpose of the campaign to educate the 
people to demand jewelry, the “Gift that 
Lasts,” instead of cheaper merchandise of 
questionable quality. 

Following Mr. Combs, Joseph Mazer, 
Omaha, spoke upon the subject “The 
Thunders of Mount Sinai,” in which he ap- 
plied the teachings of the 10 commandements 
to the association in laying down rules of 
business ethics for the members. He also 
deplored the thrift idea which began in a 
campaign to wear overalls and spread to all 
trades, greatly crippling the merchants in 
selling better goods, and thus keeping the 
bulk of money out of free circulation. His 
remedy is an increase in buying and trading 
which will bring better times to all, from 
the farmer to the jeweler. Following this 
speech the selection of the next convention, 
election of officers, committee reports and 
the executive session completed the meeting 
and the convention adjourned. 

Thursday noon the wives of Lincoln 
jewelers entertained the out of town women 
at a luncheon at the Chamber of Commerce, 
covers being laid for 50. Mrs. Fenton B. 
Fleming presided and Mrs. Fred Gardner 
welcomed the visitors to Lincoln. Mrs. Fred 
Zinn, of Hastings, responded. Following the 
luncheon a program was given and the 
visitors later driven abgut the city in auto- 
mobiles. 

Thursday evening 


was devoted to the 
Ku Ku Klub, the fun-makers of the 
Nebraska Association. The Klub is com- 
posed of the traveling men who represent 
wholesale jewelers and manufacturers doing 
business in the State. They provided danc- 
ing and refreshments and the “corn popper” 
show which was staged by the Lincoln Corn 
Eaters’ Club. The show has been successful 
in several exhibitions in Lincoln and is a 
take-off on many of the State officers. 

The out-of-town delegates voiced their 
appreciation of the splendid efforts of the 
Lincoln Jewelers’ Club to provide them with 
entertainment and many said they had never 
enjoyed a convention as much. 
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26 Holborn Viaduct 


It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 
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The Jewelers’ Circular 
Publishing Company 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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Jewelry. 


Our specialty is repairing, restringing 
and altering of all kinds of Seed Pearl 


FRANK C. OSMERS 
Jewelry 2 West 47th St. 


New York, N. Y. 





Attention-—Manufacturers 


Onyx Ring Stones 


Furnished For Any Size 
Diamond 
} ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 











TELEPHONE 7410 Cortland 
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LAPIDARY 
Precious and Semi-Precious Stones 
15 John Street NEW YORK | 
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BANDITS ROB CHICAGO STORES 





Gunmen Escape After Holding Up Lincoln 
Jewelry Shop and Store of Sam Fisher 
Cuicaco, Feb. 18.—During this week two 

successful bandit raids were made in Chi- 
cago. In each case three men with re- 
volvers were involved, but the police have 
not been able to decide whether both were 
the work of the same set of men. 

In the first case three men entered the 
Lincoln Jewelry Shop, 2415 Lincoln Ave., 
about 9 p. M., as Albert Kahn and Ralph 
Goodman, proprietors, were preparing to 
close the store. Mr. Kahn was in front 
of the stere and Mr. Goodman in the rear. 
Both men raised their hands at the command 
of the bandits and were tied up and placed 
in the back room of the building. The rob- 
bers leisurely helped themselves to merchan- 
dise in the safe and windows. While they 
were doing this Mr. Goodman succeeded in 
releasing himself, secured a revolver and 
entered the store and opened fire. The 
bandits exchanged shots with him, but no 
one was hurt and the bandits escaped. 

The other store raided was that of Sam- 
ual Fisher, at 1605 S. Crawford Ave., and 
took place just before noontime. Mrs. Ger- 
trude Fisher, wife of the proprietor, was 
alone in the store at the time. A man 
walked in and asked her to fix the crystal 
of his watch. As she bent down to get the 
crystal she felt a gun pressed into her side 
and was ordered into the rear of the store. 
Two other men entered at this time, and, 
after binding her with ropes, she was tied 
to a water pipe in the rear room of the 
store. 

Diamonds and jewelry to the value of 
about $10,000 were secured, and _ before 
leaving the store the bandits threatened to 
kill her if she made any outcry. Soon after 
they left, the screams of Mrs. Fisher were 
heard by the wife of the janitor of the 
building, who released her and notified the 
police, 

A search of the neighborhood was made, 
but no trace of the bandits was found. 








NEWARK JEWELER ROBBED 





Joseph Hoffman Reports to Police That a 
Negro and a White Man Held Him Up 
and Eseaped with Jewelry Valued 
at $5,000 

Newark, N. J., Feb. 18.—No trace of 
the negro and white man who held up Jo- 
seph Hoffman in his jewelry store at 133 
Ferry St., on Thursday and robbed him of 

$5,000 worth of jewelry has been found. 

Hoffman was in his store about & Pp. M. 
on Thursday night when a man entered and 
gave him a cheap watch for which he want- 
ed a new crystal. While the jeweler was 
putting the crystal in the watch the man 
strolled up and down the store, apparently 
admiring the jewelry, and occasionally 
looked out the window of the door into the 
street. Just as Hoffman was about to hand 
the man’s watch hack, a negro opened the 
door of the store and came in. 

F he owner of the watch suddenly cried, 

Hands up! Quick.” At the same time 
the negro pulled a gun. The men ordered 

offman to go to the rear of the store. 
The colored man kept him covered while 
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the white man picked out such stock as he 
wanted in the store, according to Hoffman. 
When the colored man searched Hoffman 
he got $178 in money and a bunch of keys, 
which included the keys to the safe. These 
he threw to the white man, who opened the 
inner door (the outer door was already 
open) and took out all the jewelry in it. 
The robbers took practically all the jewelry 
he had, Mr. Hoffman said, the _ rings, 
watches, unset diamonds and _ jewelry 
amounting to $5,000. 

When the white man had finished gather- 
ing up the loot, he called to the negro, who 
shoved Mr. Hoffman over on the floor, tell- 
ing him that if he followed them he would 
be killed. The men disappeared. 

Hoffman soon went to the door, but could 
see nothing of the men. He reported the 
robbery to the police. Later there was a 
telephone message from Paterson that a 
negro had been arrested there that answered 
the description of the one who held up 
Hoffman. Officers went with Hoffman to 
Paterson, but the latter said that while the 
man was in some respects like the one who 
held him up, his face was too full and he 
was not dressed the same. The negro was 
then released. 

Hoffman described the white man as be- 
ing about 19 years old, five feet four inches 
tall, and dressed in dark clothes and a dark- 
brown overcoat with a belt. The negro, he 
thought, was about 25 years old, slightly 
taller than the white man, and was dressed 
in dark clothes, a black overcoat and wore 
a light felt hat. 








David Belais, Inc., New York, Starts Patent 

Action Against Goldsmith Bros. Smelt- 

ing & Refining Co. Charging Infringe- 

ment of Process for White Gold 

An equity action was instituted in the 
United States District Court, New York, 
on Feb. 10, by David Belais, Inc., against 
the Goldsmith Bros. Smelting & Refining 
Co., both of Manhattan. The action involves 
Letters Patent No. 1,330,231 and charges 
infringement of a new and useful improve- 
ment in the production of white gold. 

The bill of complaint sets up the claim 
that on Oct. 5, 1918, David Belais in- 
vented a new and useful improvement in 
the production of white gold and on that 
day, made application to the commissioner 
of patents in Washington for letters patent 
covering his invention. On Feb. 10, 1920, it 
is contended, Letters Patent No. 1,330,231 
were issued giving Mr. Belais exclusive 
right to make, use and sell the invention 
covered by the letters patent. 

Continuing the bill of complaint - states 
that on Dec. 31, 1921, David Belais 
in writing assigned his rights and title to 
the patent to the firm of David Belais, Inc. 
This fact, it is claimed, was recorded in the 
patent office at Washington on Jan. 16, last. 

It is alleged upon information and belief, 
that the defendants since the issuance of the 
letters patent to the plaintiff, have without 
the license or consent of David Belais, Inc., 
manufactured, used and sold, white gold 
in violation of Letters Patent No. 1,330,231. 
This, it is claimed, was done in infringement 
of the plaintiff's rights and although, it is 
stated, notice has been given, the defendants, 
it is charged, still threaten to continue their 
alleged infringing acts. As a result of this 
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alleged infringement, the bill of complaint 
states that the plaintiff has suffered damages. 

In concluding, the plaintiff prays for a 
decree adjudging Letters Patent No. 1,330,- 
231 valid; for a preliminary injunction 
pending this suit and for a permanent in- 
junction restraining the defendants and 
others from making, using or selling the 
article involved and for other relief. 

At the office of the Goldsmith Smelting 
& Refining Co. a JEWELERS’ CIRCULAR re- 
porter was told that the concern never in- 
fringed on Mr. Belais’s patent and that their 
answer to the suit would be a general denial 
to all the allegations set forth. 








President Jennings Announces 

Committee for the New York 

Retail Jewelers’ Association 

ALBANY, N. Y., Feb. 18.—President Jen- 
nings of the New York State Retail 
Jewelers’ Association has announced the 
appointment of the following committees: 

Committee on Trade Interests: E. H. 
Hufnagel, Mount Vernon, chairman; 
Emil W. Kohn, New York city; Albert 
Kamp, Ossining; Chas. Kausch, Bath; 
Emil J. Scheer, Rochester; Wm. A. 
O’Donnell, Utica. 

Committee on Trade Marks and Quali- 
ties: Charles G. Ward, Yonkers, chair- 
man; F, C. Maynard, Saratoga Springs; 
Geo. N. Joyce, New York city; F. P. 
Carter, Birmingham; Henry Healy, 
Brooklyn; Gustav A. Frisch, Buffalo. 

Membership Committee: C. E. Sun- 
derlin, Rochester, chairman; H. Falken- 
stein, New York city; Thomas J. Rout- 
ledge, Elmira; H. C. Vanderburgh, Me- 
chanicsville; Wm. N. Burnite, Riverhead; 
John E. Bong, Corning. 

Legislation Committee: Harry N. 
Clark, Syracuse, chairman; Edw. D. Mix, 
Albany; Henry G. Menapace, Syracuse; 
E. P. Miller, Albany; F. Parshall, Platts- 
burgh; Frank Ehrenfried, Buffalo. 

Insurance Committee: Charles T. 
Evans, Buffalo, chairman; C. C. Bradley, 
Batavia; Otto Miller, Olean; W. Hallen- 
beck, Catskill; Wm. G. McDougall, New 
York city; Chas. G. Oelheim, Buffalo. 

Committee on Deceased Members: L. 
M. Campbell, Canandaigua, chairman; 
J. A. Darrow, Penn Yan; John J. Die- 
bold, Buffalo; M. Small, Geneva; E. F. 
Bassett, Jamestown; J. C. Neal, Pough- 
keepsie. 

President Jennings has called a meet- 
ing of the executive committee, past 
presidents and members of the legislative 
committee, to ‘be held at Albany Feb. 
28 at the Chamber of Commerce Rooms 
at 2 P. M. 

Presidents of the various local associa- 
tions throughout the State have been in- 
vited. Many plans of the association 
will be discussed and the selection of the 
1922 convention city will be made. 

The legislative committee will present 
a report of some proposed legislation, 
which will be adopted and presented to 
the law-makers at Albany for enactment. 

A vigorous membership campaign is 
to be launched and it is hoped that Na- 
tional Field Secretary Walter H. Mellor 
will make a tour of New York State 
some time during this year. 


Standing 
State 
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tation, if it be of real artistic merit, 

enchances the value of everythin 
to which it is applied. “The most aaleod 
and treasured things that man has made 
are, almost without exception, ornamented. 

A table may be a plank with four sup- 
porting posts, a ring a plain band of metal, 
a spoon a crude scoop——each serving a pur- 
pose. But man can make a table, ring, 
and spoon so that, besides supplying a need, 
each will be a thing of beauty and add to 
the joy and happiness of living. By so 
shaping and embellishing these things we 
increase their beauty and also their value. 

Rogers, Lunt & Bowlen Company do 
not simply make Sterling Silver Tableware, 
but they also create ‘genuine works of art 
in tableware. The Adam Style, here illus- 
trated, is Silver Tableware of exceptional 
worth, No one except an artist could 
have designed sucha pattern. The design, 
the details of ornament, and the composi- 
tion show thet this is no work of mere 
designers. It is the work of artists, men 
who thoroughly know the history of orna- 
ment and how to select and apply it to 
tableware. 

The Period Styles now being produced 
in Treasure Silver are unequaled in beauty 
and value, and are winning much favor 
with the better class of trade. 


Rogecs Lount & Bouilen Qo 


= Silversmiths <= 
‘Makers of Distinctive Tableware 


Greenfield, «Mase. 
New “York Chicage’ SanFrancised 
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“SHEFFIELD PLATE” 


Better Business Commission of Columbus, 

O., Sends Bulletin to Jewelers Covering 

Recommendations on the Use 
of This Term 

CotumBus, O., Feb. 17.—Bruce T. Work, 
manager of the Better Business Commission 
of Columbus, has sent the following bulletin 
to retail jewelers of this city, as a result 
of an investigation recently conducted by 


the commission on Sheffield plate. The 
bulletin follows: 

Numerous Columbus advertisers have 
been advertising “Shetheld” plate and 


“Sheffield” silverware of various kinds, in- 
cluding not enly hollow ware but flat ware 
as well, and the commission has been mak- 


ing extensive investigations of this subject. 

“« ‘Sheffield’ plate, so far as we are able to dis- 
cover, has never been made in the form of flat 
ware of any kind, such as knives and forks, and 
our investigations have failed so far to discover a 
single piece in Columbus stores of ware which may 
be termed strictly ‘Sheffield’ inasmuch as genuine 
‘Sheffield’ is made only in Sheffield, England, and 
by a particular process which consists of rolling a 
silver plate on a copper and brass base. Briefly, 
genuine ‘Sheffield’ plate is produced by the follow- 
ing process: 

“An ingot is made by placing plates of silver 
on either side of a block of copper and silver com 
position of the same area, which is then placed 
in a furnace and the metals heated to the point of 
fusion. The ecmposite ingot is then removed and 
allowed to cool, and after cooling is rolled either 
by hand or power, into a plate which is subse- 
quently used for the manufacture of ware of various 
kinds, the plate consisting of a copper core with a 
coating of silver on either side. 

“A more complete description will be given in a 
later bulletin. 

“We believe there is good reason t restrict the 
use of the terms ‘Sheffield’ or ‘genuine Sheffield’ 
to ware which is made in Sheffield, England, by 
the process above described, but such terms as 
‘Sheffield Type,’ ‘Sheffield Reproduction,’ or ‘Amer- 
ican Sheffield’ may be permissible, the latter to be 
used where the article described is of silver plate 
‘on nickel silver. This view is sustained by the 
opinion of practically the entire jewelry trade of 
Columbus, and by an order issued by the Federal 
Trade Commission directed against the use of the 
word ‘Sheffield’ in the case of Samuel E. Bernstein, 
New York city, who had been ordered to discon- 


tinue the use of the word ‘Sheffield’ as a brand 
label, trade mark, cr trade name for or on any 
cutlery exceot and unless made of steel 


manufactured in Sheffield, England, the commis 
sion’s allegation being that the use «tf the 
“Sheffield’ misleads the purchasing public into the 
helief that cutlery so labelled 1- imported from 
Sheffield. England. 

“This case is parallel to the 
‘Sheffield Silver Plate’ ware.”’ 


word 








Window Thief Robs Karpeles Co. Provi- 
dence, R. L., of Jewelry Worth $500, but 
Misses Articles Worth $8,000 
PROVIDENCE, R. I. Feb. 18—A_ display 
window of the Karpeles Co.. manufacturers 
and importers of imitation precious stones 
at 15 Snow St., was smashed at an early 
hour this morning and robbed of jewelry 

valued at more than $500. 

Edmond Hirst, a private watchman, 
found a side window broken and a stone 
wrapped in heavy paper to muffle the sound 
of the blow against the glass, lying beneath 
the window. : 

Maurice Karpeles, proprietor of the com- 
pany, came to the building, which also con- 


tains the company’s factory show- 
rooms. 


and 


; An inventory hurriedly made dis- 
— that four La Tausca pearl rings, 
ree barpins, eight strings of pearls with 





use of the. term ; 
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platinum clasps, and 12 scarfpins had been 
stolen. The smaller pieces, including the 
scarfpins and rings, had been taken in their 
containers. Necklaces had been turned out 
and the plush-lined boxes left in the win- 
dow. 

Between $8,000 and $10,000 in jewelry 
was out of reach of the thief in the win- 
dow. This window is a part of the front 
of an automobile salesroom, but is occupied 
by a subsidiary of the Karpeles Co. 

The police were unable to discover any- 
thing to give them any trace as to the 
identity of the thiet. ; 








Imports and Exports of Platinum During 
December 

Wasuincton, D. C., Feb. 18—Figures 

just compiled by the Department of Com- 

merce, showing the imports and exports of 

platinum and allied metals during the month 


of December, indicate that the total value ' 


of the unmanufactured platinum brought in 
during the month was $194,993, and the total 
value of the platinum ingots in bars, plates, 
etc., was $98,419. The value of the im- 
ports of iridium, osmium, etc., in combina- 
tion with platinum, amounted to $80,801. 
During the month we exported unmanufac- 
tured platinum to the amount of $724 and 
manufactures of platinum worth $4,048. 
There were imports of vases, retorts, etc., 

















for chemical use during December. The in the back of his store. 
figures are as follows: Dessing swore that he bound the jewel- 
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————"— _ Manufac- mouth. He said Kamen then gave him a 
Ounces, tures of, k e 8 1 hick te P 
Countries. Troy. Value. Value. package of jewelry tags whic € was in- 
ae e 724 4,048 structed to scatter at the end of the E. 14th 
scenineennsineiemeiiinniianiieiaens St. car line to give police a false clue, 
‘ : Reports at the time of the robbery were - 
Jewelers’ Gold Bars Withdrawn and Ex- = ; y 
h d N York that Kamen had lost several thousand dol- 
changed at ae _ lars’ worth of jewelry. Kamen has always 
°] > 10 9°79 . . . 
Week Ended Feb, 18, 1922 borne a good reputation in the jewelry trade 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors........... 


$1,572,076.35 
75,653.84 


Total $1,647,730.19 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date. -xchanges. 
Feb. 14 $174,711.41 
1S | Ree a eae 183,145.77 
RN tk en rn Siatigi ois) o) rian clare B 124,665.74 
Pe oes sia dG we ease alen a 969,505.48 
es no ar esp oye ae 120,047.95 

| a ea OTE eee Oe $1,572,076.35 
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ARREST DES MOINES JEWELER 


Police Charge That He “Staged” Hold Up 
and Robbery at His Store Last October 


Des Mornes, Ia., Feb. 20.—A _ sensation 
was caused here last week by the arrest of 
S. Kamen, jeweler at 518 Walnut St., who 
was lodged in jail as a result of evidence 
which police declared indicates that Kamen 
was implicated in the robbery of his store 
the morning of Oct, 17, last year. Friends 
of Kamen, however, denounce the action of 
the police as an outrage and intimate it is 
a “frame up” to cover up their inability to 
get the thieves who robbed him. 

Kamen’s arrest followed confessions ob- 
tained from Ray Decker and S. E. Dessing, 
two youths, who signed affidavits charging 
that Kamen had offered them $1,000 to stage 
a “fake” hold-up. Chief of Detectives Petit 
declared that both men testified that the 
jeweler planned the job. 





Kamen when confronted with the two men 
wept bitterly and protested his innocence. 
He insisted that they were not the pair 
which held him up and rifled his store. He 
is being held for further investigation. 

The robbery in question was staged only 
a few feet from the corner of 6th and Wal- 
nut Sts., the busiest spot in Des Moines. 
Police were notified of the hold-up follow- 
ing the finding of Kamen bound and gagged 











and many of his customers and creditors as 
well as his friends feel that a serious mis- 
take has been made. 








The next session of the Canadian Par- 
liament is announced for March 8. This 
news is being taken advantage of by Cana- 
dian jewelers, as the season is expected to 
be one of the best for many years. Many 
new members will be ‘on hand this time 
who will take in the social and political 
festivities. 









PHILADELPHIA, Pa., eb. 18—The 26th 
Annual Banquet of the Jewelers Clu) of 
Philadelphia was held at the Bellevue-Strat- 
ford Hotel to-night and was attended by 
more than 350 men and women, not only 
Philadelphians, but men prominently identi- 
fied with the jewelry business in New York, 
Chicago, Boston and Pittsburgh as well as 
a number of other cities. 

The dinner was declared to be the most 
successful ever conducted by the Philadel- 
phia Jewelers Club and the out of town 
visitors had the highest praise for the com- 
mittee on arrangements whose untiring la- 
bors were rewarded by success. 

The ball room of the Bellevue-Stratford 
was the scene of the brilliant affair. The 
meeting time was arranged for 6.30 P. M 


and shortly before 7 o'clock the met 
marched in and took their places. 
Seating arrangements were excellent. 


Every man attending the dinner was handed 
a diagram showing exactly where his seat 
was located and in a remarkably short time 
the entire body of men were behind their 
chairs awaiting the signal from Bartley J. 
Doyle, president and toastmaster to take 
their seats. 

While the men were filing into the big 
ball room where the feast was held an 
orchestra played numerous selections. The 
jewelers were seated at six long tables run- 
ning parallel to the stage and guest table 
at the back end of the room. The room was 
described by one of the speakers as a two 
ringed circus, the stage at end with 
the honor guests at the other. 

The guests’ table was raised so that the 
speakers’ voices might be easily heard 
throughout the entire room. For the first 
time in the history of the Philadelphia Jewel- 
ers’ Club, the guests included the presidents 
of the leading jewelers clubs from New 
York, Chicago, Boston and Pittsburgh; and 
the head of the National Jewelers Board of 
Trade. The guests who are identified with 
the trade were: Harry P. Dickinson, Presi- 
dent of the Jewelers 24 Karat Club of New 
York; F. R. (“Jack”) Hollister, President ot 
the Boston Jewelers’ Club; G. H. Niemeyer, 
President of the National Jewelers Board of 


one 
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Cwenty-sirth Annual Ganquet 


Saturday Evening, February 18, 1922 


at the 


Bellebue-Stratford Hotel 


President of the 
and J. 


Ross, 
Association, 


Charles T. 
Chicago Jewelers’ 


Trade ; 


Crawford, President of the 
of Pittsburgh, Pa. Among other guests be- 
sides speakers, 1. e., the Honorable George 
W. Cartwright, former U. S. Senator from 
California and the Reverend Robert Nor- 
wood, Rector of St. Paul’s Protestant Epis- 





BARTLEY J. 


DOYLE, TOASTMASTER 


copal Church, Overbrook, were T. Edgar 
Willson of the JEwELers’ CircuLar, Geo. O’- 


Connor and Fred Yockel. 
A few minutes before seven o’clock, on a 
signal given by the toastmaster, the lights 


were turned off and the diners stood in 
darkness back of their chairs while a quar- 
tette sang “Music in the Air.” When the 
last strains of this beautiful melody died 
away a photograph of George Washington 
was thrown upon the screen and Toast- 
master Doyle, in the absence of Dr. Edward 


J. Cattell, paid a brief tribute to the first 


president of the United States. , 
point a 


At this solemn feature of the 
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Claire 
24 Karat Club, 











evening took its place on the program when 


the photographs of six members of the 
Philadelphia Jewelers’ Club who had died 


since the last banquet were thrown, one by 
one on the screen, while their fellow mem- 
bers and guests continued to stand, out of 
respect for those who have gone beyond. 

When this part of the program had been 
completed, the lights were flashed on, the 
orchestra started a lively air and the jewel- 
ers took their seats. Waiters then hurried 
into the dining room with the first course, 
the fun started and from that time on there 
was not a quiet moment until the dinner 
wound up at 11.30 P. Mo. 

‘A number of selections were then offered 
by the Jewelers’ Quartette while the diners 
were on the first course. The entertainment 
committee had a number of high class per- 
formers who entertained between courses. 
An act entitled “The Donkey and the Girl” 
proved to be a big hit and met with the 
approval of all present. Among the other 
acts on the program were “Silver Threads,” 
“A Bit of Crooning Melody” and Miss Alice 
White, “The Girl with the violin.’ One 
of the novel acts on the program was one 
in which a number of young ladies from the 
stage and from the balconies threw hun- 
dreds of cotton balls resembling snowballs 
at the jewelers. The girls were enthusiastic- 
ally received and many of the jeweélers, 
young and old alike, jumped from their 
seats and returned the volley only to have 


them thrown back at them. Some of the 
boys even bombarded their wives in the 
boxes, and much to their surprise found 


that the ladies had perfect control and re- 
turned the fire vigorously ; a number of jew- 
elers had narrow escapes from having their 
glasses smashed. The snowball act lasted at 
least eight or 10 minutes, and was a decided 
hit of the evening. Following this there was 
a jewelers’ review. While this act was in 
progress kazoos were distributed to the 
diners who used them in great advantage 1n 
accompanying the singers. 

Toastmaster Doyle then introduced George 
O’Connor, a Washington, D. C. jeweler as 
“Your old friend and favorite.” Mr. O’- 
Connor on coming on the stage was greeted 
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with considerable applause while here and 
there throughout the banquet hall groups 
of the boys started to sing “Hello Georgie, 
you're a friend of mine” and “Way down 
in our Alley.” Mr. O’Connor sang “Early 
to Bed and Early to Rise” and a number of 
other coon songs. His songs were most en- 
joyable and many of those present remarked 
that vaudeville is the loser while George 
is off the stage. He was accompanied on 
the piano by his old friend, Mart Horne. 

After the last course had been served and 
cigars were lighted, the toastmaster said that 
the Philadelphia Jewelers’ Club for a num- 
ber of years back had been trying to get 
presidents of jewelers’ clubs and associa- 
tions of other cities to attend the Philadel- 
phia Jewelers’ Club annual banquet. ‘This 
year,” Mr. Doyle said, “we have come near 
reaching an average of 1,000 per cent.” He 
also touched on the increased attendance at 
Jewelers’ Club dinners in recent years. The 
toastmaster then introduced Harry P. Dick- 
inson, president of the 24 Karat Club of 
New York. Mr. Dickinson was vigorously 
applauded as he arose from his place at the 
guest table and smiled at his many friends 
from Philadelphia and other cities. 

When the applause had subsided the toast- 
master said, “The man getting the greatest 
amount of applause will receive a bottle of 
hootch.” But evidently the applause was 
equally divided because no one noticed the 
toastmaster handing any of the visitors a 
suspicious looking package. Charles T., 
Ross, president of the Chicago Jewelers’ As- 
sociation; F. R. Hollister, president of 
3oston Jewelers’ Club; J. Clare Crawford, 
President of the Pittsburgh 24 Karat Club 
and G. H, Niemeyer, president of the Na- 
tional Jewelers Board of Trade were all in- 
troduced and each guest stood up and ac- 
knowledged the applause. 

President Doyle then announced the names 
of the new members of the club and called 
on them to rise in their places so that they 
might be recognized by their fellow mem- 
bers. Telegrams from Louis H. Eisenlohr, 
James T. Cortelyou and Otto Schaffhauser 
were read. These three gentlemen are in 
l‘lorida and their telegrams expressed regret 
at being unable to attend and stated that they 
hoped the show would go over big. 

The toastmaster then made an address of 
welcome which was warmly received. “It 
is a wonderful thing for us to be together 
again after what has happened during the 


last year. It seems that the harder the 
times the bigger the banquet. Down in 
Washington they have disarmed almost 


everything, even to personal liberty. I was 
talking to a Congressman not so long ago 
and asked him why we had prohibition and 
he told me that we have it because the House 
is bone dry. I told him he ought to attend 
a Jewelers’ Club banquet and he would 
learn how many of us were in favor of 
prohibition.” 

“In New York and Boston,” continued 
the toastmaster, “there is a new order of 
things. At their banquets they put on a 
show and taboo speeches, but here in Phila- 
delphia we have never ‘flivvered’ on the 
after dinner speeches. It is a good thing, I 
believe, to hear a serious message after an 
evening of fun.” 

Announcement was then made that A. G. 
Lee had been made an honorary member of 
the Philadelphia Jewelers’ Club. It was also 
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announced that the Reverend Robert Nor- 
wood was elected as chaplain of the club. 

Mr. Doyle then introduced former U. S. 
Senator George W. Cartwright of Califor- 
nia and stated that it was not often the 
privilege of a toastmaster to have the pleas- 
ure of introducing such a distinguished 
speaker as the senator. 


SENATOR CARTWRIGHT’S ADDRESS 


“If 1 were in good voice and physically 





HENRY BODENHEIMER, VICE-PRESIDENT 
CHAIRMAN RECEPTION COM MITTEE 


AND 


at my best,” said the Senator, “I wouldn't 
begin to come up to the predictions made 
about me by the toastmaster. You saw the 
main circus earlier in the evening at the other 
end of the tent but I am here solely to ap- 
peal to your intellect. I have spent a num- 





CHARLES H. HAMBLY, SECRETARY 


ber of years on industrial problems and am 
deeply interested in the subject.” 

“Every man and woman in the United 
States,” continued the speaker, “is looking 
forward to the time when industry will be 
running full speed ahead. No nation is pros- 


perous unless its men and women are pros- 
perous and widespread unemployment brings 
disaster not only to jewelers but to men in 
other 


lines of business. There are three 
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million persons unemployed in this country 
today who would take a job if they could 
get their price.” 

The speaker then gave a wonderful sum- 
mary of panics in the United States within 
the last 125 years and said in part :— 


No nation can be prosperous unless its work- 
ers are prosperous. No worker can be pros- 
perous unless he has a job. Widespread unem- 
ployment brings disaster not only to the work- 
ingman who is unemployed, but to the business- 
man and the genéral public as well. 

We have violated the economic law. We have 
ignored its provisions. We are suffering its pen- 
alties. We may repeal or amend the laws passed 
by congress or by the State legislatures; they are 
made by men and can be unmade or changed by 
men, but we cannot alter the law of gravitation, 
nor can we repeal or amend the great natural 
laws of commerce, of industry. They have de- 
veloped naturally through 6,000 years of historic 
human experience. Organizaticns of business men 
or of workingmen may defeat the natural economic 
law temporarily, but they cannot escape its decrees, 
its penalties. 

The force of economic law flows on like the 
mighty current of the Mississippi River. Engi- 
neering skill might dam it up for a day, but 
each day the dam must be built higher. Ulti- 
mately the dam must give way under the ter- 
rific strain, and the higher the dam the greater 
the damage when it breaks. So it is with the 


economic law. 
We have had 12 panics or depressions in the 
last 125 years. In each instance we violated or 


ignored economic law, and suffered its penalties. 
We had a disastrous panic in 1816, following the 
Napoleonic Wars and the War of 1812. We had 
severe panics in 1837, 1857, 1873, 1893, and we are 
having now what would have been a panic had it 


not been for the stableizing influence of three 
yreat agencies—our enormous gold supply, the 
Federal Reserve banks, and the confidence of 


our business men in the practical common sense 
of President Warren G. Harding. 

All great panics have been preceded by and 
were coincident with certain common facts. They 
were all world-wide, spreading to all commercial 
countries; they were all preceded by wild agita- 
tion for some imaginary reform; they were all 
ushered in by feverish business activity, pyramid- 
ing of prices, and wide expansion of credit. 

Finally the judgment of men revolts. The 
slender thread of public confidence that sustains 
our credit system and our business stability snaps 
under the strain and business flattens out. The 
purchasing power of 110,000,000 people is sus- 
pended—not destroyed, but temporarily paralyzed. 

The farmer was getting a dollar a bushel for 
his wheat. We wanted two dollars and he got it. 
Then he wanted three dollars and he got that. 
The butcher was getting 18 cents a pound for 


his meat. Ile wanted 25 cents, then 35 cents, and 
he got it. The workingman was getting $3.00 a 
day. He wanted $4.00, $5.00, $6.00, $7.00, and 


the war was on so he got it. We were all rich 
on paper, but we overdid it. 

Now we must undo what we have done. We 
went up the mountain, we must come down from 
the mountain. The man who deflates first will lose 
the least and get on his feet first. The man who 
holds out longest for wartime prices and profits, 
whether he be merchant, manufacturer or working- 
man, will lose the most and suffer the longest. We 
must all come to it in the end, for business can- 
not permanently revive, until deflation is com- 
plete, and this applies to worker as well as to 
employer. We may deflate intelligently, quickly 
and have it over with, or we can hang on until 
the millstones of the economic law grind us to 
submission. 


It is with nations as it is with men. The na- 
tion that deflates first will lose the least and 
reach prosperity first. Germany has already de- 
flated, through the degradation of her currency, 


and her working people are all at work. Their 
wages are low, but their cost of living is corre- 
spondingly low. Cost of living and wages rise 
and fall together. Costs of living are nothing but 
bundles of wages done up in packages of food, 
clothing and other necessities and comforts of life. 
The higher the wage the higher the cost of living. 
The worker is not benefitted. Both worker and 
employer are best off when wages conform to the 
economic law, and the sooner the people of this 
country discover that fact, the sooner we will have 
industrial peace and prosperity for all. 

The best wage for employe as well as employer 
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IF—I came to you this year with 
something totally different 
than anything we have ever 
shown you? 


IF—it were not at all like anything 
you or any other merchant has 
ever seen ? 


IF—it were something that would 
positively create a sensation in 
your city? 


IF—it were something that would 
surely make every man, 
woman and child stop in front 
of your window? 





WOULD YOU WAIT? 


IF—it were something so different 
and unusual that even the 
newspapers in your city would 
give you a free write-up? 


IF—it were something that would 
make everybody in your com- 
munity talk favorably of you 
and your store? 


IF—it were something worth hun- 
dreds of dollars to you in the 
way of a business-getter but 
costs you nothing? 


IF—you say “YES” to these ques- 
tions, then wait for the W. 
W. W. Man. 


Furthermore—in the W.W.W. Ring line this year you will 
find a large assortment of rings at popular prices that can 
be retailed profitably from $5 to $10; each one, however, 
well made, well set, up to the high standard of the W.W. 
W. quality that has made W.W.W. name famous the 


world over. 


To Buy Rings—of any one this year before seeing what | 
have to offer is doing both of us an injustice because re- 
member—not merely good rings at new popular prices— 


but marvelous advertising. 


I repeat—it will pay you to wait. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings”’ 
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n .\merica, is the wage that will enable our 
industries to compete with our strongest com- 
petitors and still leave an inviting return upon 1n- 
vestments. Neither the large nor the small cap- 
italist will invest unless he has the prospect of an 
inviting return, When capital does not invest, 
labor goes unemployed, then we have idle dollars, 
11¢ wed 

After Senator Cartwright had’ taken his 
seat, the toastmaster said, “After hearing 
the Senator we all believe there is chance 
for business revival if common sense 1s 
used.” The Rev. Dr. Norwood, chaplain of 
the club was introduced, and those who at- 
tended Jast year’s banquet will recall that he 





P, WHITE, CHAIRMAN OF THE BOARD OF 
GOVERNORS 

spoke at that time and left a deep im- 

pression in the minds of his audience. Dr. 


Norwood described himself as an Irishman 
who had migrated to Canada and then trans- 
planted himself to the United States, the 
mecca of all Irishmen. “I want you to be 
really good,” said Dr. Narwood, “and at 
this time I want to invite all to attend St. 
Paul’s church tomorrow morning at 11 o’- 
clock. If you are not there T will know you 
are somewhere else.” 

Taking as his theme “The Kingdom of 
Heaven is within you,” Dr. Norwood said 
that people have brought war. poverty and 
disease upon themselves in the last 6,000 
years or so. “TI have little use for the man 
who is not an optomist and regard him as a 
drag on the wheels of progress. No man 
who has read the wide range of history can 
be an unbeliever.” 

Dr. Norwood then criticized who 
had scoffed at the disarmament conference. 
He said that when the disarmament con- 
ferences were being held only a few weeks 
ago and the representatives of the various 
nations were assembled at Washington in an 
effort to bring about lasting peace. some 
mople laughed at it. 

Following Dr. Norwood’s address Presi- 
dent Doyle invited those who had attended 
the dinner to go to the Jewelers’ Club rooms 

Chestnut Street and a large number ac- 
epted the invitation. 


those 


* * 
The Menu 
: Grape Fruit Alice 
Salted Almonds Salted Pecans 
Celery Olives 
Clear Green Turtle Soup 
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Individual Planked Shad with Roe 
New Potatoes Buttered 

Breast of Guinea Hen—Currant Jelly 

Sweet Potatoes Honolulu New Peas 
P Terrapin 

Hearts of Lettuce Salad 

Assorted Cheese Toasted Crackers 

Bombe Glace Marengo Fancy Cakes Coffee 


The Members and Guests 
Guest Table 


F. R. Hollister, Esq., G. A. Niemeyer, Esq., 
Harry P. Dickinson, Esq., Hon. George W. Cart- 


wright, President Bartley J. Doyle, Rev. Rvubert 
Norwood, Charles ‘T. Ross, Esq., J. Claire Craw- 
ford, Esq., T. Edgar Willson, Esq., W. Calver 


Moore, Esq. 
Table A 
Ralph Appel, J. T. Montgomery, F. C. Cooper, 
Charles Loeffler, George Martin, Charles Muth, 
S. Desio, G. William Beck, F. Gianinni, A. Toole, 
Fred C. Yockel, W. H. Fowlie, Robert McCloud, 
R. J. Beall, C. E. Berry, M. E. Horne, George 
Hf. O’Connor, George Bausewine, Otto Schaff- 
hauser, F, J, Kolbe, Hy. C. Karr, F. H. Wilkinson, 
E. J. Hertz, J. J. Fanning, A. S. Smith, F 
Schlichter, Charles Kranich, Henry Bodenheimer, 
Charles I, Clegg, Christian Starr, Fred Straub, 
R. I.. Coates, W. H. Dumont, T. James Ferrey, 
I. P. White, J. H. Saylor, George C. Blackburn, 
A. kK. Okum, William J. Dooner, F. A. McManus. 
Charles I, Sauers, Charles H. Dean, George Shep 
pard, J. H. Shaefer, H. L. Schubert, .\. 


Andrews, 


Hl. I.. Reynold, Theo. W. Dixon. 
Table B 
I’. E, Hyatt, George Carlton Comstock, John 
I, Eisley, Herbert K. Sturdy, Jr., H. L. Randall, 
Kk. W. Trewin, Millard F. Davis, A. W. Moyer, 
Dr. B. F. Wentz, P. V. Ritschard, A. Beucke, 


F. B. Falkner, C. S. Wilson, Frank Haley, J. G 
Henry, J. F. Schierloh, J. Hannings, George G. 
Price, Dr. W. D. Robinson, M. G. Price, Charles 
E. Morris, Charles R. Heermann, Guest of Joseph B. 
Bechtel, Joseph B. Bechtel. W. C. Martin, W. F. 
Drexmit. Burr W. Freer, John G. Mueller, Harry 
l.. Knight, F. H. Kain, FE. I. Locke, George E 
Smith, J. F. Hackett, Bernard Levy, Dr. J. 
Wagner, D. H. Johnson, J. 
\rtes, W. W. Finley, J. 1. 


George 
Charles Becker, O. M 
Keenan, W. E. Walters, 


H. P. Landis, Thomas S. Shibe, George F. Hoft 
man, G. L. Herzog, C. C. A. Baldi, E. L. Fortin. 
Julius Windmer, C. M. Woolworth. L. F. Cass. 


Table C 
Merkling, R. P. 
Wartell, Carl 


E. W. 


Jacoks, iP 
IL... H. Carpenter, 


Hiartdegen, 
Weilbacker, 


Isaac 


A. O. Burgess, Fred T. Barry, E. Cooper Stone. 
Elwood Davis, H. W. Matalene, Edward Earl. 
George V. Tucker, William D. Reeder, H. G. 
Elliott, Charles H. McKaig, George A. Jochum, 


John Karsch, William G. McDougall, H. A. Smith, 
George W. Schaefer, Max E. Gordon, Charles 
Brecher, C. H. Wright, Jules Block, F. R. Deprez, 
W. Simeon, Fred G. Gruen, George H. Dyson, 
Frank B. Wallen. W. F. Ackar, F. Allen Barry, 
Joseph Hl. Pratt, Ralph Ross, Edward Vantlander. 


HW. T. Garrigus, Charles Kaufman, Charles J. 
Straeble, Arthur C. Macy, William J. Harber, 
Frank Pearson, Fred R. Kellar, Thomas C. Jones, 


William Shipp, FE. Dean Stowe, E. 
Thaler, Alfred Henri 
Malcolm 


V. Eckert, F. C. 
Peiffer, J. J. Cohen, J. A. 


Table D 
John F. Renner, S. R. Warren, Louis Aisenstein, 
Ii. B. O’Brien, Andrew Alexander, Jr., Baron B: 
De Wullerstorff-Ubair, David E. Hilsee, L. W. 
Gibbons, A. E. Pearson, Robert Tyack. Charles H. 


Hambly. S. T. Tomlin, De Forrest L. Bachman, 
FE. Paul Staunton. William E. Pearse, Charles B. 
Bartlett, Charles I.. Power. Lewis Remey, S. E. 
Bolles, Robert FE. Miller, William Brand, W. 
Percy Mills, R. T. Ferguson, Edward Sickles, 


Frank Knight, R. Fk. Parker, C. M. Wiker, W. H. 


Race, Charles A. Whiting, Frank A. White, Albert 
S. Wright, C. D. Schaufele. Len. D. Reynolds, 
Herbert Windt, George Bierschenk, Oscar Kind, 


Samuel H. Levy, Frank Kind. J. A. Maclarland, 
George E. Wells, Charles W. Catterton, Alfred K. 


Potter, E. E. Cable. C. M. Kendig, Benj. A. Lehr, 

J. D. Pettingill, Geerge Sporehase, P. H. Savory, 
\. Leon Sickles. [I.. P. Start 
Table E 

Gecrge W. Hurlburt, Fo FE. Ogden, Max Gold 

stein, W. J. Marshall, Jame- J. O’Grady, Ives L. 

Lake, John W. Sherwood. Fleetwood Lanneau, F. 


Panes Frank T. Williams, 


Langiahr, W. IL. 
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Frank ‘T. Eckfeldt, W. O. Harrison, John R. 
Greason, George W. Read, William H. Thurber, 
H, C. Larter, William Linker, William J. Coughter, 
Frank Tyack, Mark Gattle, H. A. Bliss, D. F. 
Walton, S. Mamluck, Frank Hurlburt, Robert S. 
Frain, Fred B. Hurlburt, C. E. Roll, H. R. 
Williams, Leo Wormser, S. H. Ashe, William A. 
Smith, C. W. Wilbelm, John D. Battin, Edward 
Davis, E. H. Eckfeldt, George B. Adams, N. 5. 
Eltinge, James J. Glenn, John A. He shede, Charles 
S. Alden, B. F. Griscom, J. Lee Whitmore, G. A. 
Schuetz, R. S. Hunter, E. E. Allsopp, F. R. Ford, 
R. W. Simpson, Ji 
Table F 

J. Howard Sheeler, W. 1. Joyce, T. F. Reilly, 
Isaac Becker, John McCarthy, George E. Cantrell, 
William B. Ahern, William H. Gell, Dr. F. W. 
Kraiker, Jr.. H. E. Quay, F. R. Bowers, W. F. 
McCully, George W. Watson, L. F. Muller, F. K. 
Doris, Joseph L. Castle, R. C. Green, W. E. 
Quinlin, E. L. Weil, F. C. Belson, F. L. Carre, 
Harry Gilbert, J. P. Temple, James Robinson, A. 
Kuenle, Philip Johnson, Edward Lupton, Daniel 
Kopp, John H. Myers, John J. Steen, William H. 
Lucas, David Woods, A. N. Lauer, A. J. Martin, 
S. W. Oplinger, E. P. Russell, H. E. Stevensen, 


FE. C. Shellenberger, Charles N. Cressman, William 


ROBERT L, COATES, TREASURER 
M. Hollenback, J. L. Langsdorf, J. L Krause, 
H. P. Sauers, E. F. Merse. J. J. Deavitt, Guest 


of J. P. Temple 


Echoes of the Banquet Hall 


Sani (White Gold) Bowles was there accompanied 


by his genial smile. 


Secretary Chas. H. Hambly helped to keep the 
“ball rolling” at Table D 


Millard F. Davis of Wilmington, as usual, was 
prominent among the guests of the Keystone party. 
e 66 
Il. W. Matalene was there with “bells on” as 
was Edward Earl of New York who never misses 

Both sat at Table C 


* 7 


dinners. 


Ask Newt. 


cthers 


Eltinge, 
that sat 


Was Jack Greason there? 
Ed Eckfeldt, George Read cr any 
around him at Table E 


* . * 


by him or 


Treasurer Coates, as usual, was one of the hard- 
est worked members of the club, and much of the 
detail work fell upon his shoulders 


* * * 


\s usual, F. A Fred Yokel and George 


Their voices 


Gianni, 


O’Conner were guests of the club 
were prominent in the harmony that came from 
the guests at Table A 
et me 
lou White. as usual, was the main spring of 


the arrangement committee, which consisted of the 
board of governors, other members being Archibaid 
Rutherford, George W. Read, Benjamin F. Griscom 


and Louis F. Muller 
oe 
“Mayor” Larter of Maiden Lane vho sat at 
Table E, was kept busy answering the many In 










THE JEWELERS’ CIRCULAR February 22, 1922. 





Powderette 


A Sensationally Novel 
Powder Container 


ERIE’S a powder con- 
tainer that milady has 
lone waited for. It is 
rapidly becoming all the 


vogue. 





Attached to a Sautoir, it be- 
comes a dainty and_ practical 














trinket. Carried in a handbag, 





it occupies but little space. 


As the illustrations prove, 
POWDERETTE is — simply 
renee te is bristling with selling points. 
wavs vread\ or Use. ee x ‘ope 

Holds an ample supply : Write N¢ \W tor further de- 
of powder for dusting \ 
on handkerchief or Pow 
der Puff. Convenient, 
sanitary, ornate and — ss 

hls seemied. A POWDERETTE is made by the 
tractively finished in manufacturers of the famous 
Nickel Silver, plain; SUREFIT Metal Watch Straps. 
and Rolled Plate and 
Sterling Silver, plain or 
engine-turned., 


tails. 


BLISS BROTHERS COMPANY 


Attleboro, Mass. 


“The House With Something New All 


the Time” 








Shut Open 
Patent Applied For 
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quiries of his friends i& the trade about the Jewelry 
Tax, Gold Laws afd other matters on which the 


Vigilance Committee are hard at work. 
* * * 


Everybody joined in the Kazoo Band. 
* * * 
The spot-light man had some fun with Table F. 
* * * 
Lon Reynolds, was conspicuous among those 
at Table D. 


_ * * 


The boys at Table A had a cinch when it came 


to the performance. > 
* * * 


George Jochum, enjoyed both the show and the 
speeches from Table C. 
” * * 
George O’Connor, as an added attraction, was 


a whole program in himself. 
* * * 


The chairman’s invocation to Washington was 
worthy of Dr. Cattell, who unfortunately was 
absent. 

* a * 


“This is the 22nd Jewelers’ Club banquet I have 
attended,” observed Joe Montgomery, the Wil- 
mington jeweler, “and it is the best yet.” 

* * * 

Many of the trade friends of Sam Levy, ex- 
president of the Jewelers’ 24 Karat Club were de- 
lighted to meet him again on this occasion. 

* * * 

A round of applause greeted the announcement 
that A. G. (Dell) Lee, who was absent owing to 
illness, had been made an honorary member of the 


club. 
* * * 


The chairman’s introduction of the presidents 
of the various clubs, who were present, put them 
all in the lime light. 

* s 

Henry Bodenheimer, vice-president of the Phila- 
delphia Jewelers’ Club, had a number of jewelers 
as his guests at Table A. Mr. Bodenheimer was 
the life of the party and proved a life saver for 
the thirsty ones. 

* * * 

Among the new members from out of town who 
had to stand up and show themselves were Fred 
Gruen of Cincinnati, L. H. Carpenter, New York; 
Robert E. Miller, Lancaster, Bill Drexmit, Chi- 
cago. John Herschede had to substitute for Harry 
Stegman. 

* * a 

The toastmaster’s eulogy to Senator Cartwright 
and Rev. Norwood, the two speakers, in no way 
fell short of the mark, in fact, if there were ever 
two speakers who pleased the audience to a greater 
extent than did these gentlemen their names do 
not appear in the annals of jewelry associations. 

* a 7 


The menu was a beautiful work of the printer’s 
and engravers’s art and bore a cover somewhat 
startling, yet beautiful in its effect. The subject 
of the illustration was “The Two Pearls” showing 
an open oyster shell with ideal figures of two girls 
nude, one dark and one light, representing the 
birth of the pearls. 

* * 
_ Burr W. Freer of San Francisco was a prom- 
nent guest at Table B and was hailed by many 
friends, Mr. Freer, who has been stopping im 
New York, came back to the metropolis in a 
Party with Gus Niemeyer, John Sherwood, Ives 
Lake and others, on his way to Providence, which 


he will visit before going back to the Coast. 
* * * 


' Table E was not wholly a New York branch, 
Dut it contained a large delegation from the 
metropolis, that included Ives Lake, John Sher- 
wood, Jack Greason, Geo. W. Read, Harry Larter, 
Mark Gattle, John Battin, Ed. Eckfeldt, Newt, 
Eltinge, S. Mamluck and last, but not least, Leo 


Wormser. Of course, Leo is the life of every 
party. 
* * * 
Jack” Hollister, the new president of the 


Roston Jewelers’ Club was warmly greeted and 
saa 4 commanding figure as he sat at the guests’ 
ane with other presidents of the jewelers’ asso- 


“lations, among whom were: G. H. Niemeyer, 
= of National Jewelers Board of Trade: 
a > oa 2 

a P.. Dickinson, president of Jewelers’ 24 


arat Club of New York; J. Claire Crawford, 
oe of the Pittsburgh 24 Karat Club, and 
" — T. Ross, president of the Chicago Jewelers’ 
Association, 

, * +. * 

Charlie Muth, the Columbia Ave. jeweler, and 


Chri 
his Starr, of Starr & Moss, were seated opposite 
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each other at Table A and between courses dis- 
cussed North Philadelphia business conditions, 

Fred Straub greeted many old friends who at- 
tended the banquet. 


+ 


Charles A. Whiting of the Whiting, Davis Co., ° 


was warmly welcomed by a host of friends. 
* * * 


Dr. Edward James Cattell, who was to have 


been a guest, was unfortunately unable to be 
present and sent his regrets. 
* * - 


The toastmaster promised a bottle of hootch to 
the guest receiving the most applause. The boys 
are wondering who received the prize. 

* * . 


Charles Dean told his friends Charles Sauers 


and George Sheppard that he’d quit the jewelry 
business if he could sing like Georgie O’Connor. 


GEO. W, 


Abner K. Okum, secretary to Jimmy Cortelyou, 
director of Public Safety, was at Table A and ex- 
plained that his boss was on a short vacation in 
Florida. 

* * * 
became very 
and led the 
Victor 


S. Desio of Washington, D. C., 
enthusiastic early in the evening 
orchestra with the skill and finesse of a 
Herbert. 

* * * 

30b Coates, who was seated at Table A, was in 
a direct line of the spotlight when he was not 
busy greeting the many friends from Philadelphia 
and other cities. 

a ae 

G. William Beck of Vineland, N. J., deserted 
the grape juice section of South Jersey for the 
evening and said he wouldn’t have missed the din- 
ner for anything. 

* * 

E. J. Hertz from his seat at Table A, directly 
in front of the stage, got a good line on some of 
the entertainers. Later he went up on the balcony 
and chatted with Mrs. Hertz. 

on * * 

ou White, who looked after many of the little 

details which made the banquet a success, was on 


the job every minute and also saw to it that 
everybody was made comfortable and happy at 
Table A. 
* * . 
George Bausewine, police lieutenant and 


former National League umpire, sent shivers down 
the backs of some of his jeweler friends with 
statistics on the big increase in the number of 
jewelry store holdups and robberies. 

- * * 

Fred C. Yockel, a member of the Jewelers’ 
Quartette, accompanied by Mart Horne at the 
piano, did a little practicing in the lobby before 
the dinner began. F. Gianinni, also a member of 


the Jewelers’ Quartette, greeted his many friends 
at Table A. 


REED, OF THE BOARD OF GOVERNORS 
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How many obeyed the orders of the chaplain, 
Dr. Norwood, and went to church last Sunday? 
* * ” 

Senator Cartwright’s speech went over in great 
style and was rewarded with deafening applause. 
* * am 
Percy Savory of the Wadsworth Watch Case 
Co., seemed to be all over the place greeting his 

friends in the trade here. 
* * * 

Charlie Kranich, widely known jeweler of North 
Front St., had a good seat at Table A and en- 
joyed the vaudeville show. 

* * . 

Tom Shibe of the Philadelphia Athletic Ball 
Club, was right on the job throwing artificial snow- 
balls during the Jingle song. 

* * * 

Wives and daughters of the members had din- 
ner on the balcony and indulged in a snow fight 
with the diners downstairs during the show. 


>” - * 
The demi-tasse was in great favor between 
courses. If the cups were filled with black coffee 


we bet some of the boys put in a sleepless night. 
— 2 i 

George Spoerhase of L. Spoerhase & Son, Lan- 
caster, Pa., came in in the afternoon to attend the 
banquet and was a member of a jolly party at 
Table D, 

* * * 

Millard F. Davis, Wilmington, and A. W. 
Moyer, Lancaster, sat together at Table B and 
were among those bombarded by snowballs during 
the show. 

* * * 

J. D. Pettingill of the International Silver Co., 
and Bill Brand of the silverware department of 
M. Sickles & Sons, sat opposite each other at 
Table D and talked over old times. 

* * * 


Joseph L. Castle left his seat at Table F while 
the show was in progress and gave a little exhibi- 
tion dance. Unfortunately the hall was dark and 
very few noticed his ability along these lines. 

* * * 


Robert C. Green of Pottsville, Pa., who came 
to Philadelphia to attend the banquet, met his 
fellow townsmen, State Treasurer Clarles A. Sny- 
der, in the lobby of the Bellevue-Stratford. 

* — * 


John A. Hershede of Cincinnati was a mem- 
ber of the reception committee and was as busy 
as a bee in the lobby welcoming his many friends 
before the doors of the banquet hall were thrown 
open. 

* * * 

Charlie Berry of Washington, D. C., told the 
boys at Table A that while President Harding 
really needed his advice on the bonus question, 
he felt that he couldn’t miss the Jewelers’ Club 
dinner. 

* * . 

John W. Sherwood, who did a lot toward mak- 
ing the New York 24 Karat Club banquet a suc- 
cess, was on hand. Mr. Sherwood has a host 
of friends here in the jewelry trade and between 
times was kept busy shaking hands. 

* + * 


Jennings Hood, a director of Bailey, Banks & 
Biddle, and head of the insignia department of the 
firm, attended the banquet and lingered in the 
lobby outside the ballroom after the conclusion 
of the banquet to cheat with his many friends. 

* * — 


When the names of new members were an- 
nounced the toastmaster called on C. A. Wright to 
stand up. He was located in a balcony box with 
a group of ladies. ‘‘Max E. Gordon” was then 
called and he too was in the same box with the 
ladies. ‘Brother Gordon seems to be in right,” 
facetiously remarked the toastmaster. 

* * . 


Among the new members of the club introduced 
by the president were: George W. Hurlburt and 
Robert S. Frain of H. O. Hurlburt & Sons, 813 
Chestnut St.; Max E. Gordon and C. A. Wright 
of Aisenstein & Gordon, 712-14 Sansom St.; J. A. 
Malcolm of Hollywood Bros., Attleboro, Mass. ; 
William F. Drexmit, Chicago, Ill.; Fred G. Gruen, 
Cincinnati; J. J. Cohen, Julius Windner, T. F. 
Reilly, David E. Hilsee, Robert E. Miller, A. 
Kuenle, F. R. Deprez and Phillip Johnson. - 

* * * 


Frank Kind of S. Kind & Son, a popular mem- 
ber of the club, was on the reception committee 
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Do Not Confuse The Tavannes 
Watch Co.’s Product With 
That of Any Other of 


a Similar Name 


For over 40 years we have manufactured and 
imported a line of watches from Tavannes, Switzer- 
land, known to the trade as ‘’Tavannes’”’ move- 
ments, which we have guaranteed and perfected at 
considerable expense of money, time and thought. 


Recently, it has come to our attention that an- 
other concern has circularized the wholesale jewelry 
trade under a similar, misleading name, and has of- 
fered to supply movements direct to ‘the trade. 
Watch movements stamped ““Tavannes Watch Co.” 
are controlled and distributed solely by Adolphe 
Schwob, Inc., in the United States, and our old es- 
tablished policy of selling only high grade move- 
ments, that we stand back of in every particular, will 
be maintained. 


ADOLPHE SCHWOB, Inc. 


45 Maiden Lane New York City 
CHICAGO—29 East Madison St. SAN FRANCISCO—704 Market St. 
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and greeted a big bunch of out of town men. 
Some little greeter Frank is, we'll say. 
‘ * * «* 


“Nothing doing,” said A. S. Smith, a Philadel- 
phia jeweler, when the fellows at Table A asked 
him to play the bass violin. 

* * * 

Benjamin H. Lehr, manager of Lit Bros.’ 
jewelry department, attended the banquet and sat 
opposite Robert E. Miller, one of the baby mem- 
bers. 

* * * 

Those in the Keystone Watch Case Co. party 
included F. E. Hyatt, president; Dr. Durfer, John 
F. Eisle, Herbert. K. Sturdy, Jr., H. L. Randall, 
F. W. Trewin, P. V. Ritschard, A. Beucke, F. B. 
Falkner, C. S. Wilson, Frank Haley, J. G. Henry, 
J. F. Schierloh, J. Hannings, W. F. Drexmit, Burr 
W. Freer, John G. Mueller, Harry L. Knight, F. 
H. Kain, E. I. Locke, George E. Smith, J. F. 
Hackett, Bernard Levy, Dr. J. George Wagner, 
D. H. Johnson, J. Charles Becker, O. M. Artes, 
W. W. Finley, J. L. Keenan, W. E. Malters and 
H. P. Landis. 

* * * 

The reception committee for the banquet in- 
cluded Henry Bodenheimer, chairman; Herbert E. 
Slater, Thomas Allsopp, John D. Battin, Fred 
Bloch, Harry H. Dunham, Louis H. Eisenlohr, 
Wm. R. L. Fullerton, Robert C. Green, John A. 
Herschede, Major J. Warner Hutchins, William 
Linger, Adelbert G. Lee, John D. Pettingill, E. C. 
Shellenberger, Harry C. Larter, Frank L. Wood, 
James E. Alexander, Charles M. Wessels, Fred 
R. Keller, Ives L. Lake, Fred E. Hyatt, Mark 
Gattle, Charles E. Berry; Arthur C. Braun, T. 
Benton Dornan, Edward H. Eckfeldt, Newton B. 
Eltinge, Lewis W. Gibbons, Fred B. Hurlburt, 
Philip Kind, Frank Kind, Harry Oliver, Charles L. 
Power, J. E. Simonson, E. Paul Staunton, Edward 
L. Weil, Franz Zirnkilton, James B. Borden, W. 
L. Royce, John W. Sherwood, Wm. H. Goll, 
Joseph F. Scull, Louis J. McGrath. 








Business Troubles. 





\n involuntary petition in bankruptcy has 
been filed against J. J. Amboy, Minneapolis, 
Minn. 

A petition in bankruptcy has been filed in 
the matter of S. H. Davidson, Memphis, 
Tenn. 

An involuntary petition in bankruptcy has 
been filed against White & Kleiner, 
Augusta, Ga. : 

An involuntary petition in bankruptcy has 
been filed against C. E. Lawrence, Burk- 
burnett, Texas. 

An involuntary petition in bankruptcy has 
been filed against the Kahn Jewelry Co., 
Charleston, Miss. 

Dierks Jewelry Co., Columbus, Ga., is 

offering creditors 25 cents on the dollar in 
cash in full settlement. 
J. R. Brilliant Jewelry Co., Los Angeles, 
Cal., is offering to settle with creditors at 
6 cents on the dollar, 10 cexts in cash and 
50 cents payable in 10 notes, payable in 
June, August and October 1922, January, 
February, May July, September and No- 
vember 1923, and January 1924. 








A delegation from the Retail Merchants’ 
Association of Canada recently waited upon 
the new Premier, Hon. W. L. Mackenzie 
King, asking that in future legislation re- 
lating to retail trade should be along lines 
not likely to hinder business, and the asso- 
ciation pledged itself to give any informa- 
tion to assist to that end. All sections of 
retailers were represented and the delega- 
tion received a careful hearing, with the as- 
surance that the facts stated were worthy 
of the earnest consideration of the Cabinet 
and would be duly discussed 
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Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines 





Toronto, Can., Feb. 15—The monthly report of the Trade of Canada for December 
gives the value of imports for home consumption in the jewelry and allied trades as follows: 


-United Kingdom.. 
United States.... 


SR ae re a REE Re eure rey ee eg ee 


Germany 
Japan 
Switzerland 
Other countries... 


United Kingdom.. 
United States.... 
France 


Watches 


Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves......... .+e+eeUnited Kingdom. . 
United States.... 
PPO oo é niceties 
Switzerland ..... 


Other countries. . 


i) 


Watch cases and parts thereof, finished or 

unfinished United Kingdom.. 
United States.... 
France 
Switzerland 


Other countries. . 


United Kingdom.. 
United States.... 
e Austria 
France 
Japan 

Other countries... 


Sterling or other silverware, n. o. p.......United Kingdom.. 


United States.... 
POGGEO Seiciccwmes 
Other countries. 


i | er 


United Kingdom.. 
United States.... 
France 
Netherlands 
Other countries. . 


Manufactures of gold and silver, n. c. p... 


"ROME iis s05060 


Precious stones and imitations thereof, not 
mounted or set, and pearls and imitaticns 
thereof . ad giienavaracomiatale United Kingdom.. 
United States.... 
B. E. I.—India. 
Germany 
Italy 
Japan 
Switzerland 
Other countries. . 


Totatsc.:. 


..+++eUnited Kingdom. 
United States... 
3elgium 
oo 
Netherlands ... 
Switzerland 
Other countries. 


Diamonds, unset 


Total, .. 


Menth of 


December, 
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Nine Months 
Ending December, 
a ‘ 























































































































ee 
1920. 1921. 1920. 1921. 
$13,143 $4,888 $23,134 $12,795 
59,901 28,566 654,739 446,517 
618 20 9,856 4,420 
187 270 3,523 19,106 
Steere. . hewmen 4,460 526 
428 257 7,716 2,932 
alates 3,037 773 26,208 
$74,277 $37,038 $704,195 $512,504 
$321 $196 $2,727 $1,533 
2,575 3,562 21,468 49,128 
aie aratd 13 3,125 383 
7,628 7,692 118,262 77,295 
gigi » “Watrhectiton Co mes 2,560 
$10,524 $11,463 $145,582 $130,899 
$1,400 $3,018 $17,766 $7,167 
68,363 24,441 681,662 328,700 
we 146 21,586 831 
148,916 46,015 1,214,957 572,307 
AO <a eekes 539 cama 
$219,079 $73,620 $1,936,510 $909,005 
$1,379 $1 $4,531 $949 
15,531 10,508 141,632 84,610 
eaewas 17 18,481 17 
16,909 4,231 121,778 40,361 
niitiea> ~iéiaaahis 322 aaa 
$33,819 $14,757 $286,744 $125,937 
$10,677 $6,450 $187,546 $76,495 
48,495 64,579 654,957 502,709 
Kale. ‘acdhetae ec0@ ° . deecan 
6,012 2,455 91,193 52,822 
1,030 1,271 35,750 7,805 
205 1,994 9,448 31,961 
$66,419 $76,666 $986,660 $671,792 
$12,976 $13,713 $202,958 $96,654 
8,625 5,740 67,239 44,566 
222 264 3,043 3,488 
rere 113 891 4,272 
$21,823 $19,830 $274,131 $148,980 
$4,868 $2,482 $47,113 $18,292 
5,987 7,379 93,866 49,500 
159 139 5,672 7,256 
j alee 3,439 1,862 
rrr 44 207 176 
$11,014 $10,044 $149,297 $77,086 
$6,816 $10,914 $215,939 $88,212 
7,079 8,063 118,348 61,375 
ai: wsdeate . seabeea 29 
238 1,919 180,373 99,239 
7 ne 13,736 994 
1,197 3,274 37,439 17,113 
aaa, “ene 3,755 2,110 
444 8,509 4,473 28,898 
$24,588 $47,388 $582,330 $313,526 
$61,621 $77,045 $1,271,438 $988,160 
8,876 75 101,664 42,405 
14,654 126,127 184,044 631,169 
cy Roa Seer 14,966 18,627 
26,842 120,614 400,987 726,556 
a2! ; i eee 26,612 12] 
re 2,603 1,964 
$133,224 $323,861 $2,002,314 $2,409,002 
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Che Kuehl Clock Company 


With deep regret announces the 
death on February eleventh, 1922, 
of its president 


Mir. Cheodore Kuehl 


Che business of Kuehl Clock 
Company will be continwed 
without interruption 


Kuehl Clock Company 
125 North Wabash Aue. Chicago 


Results Guaranteed and 
Reputation Protected 
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Years of experience, 
dignified and aggres- 
sive sales methods, 
fulfillment of every 
promise, two high 
class auctioneers, my- 
self and_ associate 
conducting sale gives 
our patrons Service. 


Correspondence 


Confidential 


Investigate ability 
and results from satis- 
fied Jewelers 
Fessler & Demmel, 
aterloo, Iowa 
Folsom Jewelry Co. 
Bismarck, N. D. 
Henry Copley, 
Omaha, Nebr. 
Joseph-Myers, Inc., 
Memphis, Tenn. 
Clinton Snyder, 
New Castle, Pa. 
N. D. Bishop, Est. 
Connellsville, Pa. 
Duval Jewelry Co., 
Jacksonville, Fla. 
Olson Jewelry Co., 
Jamesville, Wis. 
H. C. Scatterday, 
Akron, Ohio 



























Edward R. Tyler Company 














American Jewelry Auctioneers 
180 North Wabash Avenue, Chicago 
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REPORTS GEM ROBBERY 


Diamond Merchant Tells St. Louis Police 
of Loss of Wallet Containing Gems 
Worth $77,899, While He Was on a 
Sleeping Car 


St, Louis, Mo., Feb. 18.—Sidney Krengel 
reported, upon his arrival here this morn- 
ing, that unset diamonds valued at $77,899 
were taken from a berth of an Illinois Cen- 
tral train from Chicago. Krengel, with his 
brother David, conducts the Chicago branch 
of the Krengel Bros., diamond importers, 68 
Nassau St., New York. 

He reported his loss to Conductor Brew- 
ster, who notified the station master and 
detectives. He said that before retiring 
Friday night in Chicago, he placed a wallet 
containing about 2,000 unset stones under 
the mattress of his berth. Saturday morn- 
ing they were gone. The berth was 
searched, but no trace was found. 

Krengel, who is 35 years old, and says 
he has been a salesman for 20 years, told 
the police that he makes his headquarters 
in Chicago. He said he was in Milwaukee 
on Thursday and spent Friday in Chicago, 
leaving at 9.30 p. m. He said he was tired 
and put the wallet under the mattress upon 
retiring. 

Alongside the diamond wallet, he said, he 
placed a tan lawyer’s brief case, containing 
two diamond-set brooches and two ebony 
cases filled with diamond rings. These were 
valued at $5,000. The brief case was not 
taken, 

Just as the train was entering the station 
Saturday morning, he went to the wash- 
room, still drowsy, he said. Suddenly, re- 
membering his diamond case, he hurried to 
his berth, lifted the mattress and found the 
wallet gone, The diamonds were insured 
for $50,000. 

Krengel was apparently affected by the 
loss and it was reported that he fainted in 
the station master’s office at the station be- 
fore being brought to police’ headquarters. 

Andrew McKinnis, porter on the sleeping 
car, told police that he called Krengel three 
times, 

Conductor Brewster told that after the 
porter told him of the difficulty in arousing 
the passenger, he tried four times before, 
‘nally arousing Krengel. 

Krengel said he never before had any 
considerable amount of jewelry taken from 
him, although he was accustomed to carry 
4 large number of gems. He told the 
police that at various times he had stick- 
pins and small articles taken, but had never 
Teported the losses. 

le explained his drowsiness by saying 
that he had had two hard days in Milwau- 
te and Chicago and was greatly fatigued 
when he went to the train Friday night. 

Detectives are investigating the loss. 








sn New York office of Krengel Bros., 
Nassau St. a JeweLers’ CIRCULAR fe- 
ate was told that Samuel Krengel had 
Ks appeared at his establishment on Mon- 
oo la hs the time this paper had gone to 
stated re his absence one of the employes 
shout ro the only information received 
tom aa ag was sent by telegraph 
No nl uls, Mo., by Sidney Krengel. 
ered, was € of the amount of the loss suf- 
8iven in the telegram, a JEWwEL- 
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ERS CIRCULAR reporter was told. The 
Krengel employe stated that he was unable 
to give the amount of the loss, but knew 
that the firm carried a $50,000 insurance 
policy. 








IN JAIL AGAIN 


Gladys Howard, Who Has Been Arrested in 
Several Cities, Is Now Held in Atlanta, 
Ga., on Charge of Stealing a Dia- 
mond Ring 





3IRMINGHAM, Ala., Feb. 19.—Gladys 
Howard, with a number of aliases, who a 
few months ago was in jail here charged 
with the theft of diamonds from the jewelry 
stores of Bromberg and A. & A. Ash, is 
now in jail in Atlanta, charged with the 
theft of a diamond ring, valued at $850, 
from the jewelry store of Eugene V. 
Haynes & Co. 

Over in Atlanta the woman is playing a 
new game by claiming that she is a klepto- 
maniac. The Atlanta theft is alleged to 
have taken place some months ago, before 
or about the time she was in Birmingham. 
She was located in St. Louis the other day 
and taken to Atlanta by Pinkerton detec- 
tives. She admitted stealing the gem in At- 
lanta, but said she could not help it. She 
said she had been taking things all her life, 
but that this would be the last time. She 
says her father and mother live in Cali- 
fornia and if they knew this it would break 
their hearts. She told the Atlanta police 
that she had a husband and that he was an 
army officer stationed at Norfolk, Va. 
When she was in Birmingham she failed to 
mention a husband. She stated her parents 
were wealthy. 

When arrested in Birmingham last Sum- 
mer for the alleged theft of diamonds, 
Gladys Howard was held in the count) jail 
here a few days when she was turned over 
to officers from Memphis, Tenn. Birming- 
ham officers said at the time the reason they 
did this was because the Memphis officers 
had a stronger case against her than the 
Birmingham officers. At Memphis she told 
where she had pawned $1,500 worth of 
stolen diamonds, and the judge let her off 
with a six days’ sentence in the work house. 
From that time she was not heard of until 
a few days ago, when she was arrested in 
St. Louis for the Atlanta officers. 

The case against the woman here was 
never prosecuted for some reason un- 
known. When the officers were taking her 
from Birmingham to Memphis she said, 
“T’'ll get out of this all right. I can vamp 
any judge or jury.” 

The Howard woman resided in Birming- 
ham for some time. She made her home 
here on South Highlands, the most fash- 
ionable residence section of the city. She 
attracted a good deal of attention on the 
streets of Birmingham during the time she 
lived here, due to the fact that she wore 
a number of handsome diamonds and drove 
an expensive automobile. 

While in jail in Birmingham detectives 
alleged that the woman was a noted dia- 
mond thief and that she was wanted in a 
number of cities. 








W. J. Busch, Dassel, Minn., has sold out 
to D. L. Page. 
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ROCKFORD JEWELERS DINE 





Banquet of Twenty-four Karat Club, at 
Which Interesting Addresses Are De- 
livered, Followed by Dancing 


RockrorD, Ill, Feb. 17.—Forty-seven 
jewelers, their wives and store associates 
held a banquet and dancing party last even- 
ing at the Food Shop in the Woman’s Club 
building. A seven course dinner followed 
by speeches by authorities in the jewelry 
craft made the evening an enjoyable one for 
Rockford’s “24-Karat Club.” Burton E. 
Chapman, president of the club presided. 
Elisha Thayer led the community singing. 
Violin solos by George P. Soter, accom- 
panied by Miss Nordberg, and speeches 
made up the evening’s program. 

Mr. Chapman, in the first address of the 
evening, told the jewelers that their craft 
was the oldest craft in history, dating back 
to the days of the metal workers of Solo- 
mon’s time and emphasized the dignity and 
service that jewelers and jewelry have given 
to humanity. He told of jewelry at length, 
how it was responsible for the discovery of 
America, reminding his listeners that Queen 
Isabella of Spain and her jewels and the 
money raised by their sale financed Colum- 
bus’ expeditions, to, and made possible the 
discovery of, America. He also said that 
the first craft to become established in the 
new world was the jewelers’ craft. He em- 
phasized the historical significance of the 
trade and urged his fellow jewelers to aim 
at better service and give it to the people 
trading with them. 

G. B. Dickinson, of the Elgin National 
Watch Co., Chicago, followed Mr. Chap- 
man. His remarks were confined to explain- 
ing the work and aims of the horological 
school established by the Elgin company. 
This school, he said, cost $150,000. Mr. 
Platner, Toronto, Canada, probably the 
greatest authority on watches in the world, 
has been engaged to head the horological 
institution. The object of the school is to 
replenish the vanishing supply of watch- 
makers and make it possible to raise the 
efficiency of watch workers and cut repair 
costs to a minimum. 

J. P. Warren, Chicago, manager of the 
Waltham Watch Co., urged members of the 
local club to better acquaint themselves with 
the needs of the trade and spare nothing to 
deliver 100 per cent service. Mr. Warren 
organized the “Golden Roosters,” a Chicago 
jewelers’ club. 

Claude Wheeler, western manager of THE 
JEWELERS’ CircULAR, spoke on the value of 
co-operation and the jewelers’ slogan “Gifts 
That Last.” Mr. Kelly, representative of 
Rogers, Lunt & Bowlen Co., champion 
golfer of the Chicago jewelers’ organization 
told of jewelry’s part in golf and golf tourna- 
ment, urged the local jewelers to organize 
a golf club, find who is champion and send 
him into Chicago to play the “Windy City’s” 
best. 

Talks by H. H. Cutting, Henry Peers, 
W. D. Anger, Axel Hammerberg, Elisha 
Thayer, Carl Lindquist, Geo. Hanson, 
Joseph Keller and Agnes Dwyer, members of 
the “24-Karat Club” closed the meeting. 








H. C. Probst has moved his jewelry 
business to Morris, Minn. 
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THE THOMAE CO., ATTLEBORO, MAssS. 

















ANNOUNCEMENT 


Wholesale Jewelry Trade 


The E. D. Gilmore & Co. line of well known, and 
well made jewelry for men and women will be 
shown in the East by 


MYRON P. GREEN 


15 Maiden Lane, 
New York. 
(Telephone, Cortlandt 0241) 





Mr. Green will carry and show our complete line 
of 10Kt. solid gold jewelry, and also our original 
Solid Gold Mounting Scarf Pin Line (10Kt. 
Gold Tops with Filled Stems). 


Our Line Is Sold Through Wholesalers Only 


E. D. Gilmore & Co. | 


(Established 1891) 


ATTLEBORO, MASS. 


Middle West and South 
ERNEST L. GILMORE 


Coast Representative 
W. S. FULTON 
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TRUE ECONOMY: | 


When you buy a “BLUITE 18K” ring mount- 
ing because you know it will keep its color and 
stand setting just as well as a platinum mount- 
ing will—and cost considerably less! 


| 

| 

| 
=== | 





FALSE ECONOMY: 


When you buy a white gold mounting regard- 
less of the composition of the metal just because 


it is cheaply priced. 


>> > > > = = 2 422224 < 


“BLUITE 18K” Ring Mountings cost 


no more than ring mountings made of inferior 
18k white golds, so why not demand the best? 


—ORDER THRU YOUR JOBBER— 


GOLDFARB & FRIEDBERG, Inc. 


Mfrs. of White Gold Ring Mountings 
NEW YORK 


336-340 Canal St. 


—_—~ ~~ 888844 2a 





































Good Platinum Jewelry 


can only be made by first class men. We have 
endeavored to pick the best men for our shop, 
so it is needless to say what we can produce. 


Try Us 
Weissner, Schierer & Katz 


Manufacturing Jewelers 
5 South Wabash Ave. CHICAGO, ILL. 
We Are Makers of Platinum Jewelry Only 
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A mortgage of $17,500 against Howard D. 
Wilcox has been discharged by the Rhode 
Island Hospital Trust Co. 


Mr. and Mrs. William H. Manchester 
have just returned to town after a month’s 
stay at Altamonte Springs, Fla. 

Louis Lyons, of the Lyons Mfg. Co., and 
family have taken the Hale’s Place on the 
Ocean road, at Narragansett Pier for the 
coming Summer. 

Max Gertsacov and wite have given a 
mortgage for $2,500 to the Old Colony Co- 
operative Bank on land with improvements 
at Nausaucket in Warwick. 

Theodore B. Pierce and William H. 
Thurber are members of the Providence 
Committee on Unem,loyment that is inter- 
ested in the establishment of an industrial 
salvage center. 

At the annual meeting of the stockholders 
of the Rhode Island Insurance Co., held last 
Tuesday, among the directors elected were 
Frederick A. Ballou, Frank W. Matteson 
and Samuel M. Nicholson. 

Mr. and Mrs. Horace W. Steere, who are 
in Florida for the Winter, have been motor- 
jing along the west coast as far as Fort 
Myers. They will return to Altamonte 
Springs to remain until April. 

Archibald Silverman, of Silverman Bros., 
is having a handsome residence erected on 
Blackstone boulevard, containing 12 rooms 
with sun parlor and all modern conveni- 
ences. There will also be a large garage. 

The stock room of Frank Flynn, on the 
third floor of the building at 9 Calender St.. 
was broken into some time last Monday 
night and considerable property stolen. En 
trance was gained by forcing an outer door. 

George B. Champlin, of S. B. Champlin 
Co., with his daughter, Mrs. Ralph Hamil- 
ton Jr., have gone to New Orleans on their 
way to Panama and Havana. Before their 
return they will visit several Winter resorts 
in Florida. 

The ignition of a lot of celluloid in the 
manufacturing jewelry establishment of the 
Armour Mfg. Co., 46 Blount St., on Thurs- 
day afternoon called the fire department, but 
the flames were quickly extinguished with 
slight damage. 

Edward B. Hough, president and treas- 
urer of the Wightman & Hough Co., Inc., 
has been named by the Rhode Island State 
Labor Board as one of the members of the 

3oard of Mediation and Conciliation to 
settle the big strike of textile workers in 
the State. 

The first applicant for a permanent suite 
at the new Providence Biltmore Hotel is 
M. S. Rodenberg, of New York, who will 
Zive up his home on Riverside Drive, New 

York, and bring his family to the new hotel. 
Mr. Rodenberg is of M. S. Rodenberg & 
Co., manufacturing jewelers of this city and 
New York. 

Herbert J. Wells and Frank W. Matteson, 
directors of the Gorham Mfg. Co., and 

Samuel M. Nicholson, president of the 
Nicholson File Co., and a director of the 
Tilden-Thurher Corp., were elected direc- 
tors of the Title-Guarantee Co. of Rhode 
Islani, at the annual stockholders’ meeting 
held last Monday. 
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The co-partnership existing between Jo- 
seph Millman and Samuel Shaulson, doing 
a manufacturing jewelry business as the 
S. and D. Jewelry Co., at 25 Calender St., 
has been dissolved by mutual consent. The 
business will be conducted at the same ad- 
dress under the same name by Mr. Shaul- 
son, Mr. Millman retiring. 

The retail jewelry store of David Saltz- 
man, 93 Aborn St., was broken into some- 
time after closing time last Saturday night, 
and eight gold filled watches, three nickel 
plated watches and a number of gold rings, 
all to the value of $139.30, were stolen. 
Entrance was gained by dropping through 
the skylight from a one-story roof. 

The electric alarm at the manufacturing 
jewelry plant of the J. J. White Mfg. Co., 
fifth floor, 144-158 Pine St., was set off at 
2:10 o’clock last Wednesday morning caus- 
ing considerable excitement in police cir- 
cles. An inspection of the premises dis- 
closed a defective wire but no evidences of 
an attempt at breaking and entering. 

John S. Holbrook has been appointed a 
member of the auditing committee of the 
Providence Chamber of Commerce. Among 
the members that have been appointed on the 
convention committee are Arthur L. Aldred, 
E. Merle Bixby, Leon Samuels, Jerome M. 
Fitz Gerald, Henry D. Sharpe and William 
G. Thurber. William H. Thurber has been 
appointed vice-president and member of the 
finance committee. 

Seeing water leaking through the ceiling. 
Robert Smith of the Electrical Products’ 
Mfg. Co., on the third floor of the building 
at 69 Sprague St., late Thursday afternoon, 
suspected fire and sounded an alarm. The 
firemen found two empty packing cases 
afire at the Merchant Leather Goods Co. 
The blaze had caused the sprinkler system 
to function. The damage was slight, being 
confined to the floor. 

The Brown Union book store, in Rocke- 
feller Hall at Brown University was broken 
into one night recently and_ the _ thief 
carried away goods valued in excess of 
$500, the most of the stolen property being 
in fountain pens. Charles Kendrick, man- 
ager of the store, called the police early 
Thursday morning when he found that a 
window had been forced and the display of 
goods had been materially depleted. Among 
the items described to the police is one lot 
of fountain pens, consisting of 60 in num- 
ber, with a total value of $200. Thirty-six 
pens of another make and five of a third 
make were missing. Twenty-nine college 
pins varying designs, many bearing the col- 
lege seal, were stolen from the stock. No 
clue was obtained to the thieves. 

Members of the Technology Club were en- 
tertained last Thursday evening by an ac 
count given by Frederick B. Thurber of the 
Tilden-Thurber Corp., of the transatlantic 
trip made by him and two companions in the 
25-foot sailboat Sea Bird several years ago 
Mr. Thurber described the trip down Nar- 
ragansett Bay and out as far as the Nan- 
tucket lightship and from then on, reading 
the ship’s log so that his audience had the 
opportunity of hearing the day-to-day ad- 
ventures of the men that put to sea in the 
small craft. An interesting account of the 
few days spent in the Azores, where the 
Sea Bird first stopped after leaving 
Providence was given. From the Azores 
the trip to Gibraltar and finally to Rome 
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was described by Mr. Thurber, who brought 
his talk to a close by stating that he would 
never care to undertake such a trip again. 

The annual sales convention of the Ostby 
& Barton Co. was held Feb. 6 to 11. 
at the factory here. The following officers 
and salesmen attended all the conferences 
and meetings: H. W. Ostby, E. C. Ostby, 
F. D. Carr, R. G. Ostby, V. H. King, J. J. 
Collins, C. B. Nickerson, D. C. Sutherland, 
W. E. Halpin; D. A. Wilkins, Los Angeles 
office; R. H. King and F. A. Haller, Chi- 
cago office; H. A. Saunders, Cincinnati, 
office; R. E. Walsh, W. S. Skidmore, C. E. 
Horn, W. J. Richards and C. P. Holland, 
New York office and C. L. Drown and 
J. E. Kay of Providence. The entire party 
lunched each noon at the Turks Head Club. 
The program included inspection of the 
factory, short talks from representatives of 
the different offices and addresses by officers 
of the concern and others. E. C. Ostby, 
as head of the sales department presided at 
the daily meetings. 
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William Lester Robinson, foreman at 
the W. & S. Blackinton Co.’s plant, died 
last Friday evening. 

W. G. Franklin and Andrew Morris 
spent the latter part of last week at the 
annual Winter carnival which was held in 
Augusta, Me. 

H. Alton Hall, Harry Fisher and C. 
W. Clifford, all manufacturing jewelers, 
will be the republican candidates for re- 
election to the board of selectmen. 

The Carpenter Die & Tool Co. has 
been incorporated under the laws oi 
Massachusetts. Henry B. Carpenter is 
president and Robert Carpenter, treas- 
urer. 

Francis G. Pate, a retired manufactur- 
ing jeweler, observed his 92nd birthday 


last Monday. A birthday dinner was 
tendered him by a number of his old 
friends. : 

The Robinson Bros. Co., Plainville, 


has made an assignment for the benefit 
of their creditors. The business is being 
conducted under the direction of a com- 
mittee consisting of Attorney Joseph 
Doyle, of Milford, Frank B. Childs, of 
the A. T. Wall Co., Providence, John L. 
Thompson, of the Manufacturers’ Na- 
tional Bank, and Joseph W. Martin, Jr. 








Julius Garon has left Duluth, Minn., on 
his way to Europe where he will visit his 
parents and make arrangements for the 
establishment of a jewelry importing busi- 
ness. En route, he will stop in Minneapolis, 
Louisville and Philadelphia before sailing 
from New York. He will return about the 
middle of May. While in Europe, Mr 
Garon plans to attend the annual British 
Industries Fair and will also visit Sheffield, 
England, Paris, Berlin and several points in 
Switzerland on business. Mr. Garon’s 
parents live at Sirvintai, Lithuania. This is 
first visit to his former home in 16 
years 














79g THE JEWELERS’ CIRCULAR February 22, 1922. 





a. Ce 
_: «<) — 9 
GY ,): > 


EVANS CASES! 


WE SPECIALIZE 


= 
> 


’ fs. 








Nee 


Soa, te 














on 
Popular Priced 


Silver and 


Gold Plated 





——— 


aS 
: 1S 3, 


Something New or 


at 
— 
é 





= 


Class Pins and Rings i 











Me Oh 

or The very latest emblematic jewelry is illustrated Ra o 

fe above. Central letter on top of pin and ring is_ || V t Ca 

i 14K White Gold. Emblem is Green or Rose anl Y ses 
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You can sell these and other Grouse emblems 
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without carrying a stock. There is always a 
big demand for Grouse emblematic jewelry. } 
Members of Schools, Organizations, the Army, ¥ 





Your Wholesaler has 











beth Navy and Fraternal Orders will be your cus- %% a them ' 
fi tomers. Write NOW for full details of our sell- $43 F401/4 

"] ing plan. Samples are supplied FREE. Catalog | % Actual Size 

\ showing complete assortment will be sent upon 

i request. g \, 
ee GK. crouseEco. % | D.Evans & Co.,Novelty Dept. 
) 6 Bruce Ave. No. Attleboro, Mass. _ jj North Attleboro, Mass. 





New York Office: 9 Maiden Lane, Room 1301 
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William Pflueger, of F. & F. Felger, Inc., 
of Newark, N. J., is visiting the trade. 

Louis Glick, representing Hammel, Rig- 
lander & Co., of New York, passed through 
the city last week en route to the Coast. 
Dr. D. C. Williams has taken charge of 
the optical department of D. H. Holmes 
Co., Ltd. Dr, Williams has been identified 
with the retail optical business in New 
Orleans for the past 12 years. 

Dr. A. A. Schamber, of the Meyer & 
Schamber Jewelry Co., of Meridian, Miss., 
was among the visitors to the city last week 
and returned after having made purchases 
from local concerns in his lines. 

The Security Loan Office, Inc., 114 South 
Rampart St., is making improvements with 
the view of separating the jewelry from 
the other department. To this end the store 
is being divided by a partition, completely 
dividing the space heretofore occupied in 
common by both, and giving to each depart- 
ment all the facilities required for the ac- 
commodation of its particular activities; 
and both have been made very attractive. 

Mr. Giraud, representing the Queen Watch 
Co., Cincinnati, has been in the city a few 
days, coming here after an extensive trip 
through the territory largely supplied by 
New Orleans jewelers. From personal ob- 
servation and in interviews with jewelers 
he has come in contact with, he is confident 
that the future is full of promise for those 
who are shrewd enough to take advantage 
of the situation and conditions prevailing in 
the south. 

W. S. Bender, vice-president of White 
3ros. Co., Canal St., jewelers, speaking of 
business conditions say that tidings from the 
wide area covered by New Orleans in all 
lines of trade, particularly jewelry and 
kindred merchandise, are gratifying in the 
extreme and that prospects for a good, 
healthy business year are in every respect 
reassuring. This is the sentiment, Mr. Ben- 
der says, that is expressed without excep- 
tion by jewelers from the country as well 
as by traveling men representing the big 
manufacturing and wholesale concerns of 
the north and east, who are here in large 
numbers just now. As the Mardi Gras ap- 
proaches, the city is filling up with visitors 
from far and near, and Hausmann, Inc., 
White Bros, Co., A. B. Griswold & Co., 
Coleman FE. Adler, Herbert K. Smith, Inc., 
William Frantz & Co., Maltry Bros., Fitz- 
gerald Bros., Miller Bros., J. J. Weinfurter 
Sons, report a brisk business in many lines, 
especially in the line of Carnival favors, for 
which there appears to be a very large de- 
mand this year. 

\mong recent visitors to the city was 
\l Fairbairn, of the General Optical Co., 
Mt. Vernon, N. Y., and Louis C. Brewerton, 
manager of the Shreveport branch of the 
New Orleans Optical Co. Both were 
among those in attendance at the Louisiana 
optical convention. Among others here 
were: R, J. Bark, of P. W. Lambert & 
Co.. New York: John S. Ward, of John S. 
Ward, Chicago: Fred Cornell, of Jj. A. & 
S. W. Granbery, of Newark, N. J.; William 
Riche, of Dominick & Haff, New York; J. 
A. Downs, of Larter & Sons, Newark, N. | # 
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Jerome M. Lissauer of Arnstein Bros. & 
Co., New York; W. S. Leake, of the Water- 
bury Clock Co., Waterbury, Conn.; I. Cad- 
mus, of Lazarus & Rosenfeld, New York; 
Jac A. Lessau, of Martin-Copeland Co., 
New York; J. H. McKenney, of M. B. 
Bryant & Co., of New York; Lee Hirsch, 
of Joseph L. Herzog & Co., New York; 
Harold O. Knight, of Heidell & Trow Co., 
Newark, N. J.; A. E. J. Winter, of 
Krementz & Co., Newark, N. J.; A. A. 
Lett, of Icy-Hot Co., New York; Elias 
Markens, of S. Wechter Co., Chicago; 
Louis Freund, of Henry Freund & Bro., 
New York. 











Ik. S. Sagorsky, diamond setter, and H. 
Wasserman, cigraver, have taken offices at 
68, 5 Bromfield St. 

Mrs, I. Alberts and Miss Lillian Alberts, 
of I. Alberts Sons, Inc., has gone to Cali- 
fornia for a six weeks’ sojourn. 

Mr. and Mrs. Louis Burrows announce 
the engagement of their daughter Sylvia to 
Benjamin Rossman of the Hanover Jewelry 
Manufacturing Corporation. 

Charles Dubois, for many years with 
Bigelow, Kennard & Co., Inc., has opened 
in business for himself at 612 Little build- 
ing. He will carry on the business of de- 
signing for the trade. 

A new partnership has opened at 5 Brom- 
field St., as buyers of jewelry stores. The 
members are Harry Clair, formerly in the 
Jewelers’ building, and Louis Rosenblatt, 
formerly in business in Lynn. 

The annual dinner and entertainment of 
the New England Watchmakers’ Club will 
be held Feb. 21, at the Boston City Club, 
beginning at 6.30 p. mM. John Thomas, hu- 
morist, will be-a feature of the entertain- 
ment. 

Charles O. Lawton, treasurer of Harris 
& Lawton, Inc., has been suffering from 
erippe for the last 10 days and narrowly 
escaped pneumonia. He is on the road to 
recovery, however, and hopes to be about 
again shortly, _ 

A charter has been granted to the Stand- 
ard Jewelry Co., Springfield. The capital 
is $10,000, and the incorporators are Harry 
Mahren, of the Bronx, New York, and 


Raymond Lasker and Edith H. Atwood, 
of Springfield. 
After several weeks in Europe, A. S 


Hirshberg is back in Boston. He reports 
that diamonds are scarce. He believes that 
the market in this country is hound to rise 
and that prices will soar. He visited Bel- 
gium, Holland and England. 

B. Schur, president of the Travis, Farber 
Co., has given up his business connections 
in the south, where he had been for many 
years, and has come to Boston to be as- 
sociated actively and permanently with the 
local concern. He had a store in Tchula, 
Miss. 

A meeting of the Worcester Retail 
Jewelers’ Association was held Feb. 17, 
when plans for the reception and entertain- 
ment of the delegates attending the State 
convention in that city were advanced. W. 
E. Durgin, treasurer of the State board, 
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presided. A capital program is being ar- 
ranged. 

A charter of incorporation has been 
granted to the Carpenter Die & Tool Co., 
findings in the jewelry trade. The capital 
is $25,000 and the incorporators are Sarah 
F. Angell, of Manville, R. I.; Henry W. 
Carpenter, Jane A. Carpenter and Robert 
W. Carpenter, of North Attleboro. 

The commercial traveler will be glad to 
know that in The Bostonian, a new $10,- 
000,000 hotel to be built in Boston, his 
comforts and conveniences will be particu- 
larly looked after. There will be at least 
100 rooms for the commercial traveler, all 
with outside light and good ventilation and 
each with bathroom containing the most 
modern fixtures. 

Jason Weiler, president of Jason Weiler 
& Sons, diamond importers and jewelers, 
celebrated his 80th birthday anniversary 
Feb. 14. Congratulations were received 
from many sources. He is active in busi- 
ness and on the job every day. He started 
in business in Bangor, Me., and sold out 
there 30 years ago. He then founded his 
business in Boston, developing a mail order 
department and a large clientele in this 
city. He numbers his customers by the 
thousands. Associated with him are his 
two sons, William and Gustavus. He has 
two daughters, Miriam A. and Harriet, the 
latter president of the Woman’s Law Asso- 
ciation of Massachusetts. Mrs. Weiler re- 
cently celebrated her 75th anniversary. Mr. 
Weiler is one of the original members of 
the New England Diamond Jewelers’ As- 
sociation and is now its oldest member. 


He is a Mason, Odd Fellow, Pythian and 
ilk. 











Charles H. Allen has been granted a pat- 
ent on a collar holder. 

Harold I*. Sweet spent last week in 
Philadelphia with his father, Joseph L. 
Sweet. 

The Bay State Optical Co.’s Relief As- 
sociation held a well attended dance last 
Wednesday evening. 

Lloyd G. Balfour, of the L. G. Balfour 
Co., left last week for Florida, where he 
wil! enjoy a vacation. 

Samuel Einstein and Edward Gowen are 
members of the local jewelry fraternity who 
are at present enjoying a stay at Atlantic 
City, N. J. 

Col. S. O. Bigney made speeches last 
week in New York and Boston in the in- 
terests of the American Valuation plan. 

The manufacturing jewelers turned out 
in large numbers last Saturday at the fu- 


nera] services for the late Edward A. 
Sweeney. 
Frank J. Nerney, of the Bay State Op- 


tical Co., who is president of the Angle 
Stone Gun and Rod Club, organized a party 
last week and spread food on the snow for 
the wild birds. 

George Berberian, a local jeweler, re- 
turned last week from a visit to Turkey. 
He reports the people of that country as 
not starving and conditions as being about 
the same as in this country. 
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The Jewelers’ Circular Publishing Co. 
Again Sustained 








The U. S. Circuit Court of Appeals Affirms Lower Court's Decision in Favor of the Jewelers’ 
Circular Publishing Co., Granting a Permanent Injunction, Recalling All Copies of the 
Infringing Book and Accounting for Profits, Damages and Costs in Suit for Infringe- 
ment of Copyright—Appellate Court in Exhaustive Opinion Fully Sustains Claim That 
the Keystone Publishing Co. in Compiling ““THE JEWELERS’ INDEX,” Pirated from 
“TRADE MARKS OF THE JEWELRY AND KINDRED TRADES,” Published by 


The Jewelers’ Circular Publishing Co. 





The Jewelers’ Circular Publishing Co. has won all along the line, first getting a favorable 
decision from former Judge E. Henry Lacombe, the Special Master who heard the evidence, 


then a favorable decision from Judge Learned Hand, of the U. S. District Court, and finally 
a favorable decision from the U. S. Circuit Court of Appeals. 





Extracts from opinion of Presiding Judge Rogers and fully concurred 
in by Judge Manton; Judge Hough dissenting, 


The court below has entered a decree holding 
' the copyright valid and infringed. It directs that 
a perpetual injunction be issued enjoining the re- 
spondent from selling or distributing the Trade 
Mark Section of the Jewelers’ Index published 
by it in October, 1920, or from printing, publish- 
ing or vending of any other compilation of trade 
marks which shall contain any facsimile or color- 
able copy or reproduction which shall be made 
from any trade mark illustrations contained in 
the plaintiff’s copyrighted book. The decree also 
contains the other usual provisions inserted in 
such decrees, and provides for an accounting and 
the payment of damages. 


The plaintiff’s publication being clearly a direc- 
tory was unquestionably copyrightable, and the 
plaintiff’s copyright was a valid copyright. The 
fact is not material that it contains a compilation 
of trade-marks, and that a single trade-mark is 
not the subject of copyright. 


* * * We think the record is full of the most 
persuasive evidence of the flagrant infringement 
by the defendant of the plaintiff’s copyrighted 
work. The evidence is very fully stated by the 
Master in his report and in his appendix thereto. 
He states that he has “a very strong impression 
that the plaintiff’s book was not used, as such 
books have so frequently been used, to locate the 
names of persons in the trade, who might have 
been overlooked by defendant’s canvassers.” The 


(Continued on following page) 
— 


defendant used clippings from the plaintiff’s book. 
He cut the pictures of the trade-marks from the 
plaintiff’s book and sent them to the persons or 
firms whose trade-marks they purported to be 
and inquired whether they were correct. The 
Master in his report says: 


“From what has been set forth above and 
what is found in the Appendix the conclusion 
,is reached that down to March 26, 1920, there 
had been no real effort to collect, at its source 
the trade-mark information necessary for an 
Index such as defendant’s. That to collect 
such information at first hand by independent 
and persistent inquiry of the owners of the 
marks would have involved much time and 
trouble on the part of those selected to collect 
it and that, when collected in the form in which 
it existed at the source, much of it would re- 
quire still more time and trouble to put it in 
such shape that individual designs could be 
transferred to the surface of the metal 
plate. Such work had been done in the prepa- 
ration of plaintiff’s book. The first real inde- 
pendent effort of defendant, at the common 
source of information, was to exhibit the re- 
sult of plaintiff’s work and in substance to ask 
if such result was correct. An affirmative 
answer would enable defendant to prepare its 
cut, without the doing of a substantial amount 
of work, which plaintiff had done.” 
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Extracts from Opinion of Presiding Judge Rogers and Fully Concurred in by Judge Manton 


(Continued from preceding page) 


The record is full of instances in which the 
defendant has simply copied the trade-mark illus- 
trations which it found in plaintiff’s work, using 
the clipping to produce the cut from which the 
mark is printed in. the infringing book. That in 
itself makes out the infringement complained of. 
Sut that is not all. 

The evidence also shows the following facts 
which plainly indicate the further use which the 
defendant made of the plaintiff’s book: 


1. That there are numerous instances 
where manufacturers furnished defendant with 
additional information regarding their trade- 
marks, or mentioned additional marks which 
they were then using, or referred to a different 
classification from that in which they appeared 
in the plaintiff’s book, all of which information 
the defendant disregarded and copied into his 
book just the information which appeared in 
the plaintiff’s book. 


2. That in a large number of cases defend- 
ant has reproduced in his book the trade- 
marks of manufacturers which appear in the 
plaintiff’s book although no one representing 
the defendant ever called or solicited from such 
manufacturers any trade-mark information 
whatever, although these manufacturers were 
within easy access and in communities or 
neighborhoods as to which communities de- 
fendant’s representatives testified they had 
canvassed so that it would have been possible 
to call upon them if it had been the intention 
of defendant to make a canvass of the original 
sources for trade-mark information. 


3. That in a number of instances addresses 
are given as they appear in the plaintiff’s 
book, although the addresses were wrong at 
the time the defendant began the work of 
compilation of its book, owing to removals 
from one place of business to another. 


4. That in a number of instances in which 
the names of manufacturers appear in the 
plaintiff’s book out of alphabetical order, the 
same names appear out of alphabetical order 
in the defendant’s book. 


5. That in a number of instances names of 
manufacturers appearing in the plaintiff’s book 
are reproduced in the defendant’s book, al- 
though prior to the compilation of the latter 
such manufacturers had gone out of business. 


6. That in a number of instances the de- 
fendant has published in his book old firm 
names followed by present firm names and by 
the word “successors” although the predeces- 
sors had been out of business for many years. 
An illustration is found in the following which 
appears in the defendant’s book: 


Cutler & Granberry 

Succeeded by 
J. A. & S. W. Granberry 
This is exactly as it appeared in the plaintiff’s 
book and it is the only instance in the defend- 
ant’s book in which the words “succeeded by” 
appear. In all other instances the word “suc- 
cessors” is used as where it is used by the 
plaintiff. 


7. That the cases where the plaintiff in its 
book has misspelled or inverted the names of 
the manufacturers the same mistake has been 
made in defendant’s publication. As Cham- 
penios & Co., instead of Champenois & Co., 
and QO. C. Delong, instead of O. C. DeLong, 


8. The production in the infringing book of 
identical groups of trade-mark illustrations 
showing identically the same position and the 
same spacing between each individual illustra- 
tion and also between columns of illustrations. 


9. The first half of the classifications 
adopted by the defendant in its book, though 
arbitrary, are almost identical in name and 
order of succession with the classifications 


which the plaintiff used in its book. 


The plaintiff insists, and we agree in that view 
of the matter, that it is almost impossible to 
conceive of two individuals working independ- 
ently and arriving at practically the same classi- 
fication. Not only is it almost inconceivable that 
two individuals would arrive at the same clas- 
sification, but it is certainly more than a coin- 
cidence, particularly where there are so many pos- 
sible combinations and where it is shown that the 
trade arranges these groups in so many different 
ways, that they should arrange the principal 
classes practically in the same order without 
one copying the work of the other. 


It thus appears beyond any manner of doubt 

that defendant has infringed upon the plaintiff’s 
copyright. The correct definition of copyright is 
that given by Lord Cranworth in Jefferys v. 
soosey, 4 H. L. O. 815, where he said that the 
true definition of “copyright” is the sole right 
of multiplying copies. That means that you must 
not copy matter copyrighted. No one can legally 
take the results of the labor and expense which 
another has incurred in the publishing of his 
work and thereby save himself “the expense and 
labour of working out and arriving at those re- 
-ults by some independent road.” The defend- 
ant undertook to save himself the labor and ex- 
pense of arriving at his results by an independent 
road. 

The record is full of instances of the defend- 
ant’s copying. 


Decree Affirmed. 


] 
NOTE...The words in heavy face type appear in regular type in the original. 
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THE COST of STERLING 





Artist and Artisan Are the 
Principal Factors, not Bullion 


The Making of Sterling Silverware is a Fine 
Art. It is unlike ordinary manufacture. It is a 
process that demands the services of Great Artists 
and Expert Artisans. 


The original designs of the Artist are costly, 
as indeed they should be. For a work of art is 
only as good as its design. 


From the very first thoughts of the Designer 
to the final packing of the Silver, every operation 
calls for the most admirable artistry. 


Thus you will see that the cost of the bullion 
is not a principal factor in the cost of Superfine 
Sterling such as is made by the Gorham Interests. 
It is like the sand that goes to make our eye- 
glasses; the iron that makes the Rolls, the Loco, 
or the Pierce. It is like the marble or bronze 
used for the statue; or the common clay that 
shapes the priceless porcelain. It is secondary in 
importance. 





SO WHEN YOU THINK OF PRICES, 
THINK OF THESE BASIC TRUTHS 
OF ART AND MATERIALS OF ART 








NEW YORK: 5th Ave. & 36th St. CHICAGO: 10S. Wabash Ave. 
BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 
PHILADELPHIA: Widener Bldg. 
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XPORTS of jew- 
elry have dropped 
to low figures in the 
last year or so, but 
one of the poorest showings the trade has 
made was in the mouth of December last, 
according to the statistics recently compiled 
by the Department of Commerce. For the 
latest figures of this Bureau show that the 
entire amount of American jewelry exported 
in the last month of 1921 was but $14,118 
and of this amount, over $12,500 was taken 
by our neighbors, Canada and Mexico, ship- 
ments to Canada amounting to $10,257 and 
those to’ Mexico, $2,263. 

Outside of these two customers, the 
largest shipment was $660 to Cuba, the 
next being $329 to England, $217 to China 
and $120 to Newfoundland and Labrador. 
Only six other countries received any Amer- 
ican jewelry at all and these in amounts 
less than $100—Greece, $52; Norway, $40; 
Honduras, $30; Chile, $24; Hongkong, $80, 
and the Philippine Islands, $46. 

While not familiar with the figures of 
other lines, we doubt if there is any indus- 
try making a pretense of exporting to for- 
eign countries that made a poorer showing 
than did the jewelry trade in December. 


December 
Make Poor Showing 





Shall Speeches HE innovation 
started by the 
at Banquets 

Jewelers 24-Karat 
Be Abolished? Club and followed by 
the Boston Jewelers’ Club, in having no 
speeches at the annual banquet (with the 
exception of a word of greeting by the 
president), is one that has been the sub- 
ject of considerable discussion in the trade, 
particularly among those who make it a 
point to attend all functions of this kind. 
The fact that the long speeches that dis- 
tinguished the post-prandial exercises of 
the past years had been abolished and in 
its place has been substituted vaudeville 
entertainments, has been appreciated by a 
large number of people in our trade who 
hope that the innovation will be adopted 
universally and become a custom of the 
future. On the other hand, there is still a 
large element who feel that while the 
speeches of the past may have been too 
many and too long for the full enjoyment 
of the members, nevertheless they lent an 
air of dignity to the occasion and provided 
an intellectual treat that could be obtained 
in no other way, therefore they deplore the 
total abolition of speeches, feeling that an or- 
ganization at its social functions should 
make an appea! to the brain as well as to 

the stomach and to the eye. 

Several members of the trade have ap- 
pealed to THE JEWELERS’ CIRCULAR to make 
a plea to our organizations to refrain from 
cutting out speeches entirely and even 
though they have an entertainment of a 
more or less lively character, that at least 
one or two prominent men with a message 
worth while hearing be arranged with to 
address the gathering, as was done at the 
hanquet of the Philadelphia Jewelers’ Club, 
Saturday night. 

This is undoubtedly a subject in which 
there will be “many men of many minds” 
and we, therefore, urge those who have any 
strong opinions in the matter, pro or con, 
to present them before the trade through 
the medium of our columns. A thorough 





discussion of the subject can do no harm 
and will be of distinct advantage to the 
committees in charge of these functions in 
the future, that they may get an idea of 
what their members and the trade at large 
want before arranging a program of the 
events of which they have charge. 





EWELERS 

throughout the 
country who have 
suffgred as a result 
of unnecessary and fraudulent auctions and 
who have been unable to get proper relief 
in the way of a regulating ordinance from 
their local council or city government, will 
read with interest of the movement in Mas- 
sachusetts to pass a State law that will 
regulate the sale of watches, clocks, silver 
and jewelry of every kind at public auction. 
This act, which has been introduced in the 
Senate, is designed specifically to prevent 
the sale of jewelry products by irresponsible 
firms or by fraudulent auctioneers. It was 
introduced by the attorney for the presi- 
dent of the Massachusetts Retail Jewelers’ 
Association and has the backing of the 
Boston Better Business Bureau and the 
Boston Chamber of Commerce and will un- 
doubtedly have the support of other organi- 
zations in and out of the trade. 

The bill provides that there must be a 
license to sell jewelry at public auction and 
that this may be revoked if the licensee shall 
have violated any provision of the act. 
When the license is revoked, no licensed 
auctioneer will be permitted to offer jewelry 
of any kind for sale at public auction on 
behalf of the accused as long as such license 
is under revocation or suspension. The 
license shall be revoked if the licensee shows 
intent to induce any person to purchase 
property under any false representation or 
statement as to ownership, character or 
quality that is false, or where the licensee 
falsely represents that such goods are in 
whole or in part, a bankrupt or insolvent 
stock or damaged. If the license of an 
auctioneer be revoked, he may not sell at 
public auction either as a principal or an 
assistant to any other or under the license of 
any other auctioneer, and no license granted 
under the act shall be transferred. 

Purchasers at auction shall have the right 
to return jewelry bought, either to the auc- 
tioneer or to the person conducting the sale, 
within five days, and if it is not of the 
quality represented at the time of the sale, 
the purchase price must be refunded to 
him or the auctioneer or jeweler is liable 
to a fine of $100. An equal fine is provided 
for the auctioneer who substitutes any 
article in lieu of that purchased by the bid- 
der and every auctioneer must announce 
at the beginning of the sale fully the terms 
and conditions under which the sales will 
be made. One who falsely announces’ the 
character, quality or description of goods 
sold may he fined not less than $500 or 
more than $1,000 or get imprisonment for a 
term not to exceed a year. Slightly less 
punishment is provided for the auctioneer 
who uses “cappers.” 

Altogether the act is one of the most 
drastic statutes that has ever been offered 
for the regulation of jewelry auctions and 
is different from the usual ordinance of a 
city in that as it is a State law, it can pro- 


Proposed Law to 
Regulate Auctions 
in Massachusetts 
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vide itor punishments and remedies got 
possible in an ordinance. The fate of the 
bill will be watched carefully by jewelers 
in all sections and should it be passed by 
Massachusetts, there is little doubt that at- 
tempts will be made to follow this up by 
similar legislation in other States. 








































Jewelers Will PLANS to raise 
Oppose All money for _ the 


Additional Taxation soldiers’ bonus by va- 
rious forms of taxa- 


tion having caused a stream of protests to 
pour in upon our senators and _ representa. 
tives, it looks as if another attempt will be 
now made to urge a “sales tax” to help 
meet the amount of additional revenve that 
the bonus legislation will require and ad- 
vocates of this way of raising money are 
again endeavoring to show that the business- 
man is not opposed to such taxation but js 
on record as favoring it. These politicians 
in their scheming for votes, are not ignorant 
of the position of the business men but are 
deliberately misrepresenting the attitude of 
the jewelers and other merchants whom they 
now quote as favoring a sales tax. They 
know that the jewelry, automobile, candy, 
sporting goods, musical instruments and 
other industries which did urge a general 
sales or “turn-over” tax, never favored such 
form of taxation except as a substitute or 
alternative for the discriminatory taxation 
under which they were then and are in most 
cases still suffering. The sales tax, in ad- 
dition to the present iniquitous taxation, was 
never even considered by such industries, 
much less favored, The politician who tries 
to create sentiment for a sales tax now ona 
statement that the business men have en- 
dorsed such a system is not only misrepre- 
senting but is doing so consciously and de- 
liberately. 

Therefore, the members and organizations 
in our industry should lose no opportunity 
to denounce such misrepresentation whet- 
ever it comes to their attention. What is 
BEAUTIFUI more, they should as clearly as_ possible 

4 put themselves on record once and for all 

e e ° as opposed to any form of sales tax or any 
Platinum Rin M { other taxation whatsoever as long as th 
2 oun Ings present discriminatory excise taxes are ™ 

force. We should let the politician know 

no uncertain terms that we, as businessmen, 


For the Spring. Workmanship of the © || are tired of the treatment that we have r 


ceived at the hands of those responsible for 


, | : | 
Highest Quality. Cut Shows a Few of |] our tax legislation, and that any attempt 
| 








gain votes through a bonus bill or other 
measure that will add to the burdens under 
which we are now suffering, will result in 4 
reaction at the poles that will surprise them 


tion Sent on Request. and distress many of the present occupant 


of seats of the House and the Senate. 


Our Most Popular Numbers. Selec- 











Thieves last Thursday night broke it 


the jewelry store of Charles Witzel, yd 
ROSS & BEGUEI] IN burgh, Pa.; and stole jewelry estimated J 
the police to be worth between $200 ane 


$300. Mr. Witzel says only jewelry of # 


Established 1863 cheap sort was taken. All valuable jewels 
ae ° had been locked in the safe. Footprints : 
Entire Third Floor the snow indicated two robbers had visite 


: : T 10 the establishment and had gained entran® 
21-23 Maiden Lane New York City by forcing open a rear window lead ® 
. the cellar and then prying off a lock lea oe 

from the basement to the store. The p™ 
are now working on the case. 
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M. Epstein is now with H. Kasinitz, a 
wholesale jeweler at 97 Canal St. He has 
started on a four weeks’ trip to the west. 

Hugo Oppenheim, of Oppenheim & 
Strauss, diamond importers, 170 Broadway, 
sailed for the European Diamond ‘markets 
recently aboard the Aquitama. 

The Erie Watch Case Co., 106 Fulton St., 
of which Henry Sessler is the proprietor, 
has been incorporated under the name of 
the Erie Watch Case Co., Inc. 

Mirabeau C. Towns, 3 Maiden Lane, has 
announced that Theodore D. Sulzer is now 
a member of the firm. The firm shall here- 
after be known as Mirabeau C. Towns, Inc. 

M. Koopman, a diamond cutter, in busi- 
ness at 108 N. State St., Chicago, has been 
in New York during the past week and has 
been making his headquarters at the Breslin 
Hotel. 

George T. Ryan, 708 Eighth Ave., has 
just purchased the property at 689 Eighth 
Ave. The purchase of this land, it is stated, 
is for investment purposes and cost Mr. 
Ryan, $76,000. 

Morris Rosenfeld, importer of diamonds, 
15 John St. left for Europe recently 
aboard the Aquitama. Mr. Rosenfeld while 
abroad will visit the diamond markets at 
Antwerp and Amsterdam. 

The Du Bois Jewelry Co., Inc., has sub- 
leased its old store at 503 Fifth Ave., and 
has no further interest in it. ATI business 
will be conducted at the new store, opened 
last August at 43 E. 42nd’ St. 

Miss Cosgrove, of Dreicer & Co., 560 
Fifth Ave., left last Wednesday for Palm 


Pes 


’ 


a Pt ary 


‘By 


of the Secretary of State, at Albany, N. 
Y., last week with a capital of $5,000. The 
incorporators are M. and E. Mogilevsky, 
and B. Weinbrand. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Goodman & 
Manes, this city, with authority to engage 
in the jewelry business. The capital is 
placed at $15,000 and the incorporators are 
M. Goodman, O. Manes and L. W. Kaner. 

Authority to engage in the jewelry busi- 
ness in this city was granted to the Ibex 
Watch Co., in articles of incorporation is- 
sued at Albany, N. Y., several days ago. 
The capital is $10,000 and the incorporators 
are J. Lehman, J. S. Burnet and M. C. 
Reynolds. , 

Ralph J. Levey, diamond broker, 11 John 
St., and Miss Mary Brayer, expert diamond 
appraiser, 108 Delancey St., were united in 
marriage in this city on Feb. 14. The day 
after the ceremony was performed the 
couple left for a three weeks’ honeymoon 
trip to Palm Beach. 

S. D. Binge, formerly of the Sterling 
Silver Mfg. Co. and Joseph Nussbaum, 
formerly with Nussbaum & Hunold, are 
arranging to start a commercial banking 
business, dealing especially with jewelers 
and will be located in the Silversmiths build- 
ing, 15 Maiden Lane. 

Industria Espanola de Perlas Imitacion 
is the name of a concern recently incorpo- 
rated at Albany, N. Y. with authority to 
engage in the imitation pearl business in 
this city. The capital is $100,000 and the 
incorporators are H. L. Jacobson, J. Kron- 








Broadway, in the new Loew Theatre. The 
lease is for a long term of years at a 
rental reported to be about $1,300 per front 
foot. For many years prior to the razing 
of the old buildings formerly occupying 
the .site of the present structure, Mr. 
Bach’s business was located at the same 
corner. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Wednesday, against 
Milton Paul, who is engaged in the sale of 
jewelry and general merchandise on the 
installment plan, at 62 E, 11lth St. The 
petitioning creditors include Morris Kossay, 
who holds a claim for $730, Charles Ber- 
liner, $787 and Samuel Brout, $683. The same 
day the petition was filed, Judge Learned 
Hand appointed John J. Lyttle as _ re- 
ceiver under a bond of $1,000. . The assets 
are placed at $3,000 and are said to con- 
sist entirely of outstanding accounts while 
the liabilities are placed at $20,000. 

Charles Holl, a citizen and residing at 
Strasburg, France, has filed two equity ac- 
tions in the United States District Court, 
this city, charging infringement of certain 
new and useful improvements in ring fabrics 
which are used in the manufacture of bags 
and purses. One action names Bernard 
Schanfein and Louis Tamis, composing the 
firm of Schanfein & Tamis, 71 Nassau St., 
while the other names Eli Beline, 986 Jen- 
nings Ave., Bronx, as a defendant, In both 
suits, the plaintiff claims that he is the in- 
ventor of certain new and useful improve- 
ments in ring fabrics and on June 12, 1906, 


: Beach, Fla., where she takes charge of the man and A. A. Aaronson. made application for United States Letters 
é Dreicer store in this well known seashore Mr. and Mrs. H. J. Woronov announce Patent to cover his invention. The bills 
resort until the close of the season. the marriage of their daughter, Anna, to of complaint allege that on Jan. 14, 1913, 
‘ The Marion Jewelry Co., of the Bronx Walter Eugene Mock on Feb. 11. The cere- the patent office at Washington issued Mr. 
, with a capital of $20,000 was incorporated at mony was performed at the home of Rev. Holl, Letters Patent No. 1,050,216 covering 
; Albany, N. Y., last week, the following S. R. Cohen, Brooklyn, after which a wed- his invention. Since then, it is asserted, 
. being named as the incorporators: E. ding breakfast was served at the Majestic the plaintiff has been the sole owner of the 
‘ Friedman, M. Quinta and H. Dann. Hotel for the immediate family. letters patent involved and has been using 
f According to an announcement made last Shiman Bros. & Co., are moving their his nae “a the manufacturing of et and 
A, week, D. Lichtenstein and F. W. Blum have factory, show rooms and offices from 87 cag a rire gene vagal up ‘ts ~ 
, formed a co- partnership under the name of | Maiden Lane, where they have been located re eee ae nye — — heen “ a 
G the Elbe Jewelry Mfg. Co., and have located for the past 17 years, to 234 W. 39th St. — a agen in both suits have oe 
in quarters at 1465 Broadway corner 42nd They will enjoy better facilities for manu- and sold a and , purses containing . we 
St. facturing at their new location and will con- patent involved. This, it is contended, baies 
B. Salter, jeweler, now located at 109 dense their factory and their offices into one — ee = wn of the hare ae 
0 Delancey St. has planned to enlarge his large floor space. ee oe ne a 
: business and on or about March 15 will Mrs. G. Himmelman, formerly of Him- heen notified of their alleged infringing acts, 
i move to 212 Broadway, corner Fulton St.,  melman & Rosen, 41 Maiden Lane, is en- they m COMseNee. oom actions pray a 
if where he will continue under the style of joying a few weeks vacation in Lakewood preliminary and permanent injunctions bore 
a Salter & Co. where she is stopping at the Hotel Mon- ae ene for profits, for costs of bring- 
i William C. Horowitz, of J. Horowitz & mouth. Mrs. Himmelman will return to — a ms -— piperidine 
. Son, importers of Swiss watches and job- this city the early part of March, and will as’ the a oe fit a grant. . 
od hers in American watches, 14 Maiden Lane, start in business on her own account as a ney eyes the ral Emblem 
ce oe to this city last Wednesday on the jobber in diamonds and jewelry with offi- “aie ieee a a elected a yin 
id lympic after visiting the watch markets ces at 106 Fulton St of Se Se See Ses ae 
ng in Switzerland i se aan ek wk ee ae Rabbi Dr. Edward Lissman is the head. 





the business of the Sun Set Watch Case 
0, 


this city, was incorporated at the office 


Marcus Loew Realty Co. had leased to 
Herman Bach, 


jeweler, the store at 1538 


J. S. Lapidus, diamond setter, has 
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moved his business to more commodious 
quarters at 36 John St., where he will 
have better facilities for handling his 
work. 

Q. S. Hudis, representing J. Schnelwar, 
284 Pearl St., manufacturer of fine dia- 
mond jewelry, left Saturday, Feb. 18, 
for a two months’ trip embracing the 
middlewest and south. 

W. C. H. Brown, representing A. Edward 
Fisher, importer of diamonds, 71 Nassau 
St., is leaving on an extensive business trip 
to the Pacific Coast. Mr. Brown will also 
cover the southern territory. 

After being located for 25 years at 2293 
Third Ave. Julius Krisch has removed 
his jewelry manufacturing plant to 192 
E. 125th St. Mr. Krisch has installed 
new machinery in his plant and is now 
better equipped to carry on his business. 

Harry Hirshhorn and Nathan Sillman 
have established themselves in business 
at 71 Nassau St., where they will manu- 
facture platinum mountings and do 
special order work. They will operate 
under the style of Hirshhorn & Still- 
man, Inc. 

M. Goldstein, of M. & I. Goldstein, dia- 
mond importers, 71 Nassau St., sailed for 
Europe last Saturday on the Olympic. 
While abroad he will visit the diamond 
markets in London, Paris, Amsterdam, 
Antwerp, and also make stops at Vienna 
and Budapest. 

Mr. and Mrs. Frederick Meyer, the 
fotmer a member of the firm of L. S. 
Meyer & Bro., 25 Maiden Lane, are 
spending a six weeks’ vacation sojourn- 
ing in California. On their return they 
will go by way of Arizona, .Texas, New 
Orleans, Georgia, North Carolina and 
South Carolina. 

Maurice Y. Nathan, of S. Nathan & 
Co., importers and cutters of precious 
and imitation stones, sailed for Europe 
recently on the Olympic. While abroad, 
he will visit the stone markets of Europe. 
Mr. Nathan will remain abroad about 
two months and while away will visit sev- 
eral different countries in the interest of 
his firm. 

The annual meeting of the Jewelers Fra- 
ternal Association will be held on March 18, 
at 1.30 p. M., in the rooms of the Jewelers 
24 Karat Club, 15 Maiden Lane, at which 
time an addition to Article 2, Section 4 of 
the bylaws will be acted upon which pro- 
vides that no application for membership 
may be acted upon by the membership com- 
vg for a period of 30 days prior to 

rca. i. 

According to an announcement made last 
week Joseph Good, formerly of 51 Maiden 
Lane, is now affiliated with Sol Siegel, un- 
der the firm name of Good-Seigel, Inc., The 
new concern will import and deal in watches 
at 40 John St. Last week, at Albany, N. 
Y., the business was incorporated, with a 
capital of $50,000, and the following were 
named as incorporators: J. Good, S. Siegel 
and A. Rose, 

The diamond cutting factory of Roths- 
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child & Loopuit, formerly located at 71 
Grand St., has been removed to enlarged 
quarters at 535 Pearl St., between Broad- 
way and Lafayette St. It was also an- 
nounced that the office of the concern 
would be continued at 170 Broadway 
until May 1, after which time it will be 
consolidated with the factory at the 
Pearl St. address. 

It was announced last week that the firm 
of Polansky & Sternman, formerly located 
at 82 Nassau St., has been disSolved. The 
factory of the concern has been purchased 
by Budnick, Cohen & Chikelis, who will 
continue at the same address. Joseph Stern- 
man has associated himself with Benjamin 
3ovsun, manufacturing jeweler and maker 
of diamond mountings, 79 Nassau St., and 
in the future will conduct business under 
the style of Bosvun & Sternman. 

The annual meeting of stockholders of 
Fishel Nessler Co., was held at their office, 
184 Fifth Ave., on last Wednesday, and the 
present officers, Theodore H. Fishel, presi- 
dent; Max Morgenthau, vice-president; 
Edward W. Traub, secretary and treasurer, 
who also constitute the board of directors, 
were re-elected for another year. The usual 
dividend was declared. The board reports 
a satisfactory volume of business for 1921 
and look forward to 1922 becoming a ban- 
ner year. 

A regular monthly meeting of the Jewel- 
ers’ 24-Karat Club of New York was held 
last Wednesday afternoon at the organiza- 
tion’s headquarters, 15 Maiden Lane. The 


gathering was presided over by President: 


H. P. Dickinson and was attended by 15 
members. During the course of the after- 
noon, the resignations of four members were 
accepted and four other candidates for 
membership were elected to fill the vacan- 
cies. The newly elected members include: 
Fred C. Giger, Emil Tas, E. FE. Robert and 
Fred E. Hyatt. 

‘More than 300 members and guests en- 
joyed the 30th annual banquet of the Pot- 
tery, Glass and Brass Salesmen’s Associa- 
tion held last Wednesday evening in the 
Hotel Astor. The salesmen and their guests 
gathered in the banquet hall at 8 Pp. M. 
President Lee Schoenthal welcomed the 
diners with a few remarks. It was 9.30 
Pp. M. when the end of the menu had been 
reached and president Schoenthal announced 
that the speaking was about to begin. 
Among the speakers were the Honorable 
W. Edward Wells, and the Honorable Frank 
S. Gannon Jr., Justice of the Supreme Court 
of the State of New York. A monologue 
which proved very enjoyable was presented 
by the next speaker who was introduced by 
the toastmaster as the “Honorable Edward 
Ford,” ex-minister of Venezuela. Martin 
King followed with a few funny stories of 
the south after which E. W. Hammond, vice- 
president presented a gold watch to Charles 
A. Postley, who secured the largest number 
of members during the past year. 

The Jewelry, Leather and Fancy Goods 
Salesmen’s Association, Inc., held its first 
annual meeting on Tuesday evening, Feb. 
14, at the Waldorf-Astoria. It was well at- 
tended by men affiliated in these various 
lines. A. M. Loeb and Herbert L. Scham- 


berg, president and managing director, re- 
spectively, of the National Council of Trav- 
eling Salesmen, 


addressed the members 
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present. Due to the rapid growth of the 
organization, four more directors were 
elected. They are Joseph Cahn, of Samstag 
& Hilder Bros.; Arthur Cahn, of Heinrich, 
Hermann & Weiss; Robert Sommers, of 
Himmel & Isaacs; and Julius Weil, of the 
Progressive Leather Goods Co. The idea 
of adopting a “national jewelry, leather and 
fancy goods week,” to take place in the 
Spring of the year, was suggested by Treas- 
urer Barzilay. President Mandle, after ap- 
pointing various committees, closed the 
meeting with an address and urged all to 
aim for a membership of 1,000 for the Au- 
gust meeting. This Association was organ- 
ized about seven weeks ago. 

Despite the inclement weather last Wed- 
nesday evening, the New York Jewelers 
Senevolent Association held a well attended 
meeting at its rooms in Maennerchor Hall, 
207 FE. 56th St., Manhattan. During the 
evening, President Friedlander appointed a 
number of committees for the year and the 
members also held some interesting dis- 
cussions. This was the first meeting the 
organization has held under the new ad- 
ministration so for this reason considerable 
business was transacted. After disposing of 
the routine work of the evening, President 
L. Friedlander, proceeded to appoint his 
committees for the year. They are as fol- 
lows: Investigating Committee, S, Edel- 
berg, M. Schoenbrun, B. Cantor, Mark Kan- 
tor and A. Kleinman. By-Laws Committee, 
B. Cantor, Harris Cohen, J. Kraysler, M. E. 
Passes, S. A. Meren, S. Edelberg and M. 
Schoenbrun. When the appointment of the 
entertainment committee was reached, Presi- 
dent Friedlander suggested that owing to the 
fact that this year is to be an extraordinary 
one in the history of the organization, it 
being the 35th anniversary, he thought it ad- 
visable to deviate from the ordinary pro- 
cedure and instead of selecting a committee, 
merely appoint a chairman. This chairman 
will be responsible for all the work of this 
committee and under President Friedlander’s 
plan, would have the privilege of selecting 
such members for the committee as in the 
chairman’s opinion are the most capable to 
serve. The suggestion seemed to meet with 
the approval of the members whereupon 
President Friedlander appointed S. Edelberg, 
second vice-president of the organization as 
chairman of the entertainment committee. 
Mr. Edelberg then named the members who 
he desired to serve on the committee in- 
cluding B. Cantor, S. A. Meren, M. Schoen- 
brun, L. Miller, S. Lefkowitz, A. Kleinman, 
J. Goldstein, S. Solomon, H. Lewis and L. 
Klein. These appointments were approved 
by the members at large. A publicity com- 
mittee was then appointed and it consists of 
S. Edelberg, L. Miller and President Fried- 
lander. The meeting adjourned at 12 
o'clock. 








The recent benefit given by the Phila- 
delphia Optical Baseball Association at 
the Garrick Theatre proved to be quite 
a success, the association realizing $230. 
The organization wishes to thank the op- 
tical trade in general and also the mem- 
bers’ friends, who made this success pos- 
sible. Approximately $500 is needed to 
outfit each team with uniforms and 
equipment and plans are being formed 
now for another affair later. 














Hoag has been re-elected as 
Fred- 
erick J. Keer was named as a member of 
the membership committee. 

J. T. Goldman has left for a trip through 
the middle west in the interest of the Gold- 


Chester R. 
president of the Newark Museum. 


man-Kobler Co., Inc., manufacturing 
jewelers, at 85 Columbia St. 

L. F. Clark has been visiting the trade in 
Boston and other New England cities in the 
interest of his concern, Clark & Moon, Inc., 
manufacturing jewelers, at 50 Walnut St. 

John C. Nordt is the trade name which 
has been filed for the business of manufac- 
turing settings for jewelry conducted at 26 
Camp St., by Henry Ackerman and Paul 
W. and Carl H. Nordt, all of 26 Camp St. 

L. F. C. Theurer has been visiting the 
trade in the New England States in the 
interest of his concern, Crane & Theurer, 
Inc., manufacturing jewelers at 68 Orchard 
St. Arthur L. Theurer leaves this week 
for a trip through the southern: territory. 

At a meeting of the Essex Trades Council 
last Friday night there were eulogies of the 
late Mayor Archibald, and commendation of 
his attitude toward labor. A committee was 
appointed to draft resolutions on _ the 
Mayor’s death, to be considered at the meet- 
ing next Friday night. 

Morris Cohn filed a voluntary petition in 
bankruptcy for Glen M. Rogers and Samuel 
M. Miller, trading as S. M. Miller & Co., 
plating supply dealers and polishers, of 53 
Academy St. The petition placed liabilities 
at $5,613 and assets at $1,012. It was re- 
ferred to George W. W. Porter, referee in 
bankruptcy. 

C. Edgar Champenois is covering the 
eastern territory for Champenois & Co., 
manufacturing jewelers, at 50 Walnut St. 
Edward S. Astley is on a trip through the 
south for the same concern. Frank Krugler 
is on a trip through the middle west. Nelson 
La Secla has been added to the company’s 
sales force and will cover Pennsylvania and 
New York State. 

Abraham Burack has returned from a 
trip through the middle west in the interest 
of his concern, Burack Bros., manufacturing 
jewelers, at 85 Columbia St. David E. 
Kolen has returned from a trip which in- 
cluded visits to the trade in the New Eng- 
land States for the same concern. Mack 
Levy is on a trip through the middle west 
and parts of the middle west. 

Miss Marjorie Kerr, daughter of Mrs. 
William B. Keer, of Watson Ave., East 
Orange, and Rev. Charles Beatty Thomp- 
son, of Westfield, N. Y., were married in 
the chapel of the Union Theological Semi- 
nary, New York. Rev. Alexander Thomp- 
son, brother of the bridegroom, of Geneva, 
N. Y., performed the ceremony, assisted by 
Rev. Dr. Robert Brewster Beattie, pastor of 
the Munn Avenue Presbyterian Church, 
East Orange. After a wedding trip Mr. 
and Mrs. Thompson will live in Westfield. 


Funeral services were held on Saturday 
afternoon for William ©. Dixon at his 
home, 418 Belmont Ave., by Rev. Eugene 


C. Makosky, pastor of the First Methodist 
Protestant Church. Interment was in Ever- 
Dixon’s death was 


green Cemetery. Mr. 
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sudden. He was born 70 years ago in Pine 
Brook, his parents being Marcus and Har- 
riet L. Dixon. He is survived by his widow, 
a son, William G. Dixon; a daughter, Mrs. 
J. C. Edington, both of this city, and a 
brother, Charles E, Dixon, of Pine Brook. 
Mr. Dixon came to Newark when seven- 
teen years old to study architecture, but 
later entered the jewelry business as en- 
graver and designer. He was a member of 
the First Methodist Protestant Church, in 
which he served for the past 20 years as 
trustee. 

FE. William Myers, of New York city, won 
his contention before Vice-Chancellor 
Fielder that as salesman for the J. Wiss 
Sons Co., of this city, he was entitled to 
commissions on orders sent in from his 
territory before his resignation but shipped 
afterward. Myers claimed that about $3,000 
was due him. Officers of the Wiss com- 
pany testified that during the period that 
the complainant sought to compel payment 
of commissions the company’s output has 
been sold nearly a year in advance, and that 
the salesmen had to see to it that the goods 
were apportioned fairly among the customers 
most in need of stock. Vice-Chancellor 
Fielder held that it would be unfair to sales- 
men who had worked in a territory for 
years, subject to dismissal at any time, to 
have to forego the benefit of all orders 
solicited by them and accepted by the com- 
pany, just because the goods were not 
shipped until after the termination of their 
employment. He directed that an account- 
ing be taken before Special Master Francis 
Child to determine just how much was due 
the complainant. 








Hartford. Conn. 





The retail jewelry store of E. L, Morin, 
Bristol, Conn., will be closed on Monday 
evenings hereafter until further notice. 

Fuller F. Barnes, secretary and treasurer 
of the Wallace Barnes Co., Bristol, Conn., 
and Mrs. Barnes left last week for Florida, 
where they will remain for several weeks. 

A certificate of incorporation has been 
filed with the Secretary’of State in this city 
for the Wallingford Plating Co., Walling- 
ford, Conn. The capital of the company is 
$10,000. 

Employes in the machine and tool de- 
partments of the Sessions Clock Co., Forest- 
ville, Conn., have been working until 9 
o'clock each evening recently due to nm- 
portant rush orders. 

Alfred G. Kinz, Wallingford, Conn., has 
been granted a patent for a design for 
handles of forks, spoons and knives. He has 
assigned his rights to the International Sil- 
ver-Co., Meriden, Conn. 

The case and movement factories of the 
E. Ingraham Co., clock and watch manufac- 
turer, Bristol, Conn., started operations on 
a 55 hour a week schedule last week due to 
increased business. 

The annual meeting of the stockholders 
of the Seth Thomas Clock Co., Thomaston, 
Conn., was held on Tuesday, Feb. 13, the 
following directors being elected: Seth 
E. Thomas. Mason T. Adams, Arthur S. 
Hamlin, H. E. Griswold. At the meeting 
of these directors which followed, the fol- 
lowing officers were elected: President, 
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Mason T. Adams; secretary, B. A. Weath- 
ers, Jr.; treasurer, Arthur S. Hamlin. 

At the annual meeting of the members 
of the Highland Country Club in Westfield, 
Conn., last week, C. R. Gardinor, purchas- 
ing agent of the International Silver Co,, 
Meriden, Conn., was elected president of 
the organization. Mr. Gardinor is also pres- 
ident of the Meriden Chamber of Commerce 
and the Meriden Manufacturers’ Associa- 
tion. Roy C. Wilcox was elected vice-presi- 
dent of the club. 











Washingtonians asruniiod the ban- 
Philadelphia Jewelers’ Club, 


0m 
quet of the 
Saturday night. 


Benjamin Michaelson, one of. the six 
Michaelson brothers, manufacturing jewel- 
ers, of Cincinnati, O., has opened a manu- 
facturing jewelers’ establishment here at 
918 F St.. N. W., under the name of Ben- 
jamin Michaelson & So. 

Horace G. Atkinson has been sentenced 
to three years’ imprisonment by Justice Sid- 
dons, in Criminal Court No. 2, foilowing 
his conviction of larceny after trust. He 
was denied a new trial. A diamond ring 
valued at $900 was stolen from Harry 
Schiffren, a jewelry salesman, of Philadel- 
phia, on the night of Sept. 1i, and Atkin- 
son was charged with the theft. Atkinson 
was indicted on a charge of first degree 
murder in connection with the killing of 
Millard Fillmore Harry on October 23, 
1920. At his trial the jury disagreed and 
he was released on bond. He was at lib- 
erty when the alleged theft of the ring 
occurred. No date has been set for his 
murder trial, 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 
Domestic 


Selling Price Silver 
London U.S. Govt. Standard 


Date. Official. Assay Bars. Price. 
Wis 16 occ ssecss 34% 68% 99% 
Feb. 15... ...... 34% 685% \ 995% 
SS SS 33% 67K 99% 
a eee 34% 67% 99% 
Pe a fen ak aww 33% 66% 99% 
eee 33% 67% 9914, 








Members of the jewelry trade of this 
country during the past week or so have 
received communications from a_ concern 
called the Nouvelle Fabrique de Tavannes, 
of Tavannes, Switzerland, soliciting connec- 
tions in this market for watches which it 
manufactures. Owing to the fact that the 
Tavannes Watch Co., of that city, has been 
doing business in the United States for some 
years, the communications last week caused 
considerable confusion through the simi- 
larity of names. Adolph Schwob, Inc., 45 
Maiden Lane, New York, who are the sole 
agents for the Tavannes Watch Co., an- 
nounced last week that the latter was con- 
nected in no way, directly or indirectly 
with the concern whose circulars have been 
sent here and also that the name Tavannes 
in connection with watches was a trade- 
mark of the Tavannes Watch Co., which 
had exclusive right to it in this country. 
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Herman E. Bliss passed the recent 
week-end at Atlantic City. 

A number of wholesale houses here were 
closed Monday, Feb. 13, to gbserve Lin- 
coln’s birthday. 

John D. Trudell, jeweler, 3125 Frankford 
Ave. is making extensive alterations at his 
place of business. 

R. H. Englehardt, jeweler of 2132 E. 
Chelten Ave., Germantown, is enlarging his 
store and residence, 

Ed Mason, of M. Sickles & Sons, spent 
Feb. 11, 12 and 13 at Lancaster, Pa., where 
he visited relatives. 

Louis Sickles, of M. Sickles & 
is spending a short vacation in 
will return home next week. 

J. M. Rabinowitz & Co., manufacturing 
jewelers, formerly of 721 Sansom St., have 
removed to the second floor of the Matz 
building, 735 Sansom St. 

Charles H. O’Bryon, 727 Sansom St., 
wholesale watch materials, has been con- 
fned to his home 2020 N. 13th St. for more 
than a week suffering with the grippe. 

Among the out of town jewelers who 
visited Philadelphia during the week were: 
A. W. Woolf, Collingswood, N. J., G. S. 
Shindel, Palmerton, and Jacob Luxenberg, 
Houtzdale, Pa. 

Wolf Estis has sold his jewelry store at 
77 W. Girard Ave. to L. Mande, 713 
South St. Mr. Estis, who also has a store 
at 727 Sansom St., will devote all of ‘his 
time to his down town store. 

Freund Bros., who for many years had 
been located on the Boardwalk, Atlantic 
City, have completed a new store at 1006 
Pacific Ave. Their old site is to be razed 
for the extension of a hotel. 

H. W. and I. Lichtenstein, 6 N. 11th St., 
have engaged in the manufacturing of 
platinum mountings at 912 Victory building, 
1011 Chestnut St. The shop is being super- 
vised by A. Kessler, formerly of New York. 

William R. Walsh will open a jewelry 
‘tore on Hanover St., Pottstown, Pa., in the 
near future. The new store will be in charge 
oC. W. Ritter, Pottstown, Mr. Ritter 
was formerly in the jewelry business in the 
up-State town but retired five years ago. 

Joseph B. Bechtel, head of the firm of 
Joseph B. Bechtel & Co., Inc., 729 Sansom 
wt. left on Feb. 11 for his first business 
‘ip of the year. Mr. Bechtel went up the 
Schuylkill Valley and will call on the trade 
m Pottstown, Reading, Phoenixville and 
Royersford. 

_A heavy steel safe, which was being 
wasted to the office of A. Mednik. a dia- 
mond setter in the Matz building, 735 San- 
_ St.. Friday afternoon, crashed to the 
et when the rope which held it bri Ike. 

tman Waxman, of 311 Buttonwood St. 

a errand hoy employed by Mr. Mednick, 

He po escape from death as he 
econds 1 lg suspended safe a few 

Mr. Med gi it crashed to the ground. 
the Me - who recently took an office in 

Matz Building purchased the safe from 

* local safe and lock dealer. He paid $75 


Sons, who 
Bermuda, 


on 


count and arranged to pay the balance 


whe bf 
2 n the safe was delivered. 


The dealer 


4 
Nove « “ c 
Moyed a firm of safe movers to put the 
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safe in the diamond setters office, which is 
on the second floor of the building. When 
the safe movers arrived at the Matz Build- 
ing they conferred with Mr. Mednik and ex- 
plained that they would leave the safe on 
the pavement and return the next day and 
place it in the office. Mr. Mednik then got 
in touch with the concern which sold him 
the safe and explained the situation, and 
another safe mover was sent to hoist the 
safe. They placed a heavy rope around the 
safe and raised it to the second floor. As 
the safe hung in the air and the workmen 
were preparing to pull it in the window the 
rope broke and it fell to the pavement with 
a loud report. The noise brought many 
jewelers and opticians from their offices on 
Sanson St. The croud which gathered dis- 
covered that the safe had been broken, but 
the cement pavement was hardly damaged. 
The safe dealers have promised to give Mr. 
Mednik another safe to replace the one 
which was damaged by the fall to the pave- 
ment. 











A. W. Moyer, president of the Non-Re- 
tailing Co., and wife. have returned from 
a 10 days’ visit to Atlantic City. 


The employes of the Hamilton Watch 
Co., held a sociable on Feb. 17 in the factory 
recreation rooms, cards and dancing being 
the features. In a basket ball game between 
the Tick Tock girls and the Blue Birds the 
latter won by a 22 to 7 score. The affair 
was a big success. 

A. H. Rosenstein, oi the Novelty Co., has 
heen appointed a member of the local com- 
mittee which is to raise the quota of $18,000 
among the Jewish citizens of Lancaster 
towards the $14,000,000 fund to be raised 
hy Jewish people of the United States for 
the suffering Jews of southeast Europe. Mr. 
and Mrs. Rosenstein have just returned from 
a visit of several weeks to Atlantic City and 
New York. 

James A. Stroud, a jeweler and optician 
of Wilmington, Del., who died recently in 
3ridgeport, Conn., while visiting a daughter, 
was formerly engaged in the jewelry busi- 
ness in N. Queen St., Lancaster. He was 
a native of England, 55 years old and leaves 
a widow and seven children to mourn his 
loss. 

A new home was begun last week for the 
Dudley Watch Co., to he located at South 
West End Ave., and Maple Ave. The 
structure will be of brick and steel, in a 
location free of dust and vibration. The 
building will be 119 feet long, 22 feet of its 
length being 43 feet wide and the rest 22 


feet. It will be two stories, six rooms on 
each floor. The corporation is a quarter 
million dollar concern. W. W. Dudley, 


vice-president, formerly superintendent at 
the Hamilton Watch factory for 14 years, 
is the inventor of the Dudley emblem watch 
which the new company will manufacture. 
At the present time the factory is in the 
Conestoga Bank building. Arthur J. Dudley 
will be associated with his father in their 
new enterprise, as well as J. D. Woods and 
George Adams, local jewelers. 
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Isaac DeRoy and Mrs. DeRoy have gone 
to Atlantic City to spend the remainder of 
the month resting, 

Walter Bonn, of the M. Bonn Co., is 
leaving this week for Europe, going by way 
of Spain and Italy to France, combining 
business and pleasure 

A. J. DeRoy and Mrs. DeRoy, of Jos. 
DeRoy & Sons, are in Atlantic City, Mr. 
DeRoy having undergone a slight operation 
before leaving for the seashore. 

Mr. and Mrs. Sam F. Sipe left last week 
for California, where they will spend the re- 
mainder of February and all of March, 
resting for the benefit of Mrs, Sipe’s health. 

S. Davis, of the S. Davis Co., last week 
celebrated the 33rd anniversary of his wed- 
ding, surrounded by the members of his 
family and relatives. Mr. and Mrs. Davis 
were the recipients of many congratulations. 

A. J. DeRoy. of Jos. DeRoy & Sons, re- 
cently was appointed a member of the con- 
ciliatory board which has to do with ad- 
justing labor differences, the appointment 
being made by President Harding through 
the recommendation of Secretary Davis. 

William Hofmann of Heeren Bros. Co. 
and Mrs. Hofmann arrived in California 
Wednesday of last week where they will re- 
main for the next two months. Mr. Hofmann 
recently recovered from a severe sickness 
and the doctor thought it advisable for him 
to rest in California for a while both in the 
interest of his own health and that of Mrs. 
Hofmann’s, 

Harry Kratz, alleged bad check giver, 
confidence man and all around crook in the 
game of check swindling, will be tried here 
this week, the grand jury having found 
true bills against him. Kratz is known as 
“Dr. Frank Howard,” “Dr. Kratz” and 
other aliases. The police say that he is 
wanted in a number of cities. It was 
learned that Kratz, through Chicago friends, 
stands ready to make good for his escapades 
here, but it is claimed that his lawyer thinks 
that no use, because he would be arrested 
on complaints from other cities. Kratz was 
arrested while it is alleged he was en- 
deavoring to swindle the Grogan Co. <A 
story is told on Kratz here that is the 
wonder of the police bureau. It is alleged 
that Kratz fell in with another prisoner in 
jail and told him that he had $10,000 worth 
of diamonds in a shaving set locked up in 
his satchel, then in the William Penn Hotel. 
According to the story, Kratz told this pal 
that if he would give him $100 he could go 
and get the grip, take the shaving brush, 
unscrew ‘the handle and in it he would find 
the diamonds. He told this man that the 
authorities would only get them anyhow 
and all he wanted was money for cigarettes 
and tobacco and that he would rather he 
would have the diamonds than anyone else. 
The fellow gave him the money, according 
to the story, but it was said did not find the 
diamonds. Kratz has some women friends 


‘ in other cities and it is said one of them 


is a widow. In any event, he is getting 
help from the outside Kratz is alleged 
to have swindled jewelers in Cincinnati, St. 
Louis, Boston, Cleveland and several other 
cities. 
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There is no secret about the 
steadily growing demand for 


ILLINOIS WATCHES 


They satisfy and for years satis- 
fied customers have been their 
best advertisements. 











Satisfied customer advertising 
will mean as much to your 
watch business as it does to ours. 


Illinois Watch Company 
Springfield 
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Chicago Notes 


P. R. Gruen, of Rettig, Hess & Madsen, 
left recently on a short business trip 
through Illinois. 

Tobias Miller, of Miller Bros., New York 
importers, spent the past week in Chicago 
calling on the trade. 

Ralph Raphael, general manager of Jef- 
frys’ Jewelry Store, is spending a month at 
Hot Springs, Ark., resting. 

Joe Goldstone, of the Blauer-Goldstone 
Co., returned recently from a two weeks’ 
visit to the eastern markets. 

Joe Finn, diamond buyer for Despres, 
Bridges & Noel, is spending a couple of 
weeks east, visiting the markets. 

E. D. Gallagher, of Despres, Bridges & 
Noel, recently left for his Indiana territory 
and will be gone for several weeks. 

Jerome Wexler, of Wexler Bros., 1400 
Kesner building, is now calling on the trade 
through Iowa, Nebraska and Kansas. 

R. H. Bricker, Cleveland representative 
of Norris, Alister-Ball Co., spent the past 
week here visiting at the Chicago office. 

Clifford Whiting, of the Whiting & Davis 
Co., returned last week from his initial trip 
to the Coast. He was gone for six weeks. 

Samuel Marks, of Marks & Levy, re- 
turned last week from Akron, O., where he 
conducted a sale for the W. J. Frank Co. 

James A. McCullough, Chicago manager 
for the Paye & Baker Mfg. Co., left re- 
cently on a two weeks’ trip through the 
east. 

The Warren Mfg. Co., fomerly located 
on the 13th floor of the Columbus building, 
have moved to the 11th floor of 7 W. 
Madison St. 

Anthony True, Columbus building, ac- 
companied by Mrs. True, left last week for 
California, where he will remain for about 
eight weeks, resting. 

W. C. Atwell, of Bach & Co., Heyworth 
building, accompanied by his wife, is rest- 
ing in Florida. He expects to be gone 
until about April 1 

C. M. Slemmons, of the Norris, Alister- 
Ball Co., recently started on a trip through 
Wisconsin and Minnesota and will be gone 
for over two months. 

O. H. Pyper, manager of the Winnipeg 
branch office of the Norris, Alister-Ball 
Co., spent several days at the Chicago of- 
fice last week visiting. 

A. Massover & Co. were closed for sev- 
eral days last week owing to the death of 
Mr. Massover’s mother, who passed away 

‘ery suddenly after a short illness. 
“. M. Shaw, of the International Silver 





Co., is again on the job, after being con- 
fined to his home for a couple of weeks 
suffering from a very severe cold. 

E. J. Hagenow, of Swarts Bros., was 
operated upon last week at the Norwegian- 
American Hospital for appendicitis. He is 
reported as getting along very nicely. 

Friends of Marvin Wexler, of Wexler 
Bros., are pleased to see him at his desk 
again, after being home for the past week 
suffering from a very severe attack of 
grippe. 

S. E. Croft, of the Seligman Jewelry Co., 
left last week on an extended trip through 
Michigan. M. C. Goldsmith, of the same 
firm, also left on a month’s trip through 
Illinois. 

George Meeham, manager of the Chicago 
office of the International Silver Co., re- 
turned last week from the east, where he 
has been visiting at the factory for a couple 
of weeks. 

Leon F. Foulkes is now located in suite 
506, Columbus building, which he will use 
as his office. Mr. Foulkes formerly was 
located on the 11th floor of the Chicago 
Savings Bank building. 

A. Michaels, Green Bay, Wis., spent sev- 
eral days in Chicago last week visiting the 
markets. This is the first trip he has made 
to Chicago since his return from Germany 
and he had many things of interest to re- 
late to his friends, 

Grover C. Smith, who has been floor 
manager for Lewy Bros. for a great many 
years, resigned his position last week with 
this firm. Mr. Smith has been in poor 
health for some time and expects to remain 
at home for awhile to rest. 

D. J. Sher, who was in the retail jewelry 
and optical business at 3870 Cottage Grove 
Ave. for many years and sold out his busi- 
ness about five months ago, is now going 
to open another retail store at 3304 Law- 
rence Ave. on or about March 1. 

J. Gottlieb, importer and manufacturer 
of watches, New York, formerly located at 
the Palmer House, recently opened perma- 
nent headquarters at the Masonic Vaults. 
This office will be in charge of H. Milstein, 
who calls only on the Chicago trade. 

A. L. Hancock, representing the Bassett 
Jewelry Co., returned last week from a 
three wecks’ trip through Illinois, and re- 
ports business good in that territory. Mr. 
Hancock left a few days after his return 
for a few weeks’ business trip through 
Iowa. 

A. J. Friedman, manufacturer of hand- 
carved wedding rings, who has been lo- 
cated on the 15th floor of the Heyworth 








building, recently moved into Room 608, 
Chicago Savings Bank building, where he 
will have much more space and will be in 
a better position to handle his increasing 
business. 

Bohl Jewelry Mfg. Co., which has been 
located at 6 W. Randolph St. for many 
years, moved recently into suite 903, Chi- 
cago Savings Bank building, where it 
has much larger quarters. This suite con- 
sists of three rooms, the larger room is 
being used as the shop, and off of the of- 
fice is a small diamond room. 

F, Stone & Co., on the 10th floor of the 
Masonic Temple, have changed the name of 
their concern to “Stones’ Diamond Shop.” 
The entire office and shop has been re- 
modeled, so there is more display space, 
and also a small diamond office. Beautiful 
new mahogany wall cases and a_horse- 
shoe counter case has been installed and a 
complete line of silver will be carried along 
with their regular line of merchandise. 

The Q. & S. Jewelry Mfg. Co., manu- 
facturing diamond mountings and located 
in the Columbus building for many years, 
recently bought out the machinery and of- 
fice fixtures of Leon Foulkes, 1104, Chi- 
cago Savings Bank building, and is now 
operating at that address temporarily. The 
company expects to move to Room 907, 
Chicago Savings Bank building, about May 
1, where it will have larger and more ap- 
propriate quarters. 

H. W. Lundstrom has associated himseif 
with the Meriden Cut Glass Co., of Meri- 
den, Conn., and will cover the territory 
formerly taken care of by W. R. Eliot, 
who resigned from this concern last Fall. 
Mr. Lundstrom formerly was allied with 
the cut glass business in the east, and is 
well known in the trade there, as well as in 
the south, where he has also traveled. He 
will remain in Chicago for a couple of 
weeks calling on the trade before starting 
out on his territory. 

Among the visitors in Chicago last week 
were: David Jacobs, Muskegon, Mich.; 
Julian Hanson, Rockford, Ill.; Henry Lin- 
nig, of Linnig Bros., Peru, Ill.; Frank 
Bangs, of F. Bangs & Co., Salina, Kans.; 
D. Young, Zanesville, O.; C. F. Gardner, 


Christopher, Ill.; Grover Spangler, Fre- 
mont, Nebr.; Carl Osterly, Joliet, IIL; 
George Draeb, Sturgeon Bay, Wis.; J. 


Johnson, Villa Grove, Ill.; Roy Chappell, 
and wife, Niles, Mich.; Trace Christenson, 
Stoughton, Mich.; A. Aalseth, of Christen- 
son & Aalseth, Edgerton, Wis. 

L.. Davis, of Krengel Bros., returned last 
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week from a three weeks’ trip to New York 
where he visited the main office of the con- 
cern, 

J. B. Ahrons, manufacturers’ representa- 
tive, is spending several weeks in Chicago 
calling on the jobbing trade, en route back 
to the east. 

I. Plax, of I. Plax & Co., 5 S. Wabash 
Ave., is now calling on the trade through 
the middle west territory and is expected 
back about March 1. 

Ed. Bastian, of Los Angeles, Cal., spent 
several days in Chicago last week en route 
back to home after having spent several 
weeks visiting the eastern markets. 

Congratulations are being extended to 
Wm. Engelman, watch buyer for Hyman & 
Co., and Miss Verna Kopsa, of Spaulding 
& Co., Chicago, on their recent marriage. 
They are on a honeymoon in parts unknown 
to their friends and will be back in about 
two weeks. 

Harry Kohn, of the Stein & Ellbogen Co., 
is receiving congratulations upon his recent 
marriage to Miss Hattie Browd, of this city. 
To most of his friends this announcement 
came as a complete surprise as they had 
long since placed him in the “confirmed” 
single list. After a brief honeymoon trip 
to the east the happy pair are to reside at 
the Drake Hotel. 

Local United States Treasury Agents, 
Fred Gardner and J. F. O'Neill, made an 
arrest in one of the downtown hotels one 
day last week which promises very im- 
portant developments in a short time. About 
$5,000 worth of loose and mounted dia- 
monds and pearls were found in the pos- 
session of the prisoner and have been 
identified as merchandise smuggled into this 
country. Information which they have se- 
cured from this man but refuse to give out 
for publication at this time reveals the fact 
that an international organization of smug- 
glers exists with headquarters in a large city 
of Europe. The man arrested, it is believed, 
is only an agent of this organization and it 
is through him that they hope to get all the 
evidence necessary to capture the ring 
leaders. 

The indications are that there will be 
many changes in locations of jewelry con- 
cerns located in the loop district. Rents in 
most of the buildings in this district are 
being advanced from 10 per cent. to 110 per 
cent. Rents have been increasing rapidly 
for two or three years past but even those 
who have long leases made in recent years 
will not escape the raise this year because 
nearly all new leases provide that any new 
increase in taxes during the life of the lease 
shall be borne by the tenants. It is stated 
that 27,000 loop tenants have joined the 
Tenants League of Chicago to fight the in- 
creases scheduled to take effect between now 
and May Ist. According to figures pub- 
lished in the papers of this city the taxes 
on buildings in the loop have doubled in the 
past six years, and in the case of one build- 
ing which is largely tenanted by jewelers 
the increase from 1915 has been from 
$38,691.85 to $81,470.16. Over $22,000 of 
this increase is that of 1921 over 1920. 
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Albert Craig, Bicknell, Ind., will put 


on an auction sale at his store soon. 


George Klein, of the Opera House 
Jewelry Co., Muncie, Ind., held an auc- 
tion of the goods of his company re- 
cently. 

Robert Koerber, who operates retail 
stores in both Fort Wayne and Muncie, 
is planning to discontinue his Muncie 
branch. 

C. E. Hetzner, Peru, has added a gift 
shop to his retail jewelry store in that 
city. Mr. Hetzner has completely re- 
modeled his store to make way for the 
new shop. 

George Beach, a retailer of Valparaiso, 
Ind., has gone to California to spend the 
remainder of the Winter. Mr. Beach is 
a member of the executive committee of 
the Indiana Retail Jewelers’ Association. 

Visitors to Indianapolis wholesale 
jewelry houses recently were Fred Pen- 
nington, Knightstown; E. Newlin, who 
operates retail stores in both Plainfield 
and Danville; E. N. Milhon, Moores- 


ville, and L. E. Vest, Greenwood. 








Columbus, O. 


L. P. Benua, of the Jewel Shop, spent 
the week-end in Lancaster. 

E. F. Kraus, of Budd & Co., has re- 
turned from a recent 10 days’ business trip 
to New York. 

H. A. Albright, of Goodman Bros., ac- 
companied by Mrs. Albright, is in Dayton 
visiting friends. 

E. B. Jacobs, of D. Jacobs’ Sons Co., 
Cincinnati, was in Columbus calling on the 
trade last week. 

Benjamin Golding, of the Kay Jewelry 
Co., has announced his engagement to Miss 
Hannah Fenberg, of Toledo. 

John J. Gibney, of the C. & E. Marshall 
Co., recently visited Columbus. He will 
leave for West Virginia the early part of 
next week. 

FE. T. Haney and E. W. Owen, of Joseph 
Sculler, left early last week for their terri- 
tories in Ohio and Michigan, and IJndiana 
and Pennsylvania, respectively. 

Joseph C. Goodman, of Goodman Bros., 
has been very successful in making a large 
number of improvements in the playground 
and recreation department of this city, of 
which he was recently appointed chairman. 

Among the out-of-town buyers visiting 
Columbus wholesale houses during the past 
week are: C. J. Kincade, of A. H. Watts 
& Son, Zanesville; C. D. Mann, Wester- 
ville; J. F. Carr, Portsmouth; J. W. Dadis- 
man, Baltimore: D. Pollock, of Pollock 
Bros., Zanesville; and W. O. Rosecrans, 
Ashley. 

President William A. Inskeep, of the 
Ohio State Retail Jewelers’ Association, has 
announced that an effort will be made to 
organize a 24-Karat Club among _ local 
jewelers. More specific plans will be dis- 
closed at an early date. At a recent meet- 
ing at the Deshler Hotel. at which many 
jewelers were present. the representatives 
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of the trade agreed upon and adpoted the 
following rules and standards tc apply to 
advertising: “1. All cuts used to illustrate 
advertising copy shall correspond exactly 
to the goods offered for sale. This ruling 
is in effect at the present time. 2. All de- 
scriptive matter in advertising copy shall 
describe the article offered for sale in such 
a manner as to avoid exaggeration, mis- 
statement or deception of any kind. 3. The 
terms “full jeweled” or “jeweled” through- 
out the escapement shall not be used in 
copy referring to watches, but such copy 
shall state exactly the number of jewels in 
the watch movement referred to. At the 
meeting above referred to, Messrs. Inskeep, 
Bancroft, and Kraus were requested to act 
as a committee to plan for further meet- 
ings of the jewelry trade. 








Salt Lake City. 


Boyd Park, president of Boyd Park, Inc., 
who has been on a honeymoon trip for 
several weeks past, is expected home soon. 

W. M. McConahay who was called at 
Van Wert, O., two or three weeks ago 
owing to the death of his mother is home 
again. 

Charles Donald, the 12-year-old son of 
C. D. Anderson, proprietor of Anderson & 
Co., Main St., is in a critical condition at 
St. Mark’s Hospital, this city, following an 
operation for appendicitis. Donald was 
perfectly conscious when placed on the op- 
erating table, his father says, and just before 
the anesthetic was administered he said to 
the doctor, “If you are going to operate 
let me see the knives”! 

Wayne Decker, of the Decker Jewelry 
Co., Dooley building, prominent local whole- 
sale house, is planning another trip into the 
hills this Spring. Last year was the first 
time the trip was made by the jewelers in 
a body and the outing was so successful 
that it may become an annual] event. The 
Deckers are great outdoor enthusiasts and 
the outings are part of the local jewelry 
association activities. The trip takes two 
days and Granddaddy Lakes, a little known 
stop, is the objective. 

The annual meeting and dinner of the 
local jewelry association was held at the 
Commercial Club on Wednesday. President 
John Boes occupying the chair. The at- 
tendance was one of the largest since the 
reorganization of the association a few years 
ago. The report for the past year was 
submitted by Secretary Weiss after which 
officers for the ensuing year were elected 
as follows: Clifford R. Seyson. president; 
L. F. Hubbard, vice-president; Body Park, 
secretary and treasurer. A committee was 
appointed to arrange for entertainment of 
President Hubbard of the National Associa- 
tion, who is due here on Feb. 28 The 
affair will be held at the Alta Club and every 
jeweler in the State will be invited. 











M. B. Shyer, Nashville. Tenn.. reports 
that the show window at his store was 
smashed recently and about $200 worth 0 
goods were stolen. Mr. Shyer says that the 
goods taken were not nearly as valuable as 
those remaining in the window, and althou 
the break was evidently caused by 4 brick 
none could be found. 
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G. L. Hays, Wakeeney, Kans., is attend- 
ing the Automobile Show. 

J. R. Hendricks, formerly of Big Heart, 
Okla., has opened a watch repair shop at 
1804 EE. 31st St. 

J. V. Barborka, Des Moines, la., with his 
wife and daughter, was in the city recently 
on his way to California. 

Among the recent visitors were: B. L. 
Seybold and son, McLouth, Kans.; C. J. 
Keil, Trenton; Gene Webber, Lexington; 
C. L. Frost, Odessa; J. Lyle Adams, Leba- 
non. 

Mr. and Mrs. Leo F. Ludwig were called 
to St. Louis a week ago by the illness of 
Mr. Ludwig’s father, J. Ludwig, who is 84 
years old. He recovered sufficiently for 
his son and wife to return home. 

Miss Dora Kreigel, a 15-year-old mu- 
sician gave a piano recital at the Atheneum, 
Feb. 6. The recital was well attended and 
the audience was very enthusiastic. Miss 
Kreigel is the daughter of E. Kreigel, of 
Kreigel Bros. 

E, L. Donaldson, of the Edwards-Ludwig- 
Fuller Jewelry Co., and Ward M. Lewis, 
of the C. B. Norton Jewelry Co., were 
called in by representatives of the Jewelers 
Board of Trade to appraise the stock of the 
Stiffelman Jewelry Co. 

The Jaccard Jewelry Corp. has a very 
attractive window for the Automobile 
Show. A miniature car, “Marmon 34,” 
contains two tiny figures representing Jackie 
Coogan and his dog. The window has at- 
tracted more attention than anything since 
the airplane display during the American 
Legion meeting. 

A “Better Homes” show was held in Con- 
vention Hall, Kansas City, the week of Feb. 
6, under the auspices of the Real Estate 
Board. This show had been designed to 
awaken interest in buying and_ building 
homes; exhibitors were chiefly real estate 
men and dealers in building supplies and 
house fittings. Two jewelers and a firm 
handling china secured space, on the ground 
that no home, however, beautiful, is fully 
furnished on a high standard without the 
hest of tableware. The T. M. James & 
Sons, chinaware, had a large display booth. 
The Jaccard Jewelry Co. had an attractive 
exhibit of table silver, platters, statuary, 
vases, and unique lampstands. A silver set, 
comprising 20 pieces of silver and valued at 
$12,000, attracted a great deal of attention 
* the Cady & Olmstead Jewelry Co’s 
hooth, The entire set was made by one 
workman and is engraved with original and 
new designs. No two pieces carry the same 
“esign, with the exception of the trays, 
which contain a composite of each design 
of the individual pieces of silver. All of 
the work was done entirely by hand. The 
‘erving tray weighs approximately 12 
ear) The set is said to be the only one 
ind in the world. The set comprises 
. seven-piece tea set, two vegetable dishes, 
: meat platter, two candlesticks, coffee set 
a bread tray, gravy boat and tray 
jon oF age Besides all of the silver 
iin beds the Cady & Olmstead Co. the 
ry whi — than $50,000 worth of jewel- 
: Cn was displayed at the exposition. 
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The Cady & Olmstead Jewelry Co. hada 
fine display of sterling silver on buffets and 
tables and in cases. It is no secret that the 
“Better Homes” show, and the response of 
the public to the tableware displays, have 
opened the way to consistent exploitation 
of the subject in Kansas City. Heretofore 
lack of space has handicapped such displays 
in stores as would serve largely to awaken 
interest; but now that the interest is so 
well awakened, the jewelers are planning 
steps to continue the propaganda, both by 
further displays and by other means. Men- 
tion should also be made of the exhibit of 
the Kansas City Art Institute, which, be- 
sides its examples of paintings and of com- 
mercial art, showed the work being done to- 
wards encouraging knowledge of and skill 
in jewelry designs. Several examples of 
pendants designed by students of the insti- 
tute were displayed. The institute also ex- 
ploited its service to industry through edu- 
cating consumers to the use of products of 
gold and silver, as well as educating artisans 
and artists in their production. 
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Mrs, F. H. Zang, wife of F. H. Zang, Al- 
liance, O., jeweler, sailed Saturday for 
Europe. She will be gone for several 
weeks. 

Ray Bour, buyer for the glassware and 
silverware department of the Kenny 
3ros. Co, department store, Canton, passed 
several days in Pittsburgh, Pa., recently, 
attending the glass and crockery trades 
annual show. 

Canton jewelers say they are being given 
less trouble by bad check operators than at 
any other time in many years, The arrest 
here recently of a pair of youthful swindlers 
may have halted operations here for the 
present. 

Using a brick to smash the plate glass 
window in the store of Budd & Co., jewelers 
Columbus an unidentified white man _ re- 
cently secured jewelry valued at $350 and 
made his escape from pursuing officers. His 
loot consisted of 15 Scottish Rite Masonic 
rings three gold mesh bags, thermos bottles 
and several watches. No trace of the man 
has since been found by the officers of the 
law. 

Orders entailing the production of ap- 
proximately $8,500,000 worth of crockery 
glass and porcelain were laid at the annual 
pottery and glass exhibit at Pittsburgh, Pa., 
it was estimated by East Liverpool ex- 
hibitors last week. More than 1,200 car- 
loads of goods were sold at the exhibit 
they say. The exhibit was the largest 
showing of pottery, glass, porcelain and 
allied wares ever held in Pittsburg it is 
said. 








Charles Caldwell has purchased the 
jewelry store of W. R. Pfefferle, Dunkirk, 
O., and has taken possession. Mr. Caldwell 
is an experienced watch repairer and has 
been in the employment of the Pfefferle 
jewelry store in Kenton, O., for over a 
vear. Mr. Pfefferle operated the store in 
Dunkirk for 15 vears. Two years ago he 
moved to Kenton and opened a store there, 
since which time he has operated both 
stores, 
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Gus Peck has returned after a 10 days’ 
mid-Winter vacation spent in New York 
and is preparing his trunks for a road trip. 

G. M. Brehm has left for a short road 
trip that will include three nearby States, 
viz—West Virginia, Tennessee and Ken- 
tucky. He expects to be gone for two 
weeks. 

The jewelers bowling team has dropped 
another notch in the race for the champion- 
ship of the Hamilton County league, now 
occupying the 12th position in the 18-team 
league. They have now won 25 and lost 
35 games, 

George H. Newstedt has left for a 
month’s trip to the West Indies, where he 
expects to spend many interesting days ex- 
ploring the various attractive points on the 
islands which are historical in character. 
Mr. Newstedt left Friday, Febr. 17. 

Ed. Maas, of the Richter & Phillips sales 
staff, has been selected to direct the induc- 
tion of 200 candidates into the Scottish Rite 
degrees of Masonry at the annual class of 
1922 which will meet for five days starting 
Febr. 21. He will also aid in leading the 
candidates for the Shrine over the hot sands 
on Feb, 25. 

Word has been received by Frohman & 
Co., that Jonas Wise has left Los Angeles 
for San Antonio, Texas, and after a few 
days there and a few days at other points 
between there and New Orleans he will 
arrive home about March 1. Mr. Wise has 
been gone since Jan, 12 and reports hav- 
ing had an excellent time on his pleasure 
trip. 

A jewelers committee composed of Fred 
Gruen, L. R. MHerschede and George 
H. Newstedt have arranged a conference 
with Professor Faig of the Ohio Mechanics 
Institute when they will take up the question 
of establishing a course in watch and clock 
making and repairing. Professor Faig has 
indicated his desire to work with the local 
jewelers in this move and it is believed that 
if a suitable man can be secured to act as 
teacher of the class the course will be estab- 
lished. 

The Wholesale Jewelers & Manufacttirers” 
Association went on record at their regular 
monthly meeting held at the Hotel Gibsom 
Monday night, Feb. 13, to provide entertain- 
ment on one afternoon and evening for the 
visitors attending the State and national re< 
tail jewelers coventions in the latter part 
of August and first of September. The 
character of the entertainment was not de- 
cided upon but will be announced later. 
This action goes even further than that 
taken by George Gruen who attended the 
meeting of officers of State and national 
associations when Cincinnati was selected 
as the joint meeting place. Mr. Gruen at 
that time promised close co-operation with 
local retailers in handling the convention 
but did not make any promise of any en- 
tertainment. Local jewelers expressed 
themselves as delighted at the interest of 
the wholesale and manufacturing jewelers 
in doing this for them. T. James Fearnley, 
secretary of the National Wholesale 
Jewelers’ Association spoke on the business 
outlook. He painted the prospects for 1922 
in rosy hues and was warmly applauded. 
























































































A. S. Shaddow, Fresno jeweler, is en- 
joying a vacation in San Francisco. 
Burr W. Freer, president of the Burr W. 


Freer Co. is in New York, on a business 
trip 

J. W. King, manufacturers’ representative 
has returned from a visit to Portland and 
Seattle. 

Paul W. Slecher, jeweler of Ogden, Utah, 
is in San Francisco on a pleasure trip. He 
plans a journey to San Diego and return. 

A. J. Francis, general manager of the 
Morgan & Allen Co. is expected back from 
an eastern business trip of some duration. 

The Caesar Attell jewelry store, 146 3rd 
St., is holding a closing-out sale. It is 
stated that the firm is going out of busi- 
ness. 

The moving of Heinz Bros. from 64 Mar- 
ket St. to 29 Geary St., is an indication 
of the fact that business is moving west- 
ward. 

A. M. Gilbert and A. R. Cooper, of M. 
Schussler & Co., are starting on their Spring 
trips, carrying their usual well-known lines 
of merchandise. 

S. H. Friend, diamond jobber of 704 Mar- 
ket St., is leaving for New York with Mrs. 
Friend. After a stay in New York, they 
will sail for Europe, on March 1 by the 
White Star liner, Homeric. 

Charles Weinshenk, of Charles. Weinshenk 
& Son, is on a business trip to Eureka. 
Snow, which is very unusual in the Coast 
section of California, makes it impossible to 
visit the cities further north. 

Retail jewelers, calling on the trade last 
week, included: Jos. Cohn, Healdsburg, 
Cal.;: L. C. Koberg, Healdsburg; Carl 
Noack, Sacramento, and H. Ginsburg of the 
Ginsburg Jewelry Co., Reno, Nev. 

Morris C. Mayer and Sydney Weinshenk 
of Mayer & Weinshenk have left for the 
eastern market and expect to be gone four 
or five weeks. They will spend much of 
their time, visiting the eastern connections 
of their firm. 

M. A. Phillips, Seattle, is now represent- 
ing Joseph Mayer, Inc., of Seattle, in San 
Francisco. He will call on the trade through 
California and Nevada. Mr. Phillips suc- 
ceeds the late W. S. Barnet who passed 
away recently. 

Albert Feldenheimer, one of the leading 
retail jewelers of Portland, Ore., is spend- 
ing a vacation here. He is quite a golf en- 
thusiast and enjoys the excellent facilities 
which the city affords for indulging in his 
favorite pastime 

The Albert S. Samuels Co., which pur- 
chased the stock and fixtures of the Baldwin 
Jewelry Co., 33 Kearney St., is now hold- 
ing a closing out sale of the goods at that 
address. The store of the Baldwin Jewelry 
Co. will be closed when the purchasers have 
disposed of the stock. 

H. Hiles, of the Hiles Watchmaking & 
Engraving School, 717 Market St., was very 
enthusiastic over the visit of E. H. Huf- 
nagel who told the jewelers of the work of 
the Horological Institute of America. Speak- 
ing of this, Mr. Hiles said: “The average 
man in business does not realize the im- 
portance of that branch of the trade. 
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Schools are too prone to teach a future 
watchmaker one line of work, and keep him 
to it, when they ought to be turning out all- 
round men. If a student is planning, later, 
to go into business for himself, perhaps 
without much capital, he ought to under- 
stand setting and engraving, so as to do his 
own work and not have to send it out.” Mr. 
Hiles is a strong advocate for thorough ap- 
prenticeship, 

W. E. Hyde, manager for the T. J. 
gruner Co. has just returned from what 
he says was a good trip to Eureka and way 
points and he is now contemplating a trip 
through the Sacramento Valley. Mr. Hyde 
states that agricultural conditions look very 
favorable for the coming year as the snows 
and rains have brought ample water for ir- 
rigation. 

Among the representatives of eastern 
manufacturers, now here are Clifford Whit- 
ing, of the Whiting & Davis Co., Plainville, 
Mass.; Morry Kohn, of Silbermann, Kohn 
& Wallenstein, New York City; Edward L. 
Stern, of Jacques Kreisler & Co., New York 
City; Albert Pretzfelder, of Bayer, Pretz- 
felder & Mills and A. EF, Kyburg, of Wolfs- 
heim & Sachs, New York City. 

Officers of the California Gold and Sil- 
versmiths’ Association held a meeting to 
arrange for hearing President FE. H. Huf- 
vagel of the American National Retail 
Jewelers’ Association who was in San Fran- 
cisco on Feb. 16. It was decided to hold 
an association luncheon, at the Plaza Hotel, 
on Thursday, in honor of Mr. Hufnagel. 
In order to give further opportunities of 
hearing Mr. Hufnagel speak regarding the 
work of the Horological Institute of Ameri- 
ca, of which he is vice-president, a meeting 
was arranged for the evening Feb. 17, to 
which all jewelers of the Bay cities were in- 
vited, regardless of whether they are mem- 
bers of the association or not. F. L. 
Wheeler, of Shreve, Treat & Eacret, a mem- 
ber of the Retail Merchants’ Association of 
San Francisco, arranged for the meeting to 
be held in the Assembly Hall of that as- 
sociation, in the Pacific building. 
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T. C. Basye, leading jeweler of Rockport, 
Ind., was a business visitor in Evansville 
a few days ago and said he was looking for 
some improvement in trade during the next 
month or two. 

Henry Smythe, Portland, Ore., western 
representative for a large jewelry concern 
at Cleveland, O., was here a few days ago 
to attend the funeral services of his father, 
Harry B. Smythe, 75 years old, who owned 
and operated the first tile factory in this 
(Vanderburg) county. 

Pikeston’s general store at Millerburg. 
Ind., a few miles east of here, was entered 
by robbers a few nights ago and almost the 
entire stock was carried away in auto- 
mobile trucks. Clocks and jewelry were 
among the articles taken. Four suspects 


have been arrested in Evansville. 

The store building on 4th St. near Locust 
St., that is occupied by Forster & Meyer. 
retail jewelers, together with the building 
on either side, were sold a few davs ago to 


SOIT EVEL TOT SE) 


CIRCULAR 


February 22, 1922. 





LL. Horn, the diamond broker, the considera- 
tion being about $60,000. The future plans 
of Mr. Horn were not made public. 

It is expected that the retail jewelers of 
Evansville who took an active part in the 
drive of the Chamber of Commerce here to 
secure new members will be assigned to 
some of the most important committees of 
the body. They also will assist in the re- 
organization of the retail merchants’ division 
of the body. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, and Dr. George 
Ridgeway, local optician, will take leading 
parts in the Spring convocation of the Scot- 
tish Rite Masons of the Valley of Evans- 
ville, that will be held here Tuesday, 
Wednesday and Thursday, April 4, 5 and 6. 
It is expected the event will bring many 
Masons here from points in southern Indi- 
ana, southern Illinois and western and 
northern Kentucky. 
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TRADE CONDITIONS 

Mid February finds the jewelry industry in the 
Akron district slightly improved and a survey of 
downtown shops made this week by a representa- 
tive of THe Jewerers’ Circurar discloses that 
merchandise is moving better and that jewelers 
as a whole are more optimistic as to what the 
Spring holds in store for them. A month ago 
jewelers here were a very much discouraged lot, 
but now there seems to be a more confident feel- 
ing among the retailers, and within another month 
it is believed that the trade will show a decided 
improvement. Industrial conditions continue to 
improve and banks report that money is becoming 
more plentiful. Diamonds have been rather slow, 
but are picking up. High priced merchandise is 
moving better and silverware and crystal continue 
as the hest lines at this writing. 

Two unidentified men broke a window in 
the jewelry store at 481 W. Federal St, 
Youngstown, O., owned by John White, 
Thursday and stole approximately $200 
worth of watches and rings. 

A band of burglars operating in Massil- 
lon, O., for several nights made their largest 
haul at Glenn Heckert’s jewelry store on 
W. Main St. where they broke a show win- 
dow and escaped with several wrist watches 
and a number of rings, Mr. Heckert reports 
his loss was $500. 

Jewelers and their assistants from Zanes- 
‘ille, Newark, Coshocton, Cambridge and 
other nearby cities will gather in Zanesville 
next Wednesday night to attend a banquet 
at which Walter H. Mellor, field secretary 
of the American National Retail Jewelers 
Association, will speak. Mr. Mellor is €x- 
pected in Zanesville this week to organize 
jewelers there, as a permanent organization 
of jewelers is planned. Guy C. Fritz 1s ac- 
tive in promoting the Zanesville organiza- 
tion. 

Jewelers of Akron, O., will be well repre- 
sented at the banquet to be given Friday 
night at the Portage Hotel to delegates at- 
tending the State convention of the yer 
Association of Retail Secretaries, which w! 
convene Friday and Saturday. This large 
and well known organization represents prac- 
tically every line of retail endeavor. ~ 

° . 7 
Hahn, managing director of the Nationa 
Drvgoods Association, will be the princip 
speaker at the banquet. Other speakers ° 
prominence in the State are also on the pr 


gram, 
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All the travelling men ot A. I. Hall & 
Son’s local office are out on the road after 
business. 

Ss. &. 
jeweler, 
of months. 


Clausin, Minneapolis 
has come here to spend a couple 


515 S. Broad- 
Louis Brick 


The Abbey Jewelry Co., 
way, is having an auction sale. 
is the auctioneer. 

H. G. Ross, formerly of Montana, has 
opened a jewelry store at 1522 S, San 
Fernando St., Glendale. 

N. Nielson, of the T. 
has been called to Harlan, Ia., 
the death of his mother. 

Hugh J. Lytle, engraver, recently at 714 
Title Guarantee building, has removed to 
503-4 Leow’s State Theater building. 

Maurice Rudman, of the FE. Bastheim 

o., has returned from a trip to San Diego 
and reports having done a good business. 

A. C. Smalley, of the E. W. Reynolds 

o., has returned to his place in the store 
after an absence of two weeks on account 
of illness. 

Herbert L. Gruber, diamond broker, 606 
Title Guarantee building, has been recon- 
structing his office so as to have more pri- 
vacy when entertaining customers or other 
visitors, 

Arturo De Caro, 205 N. Spring St., has 
been elected president of the Italian Pub- 
lishing Co. of this city. Following this 
election, he gave a banquet to a company of 
his jeweler friends. 

E. A. George, wholesaler in the Title 
Guarantee building, is home after an ex- 
tended trip through the east, where he vis- 


J. Bruner Co., 
because of 


ited the factories and ordered a number 
of attractive new lines. 
The Armer & Brown Co., wholesalers, 


are having partitions removed and altera- 
tions made which add materially to the ap- 
pearance of their quarters as well as to the 
convenience cf doing business. 

Robert H Gilmore, traveling salesman 
for C. F, Sischo & Sons, who has been vis- 
iting the towns of the San Joaquin valley, 
reports that his last trip was the mest suc- 
cessful he has ever made in that section. 

The Walker jewelry store at Burbank, 
12 miles northerly from Los Angeles, was 


looted last week of rings, pins, watches, 
chains, etc., valued at $700. The store is 
owned by the Walker Jewelry Co., Glen- 
dale. 


George FE, Feagans has been confined to 
his home for about two weeks on account 
of a severe cold. Orville Joy, his son-in- 
law and a salesman in Feagans & Co.’s 

Store, has also been kept home by illness 
for a few days past. 

F. C. Plate, of the 
International Silver Co., has returned from 
his visit to Texas in the interests of his 
company’s flatware line. J. D. Bridges of 
the same office has now started for the 
‘ame section with sterling goods, 

Philip Sternberger, traveling representa- 
tive of the T. J. Bruner Co., who has been 
Visiting the trade in San Diego, reports 
having done a nice business there. The 
removal of recent stringent restrictions on 
Crossing the border into Mexico, making it 


local office of the 





wholesale - 
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easier to visit Tijuana, just across from 
San Diego, is expected to stimulate business 
there. 

George K. Pendexter of the optical de- 
partment of the E. W. Reynolds Co., was 
married Saturday, Feb. 11, to Miss Frances 
J. Parker of this city. The bride and 
groom are spending a few days touring 
southern California on their honeymoon. 

While hunting rabbits in the Verdugo 
Hills, a few miles from Los Angeles, a 
few days ago, two boys discovered a cache 
containing unmounted gold and silver rings, 
bracelets, brooches, bar pins, etc., valued at 
$3,000 according to deputies of the sheriff’s 
office, to which the loot was brought. The 
jewelry has not been identified, but it is 
believed to be the result of theft from 
some jeweler’s stock. 

J. P. Tait, 329 W. 7th St., has returned 
from a very interesting hunting trip in 
Lower California, Crossing the border at 
Calexico with his motor car, accompanied 
by the chief of police of Brawley, an Am- 
erican town near the line, and a Mexican 
guide, Mr. Tate drove southeasterly to the 
Colorado River, then turned south, making 
a total distance of 72 miles from Calexico 
and traversing roads over which no vehicle 
more modern than a carreta had ever pass- 
ed. He found an abundance of game, in- 
cluding deer, swan, sandhill cranes, geese, 
quail, etc. He brought back a collection of 
photographs which he took at different 
points on the way. 

The following out-of-town jewelers have 
been here recently: E. T. Stoddard, Whit- 
tier; H. E. Wellman, Alhambra; Raymond 
Finch, Covina; T. S. Lailey, El Monte; 
S. B. Clem, Redondo Beach; N. P. Frand- 
sen, Bell; Mr. Phillips of Phillips & Smiley, 
Pasadena; G. W. Burzell, Sawtelle; Mr. 
Kelly of Gem Cutting Co., Pasadena; C. 
J. McCormick, Redondo Beach; A. Procsch, 
Redondo Beach; R. F. Winslow, San Pe- 
dro; Mrs. Charles Connor, Pasadena; C. 
W. Middleton, Pomona; Farl M. Wilken- 
son, Pomona; A. G. Palis, George B. Bow- 
er, Upland; Guy B. Hale, San Bernardino; 
Frank S, Fisher, Riverside: William Lo- 
renz, Sarta Ana; C. I*. Manahan, Pasa- 
dena; J. Herbert Hall, Pasadena; S. J. 
Newton, Long Beach. 











Herman IH. Bloedel, of Bloedel’s cate 
Inc., has been elected a director of the newly 
organized American Founders Securities Co., 
a $1,500,000 corporation which will engage 
in the sale of securities and plans to control 


a fire insurance company soon. 
The Raleigh Jewelry Co., has been in- 
corporated in Milwaukee with a capital 


stock of 100 shares non-par value. Edward 
Woolff, formerly with the Elgin Jewelry 
Co., here, is one of the principal owners of 
the new corporation which will engage in 
the retail jewelry business on 3rd St., just 
north of Grand Ave. Other incorporators 
shown are H. D. Townley and C. B. Mack. 

Wisconsin jeweler-optometrists will be 
interested to learn that the 1922 annual con- 
vention of the Wisconsin Association of 
Optometrists will be held at Green Bay on 
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July 17 and 18. The date and place for the 
convention were decided upon at the recent 
meeting of the board of directors in Mil- 
waukee. Sessions during the meeting will 
probably be held at the Beaumont Hotel. 
It is planned to make the coming convention 
one of the biggest ever attempted. 


“Gifts That Last” were featured by Mil- 
waukee jewelers as appropriate remem- 
brances for Valentine Day this year. With 
the passing of popularity of paper valentines 
and the advent of candy and flowers, jewel- 
ry has jumped into prominence as the token 
de luxe. Red Bristol board hearts upon 
which are fastened a cordelier, brooch or 
the like, were featured by prominent Mil- 
waukee jewelers and were conspicuous in 
window displays of downtown stores. 

Members of the Kenosha Rotary Club 
learned why it costs money to wear 
diamonds and why people want to wear 
them, when Thomas J. Dale, prominent 
Kenosha jeweler, gave a comprehensive ad- 
dress to the club members on the diamond 
industry. His talk featured the weekly 
meeting of the Rotarians. Mr. Dale told a 
lot of interesting things about diamonds, 
in fact, it was reported, he told everything 
except how to get the money to buy them. 


Attention has been called to retail jewel- 
ers and other merchants of Milwaukee who 
use mailing lists in connection with sales 
promotion work, that enormous quantities 
of mail are delayed every year owing to 
antiquated or incomplete addresses. The 
Milwaukee Association of Commerce calls 
attention of business men to the loss they 
incur for themselves by careless mailing. 
The present movement is to get business 
men to revise their lists and address mail 
to street and number. 


A retail buyers’ week and an exposition 
of the city’s products which would help to 
stimulate business and would bring the job- 
bers and business men of the surrounding 
territory into closer touch with Milwaukee 
manufacturers and retailers, is proposed by 
the newly installed administration of the 
Milwaukee Association of Commerce. Mil- 
waukee jewelers have become interested in 
the movement and believe it would not only 
stimulate business temporarily but would 
serve to open up new markets. 

In a series of articles on ‘What Would 
You Do If You Had Your Life To Live 
Over”? a Milwaukee newspaper has carried 
interviews with a number of prominent busi- 
ness men. Archie Tegtmeyer, well known 
jeweler, said, in reply: “If I were to live 
my life over, I’d do just as I have done. 
Milwaukee has been good to me, and I’d 
live my life right over in Milwaukee. 
Knocks, bumps and boosts, I’d want them ‘*o 
be just as they have been. I know one 
thing, I would do over, that is marry, and 
the same girl.” 

Jewelers of the North Ave. business sec- 
tion are active in the work of the North 
Ave. Advancement Association which is 
furthering the business interests of that part 
of the city. Frequent sales promotion ideas 
have been carried out. Members of the 
association have organized a company to 
finance and own a community club house, 
plans for which are now under way. About 
$100,000 will be expended. The club will 
provide comforts and conveniences of the 
shoppers who come to do their trading. 
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BUYERS’ DIRECTORY 


Price One Dollar 
THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John Street, New York 



















ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 








PITTSBURGH, PA. 


— 


811 Liberty Ave. 
































aan 


tine 
ali,” 















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ CiRCULAR regarding: any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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ITHUUT question, the one most vital, 
indispensable factor in the building of 

a successtul business, and more especially 
the building and maintaining of a satisfac- 
tory volume of sales under existing eco- 
nomic conditions, is the salesforce, and when 
imbued with the proper spirit and each 
member of the force holding a righ attitude 
toward hus rightful relationship to the store, 
the salestorce can be utilized with far 
greater results in speeding up sales than any 
other factor at the disposal of the merchant. 
All other factors, important as they are to 


the success of the business, are nevertheless 
secondary 

Needless to say, the biggest and most im- 
portant problem of merchandising today 


which confronts the merchant is “how to 
speed up sales’, and the surest, quickest and 
best solution to this problem is by speeding 
up the salesforce. 

Salesmanship behind the counters of the 
retail store has become almost a lost art. 
The salesforce has lapsed into the habit of 
simply supplying customers with the goods 
asked for and very little effort is put forth 
to induce the customer to purchase addi- 
tional merchandise other than that which 
is asked for. This condition, of course, is 
the direct result of the period of easy sell- 
which period goods were hard 
the public was spending money 
it did not require any effort on 


ing during 
to get and 


freely and 


the part of the merchant and his salesforce 
to ‘sell’. Conditions, however, are the 
reverse today. Goods are easy to get but 
the public has tightened its purse strings 
and selling is a more difficult task and these 


conditions call for greater efforts upon the 
part of the merchant and his salesforce if 
there is to be a speeding up of sales. 
During this period of easy selling the 
selling machinery stood idle and became 
rusty and inefficient and now, with condi- 
tions changed and that there is an urgent 
need of outting forth an effort to put the 


selling machinery into operation again, it 
Is found al! out of condition and needs re- 
juvenating ind 


to be put into running order 





again. The salesforce needs to be brought 
to a realization of its importance in this 
program for speeding up sales and quick- 
ened into action. Once the salesforce has 
been put into action and kept running 
smoothly, it is sure to have a most satis- 
factory stimulating effect upon the volume 
of sales. 

A central Ohio merchant who has always 
been strong for a well-built sales organiza- 
tion and who before the war had had one 
of the most efficient and enthusiastic sales 
organizations to be found but which during 
the period of the war was greatly disrupted 
and had lapsed into a state of disintegra- 
tion, experienced an unusual heavy falling- 
off in his volume of sales when conditions 
changed. During the period of abnormal 
prosperity, this merchant had had a rather 
loose bonus or profit-sharing system, dis- 
tributing to all employes a certain percent- 
age of the store profits. This distribution 
was made semi-annually. One day, this 
merchant was sitting in his office which 
was located on a balcony from where he 
could see everything going on in the store, 
thinking over the situation and endeavoring 
to formulate some plans whereby this 
falling-off in sales could he checked and 
started the other way. It was approaching 
the time of the year for the semi-annual 
distribution of profits to the employes but 
the conditions of the business showed very 
clearly that there was going to be no profits 
to distribute at this time. As he sat in his 
office planning, he took occasion to take 
note of the manner in which members of the 
salesforce were handling the customer. To 
his surprise and disappointment, he noted 
that out of 37 customers who visited the 
store during this short period, only one had 
been prevailed upon to purchase merchan- 
dise in addition to that which was called 
for. This set him to thinking and he 
finally came to the conclusion that the in- 
difference of his salesforce in the matter 
of “selling” was responsible in a large 
measure for the falling-off of sales, not 
directly but indirectly. for they were not 


putting forth any effort to maintain the 
sales volume. He also decided that if he 
could inject into the salesforce the right 
sort of store spirit and bring them to a 
realization of their true relationship with 
the store and of their importance to its 
success, he could overcome this falling-off 
of sales in a very large measure. 

The occasion for the semi-annual distri- 
bution of profits, although as mentioned 
before, there was none to distribute at this 
time, presented an ideal time for this mer- 
chant to impress upon the salesforce their 
importance to the business. He also con- 
cluded that his present plan of profit-shar- 
ing was not conducive to the best results 
and this occasion would be an excellent 
opportunity for the inauguration of a new 
plan. To this end, he formulated a new 
system of profit-sharing and then made ar- 
rangements for a meeting of his organiza- 
tion in a private dining room of a local 
hotel. At this meeting he carefully ex- 
plained to the members of the force the 
entire situation, how that sales had fallen 
off and that because of this there was no 
profit for distribution to them as had been 
his custom for several years, and then he 
made mention of what he had discovered 
that afternoon when noting how they 
handled the customer and explained to 
them how they might speed up sales. He 
took up the subject of their relationship to 
the store, stating that for all intents and 
purposes the business was as truly their’s 
as it was his, the only difference being that 
it so happened to be in his name, but that 
each one of them received their living from 
the business the same as he and that each 
was given an annual vacation the same as 


he and that their success would be 
measured largely by the success of the 
store. He urged upon them their import- 


ance in the successful operation of the 
business he wanted them to have more than 
a mere “salary-interest” in the business and 
as a means to his end he had formulated a 
new profit-sharing plan in which all could 
participate in the profits of the store in pro- 
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portion to their individual contribution to 
the store’s success, impressing upon them 
the fact that they would profit from this 
plan only to such extent as they collec- 
tively and individually worked to the best 
interests of the business, then here he un- 
folded to them his plan. 

The plan adopted by this merchant was 
first to work out a definite sales quota for 
each members of the force covering each 
quarter of the year. This quota was based 
upon the amount of salary received by the 
sales-person and the particular season of 
the year was also considered. Salaries dif- 
fered according to the importance of the 
positions and the experience of the indivi- 
dual. The fact that one or two members of 
the organization had duties which took some 
of their time from selling was taken into 
consideration when fixing their sales quota. 
Each member of the salesforce was in- 
formed of the quota assigned them and also 
informed that no member would partici- 
pate in the distribution of profits under this 
plan whose sales were smaller than the 
quota assigned them. In his profit-sharing 
plan, this merchant agreed to distribute 5¢ 
per cent of the actual profits of the busi- 
ness with the salesforce. Of course, all 
operating expenses were deducted also de- 
preciation on stock and fixtures and a fair 
salary for the proprietor and then 8 per 
cent on the capital was set aside. The re- 
maining profits were to be distributed 50-50. 
Each member of the force whose actual 
sales, after all refunds and exchanges were 
deducted, were greater than the quota as- 
signed him, participated in this distribution 
of this profit in the same proportion as his 
salary bears to the total pay-roll. That is, 
if the salesperson’s salary was 11 per cent 
of the total pay-roll, he would participate 
in the distribution of profits to the extent 
of 11 per cent, with the exception that 10 
per cent of the total profits to be distributed 
were reserved as a special bonus to the 
three members of the force whose sales 
showed the largest percentage of increase. 

Weekly bulletins were issued keeping the 
salesforce informed of the progress of 
sales, individual sales as well as total sales. 
Physical inventory was taken at the end of 
each quarter and the books audited by an 
expert accountant, thus assuring the sales- 
force of a square deal. 

It was also pointed out to the salesforce 
that a reduction in the cost of operating 
the business would further increase the 
profits of the store, and that of course any- 
thing that would increase the profits would 
also increase their share and that each 
member should be watchful of all items of 
expense, 

Semi-monthly sales meetings are held at 
which the entire sales organization meet to 
discuss various problems pertaining to the 
welfare of the business. Each member 
shows a vital interest in the business and 
comes prepared to contribute something to 
the meetings. Various means of increasing 
sales, of cutting costs, better store arrange- 
ment and display of merchandise, new lines, 
ttc, come up for discussion and as a result 
much good has been accomplished. 

The whole plan has accomplished won- 
derful results in speeding up sales.—W. E. 
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HE word calendar is more or less fam- 
iliar to jewelers. Calendars offer the 
jeweler good advertising possibilities and a 
means of expressing gratitude to customers. 
Referring to the distribution of calendars, 
as a means of personal advertisement to 
customers, and prospective customers, some 
jewelers pass them out indiscriminately as 
a sort of “necessary evil”—others take good 
advantage of the distribution possibilities. 
Consider, for example, the plan adopted 
by one jeweler. He personally distributes 
his annual calendars, which are rather elab- 
orate. Taking them to leading business 
men, bankers and customers, he makes cer- 
tain in person that they are received as New 
Year’s reminders. In the envelope which 
contains the calendar this jeweler includes 
a small thin piece of wood which supports 
a thumb tack at each corner so that the 
recipient is reminded to immediately fasten 
the calendar and make good use of it. On 
this small block of wood which holds the 
thumb tacks, this wording is printed: 


To Keep You Reminded of the Days 
to Come—Tack the Calendar on Your 
Wall, But Keep Our Service in Your 
Mind. 


One of the best little plans followed in 
the distribution of calendars is to be learned 
from a veteran distributor. This jeweler 
provides each customer every year with a 
useful calendar. He also distributes an 
additional number to prospects and others 
interested enough to ask for them. On the 
back of each one of these calendars an en- 
velope is fastened, in which a circular or 
two descriptive of jewelry offerings is in- 
cluded, Wording appears on the outside of 
the envelope requesting the recipient to use 
the envelope for the purpose of filing all 
subsequent literature received from the 
jeweler, and he issues many useful pieces of 
advertising. Then, from time to time during 
the year, when he mails out circulars, sales 
letters and folders, a printed suggestion is 
included to the effect that the recipient file 
the printed matter in the envelope to be 
found on the back of the calendar for future 
references. 

Many jewelers find they can distribute 
their calendars by mail quicker than through 
personal distribution. This method offers 
the opportunity for the inclusion of other 
printed matter, also the chance to send a 
personal letter of appropriate nature. 
Following is a letter used in this direction: 


Dear Friend: 

Along with this letter you will find 
a calendar. May it serve you in two 
ways. First as a date reminder. Sec- 


ondly as a service thought that we are 
fully equipped, as jewelry specialists, 
to take care of your various events 


weddings, birthdays, anniversaries, 
household needs, and so on. Accept 
this calendar with our best wishes for 
a most successful year. 

Cordially yours, 


A unique service can be gained in the 
distribution of calendars by announcing 
their circulation through a printed line or a 
rubber stamped notice included on bills sent 
out to customers—a few words suggesting 
to the customer that on January 1 or 
some specific date, he or she can obtain a 
calendar. This frequently has the good 
effect of prompting the customer to an 
early payment, as very few would request 
a calendar when having such a matter 
pending. In brief, it makes a diplomatic 
bill collecting method. 

One jeweler found calendars a useful way 
to use up his stock on hand representing 
an accumulation of advertising material he 
had put out from time to time. He pur- 
chased a number of calendar pads in various 
sizes and had them stapled on this literature. 
In this manner he brought it up-to-date 
and found a more acceptable distribution to 
good effect. 

A well established jewelry concern is- 
sues a calendar each year in which they 
include an extra leaf preceding the leaf 
representing the month of May. This store 
was established in May and has the good 
reputation of a long term of service. This 
extra leaf is devoted to a description of 
their organization, the personnel of the firm 
and in short a brief history of their success. 

In the distribution of calendars the jewel- 
er should not forget the value of provid- 
ing local clubs and societies, as frequently 
they are overlooked, yet their headquarters 
provide the need for a reference of this 
nature. There is one business man in the 
selling line who, in his city, covers all clubs 
and organizations and in order to double 
the effectiveness of his calendar has two 
different pictures. The calendars of one 
picture he distributes to all individuals and 
the calendar of the other picture to clubs, 
societies and business places so that when 
a customer observes his reminder in such 
places, the calendar proves continued good 
publicity in the attraction this method brings 
about. 

It is also very seldom that calendars are 
to be found at shore cottages and country 
homes where they are desired, which might 
prompt some jewelers to reserve their left- 
over calendars for distribution to such 
places during the summertime along with 
an appropriate letter which can contain 
good advertising appeal. 

Small calendars are recommended for 
distribution as they prove a useful bit of 
advertising to enclose in regular size en- 
velopes, also to carry around in the pocket 








THE JEWELERS’ CIRCULAR 





Keen Point 


Propel and Repel 
Double Action 


Descriptive folder 
on request 





Manufacturer of 


Lingerie Clips, Buckles 





Knives, Etc. 
O. R. Johnson Co. 
Auburn Providence, R. L. 











GREATEST 
BARGAIN 
Black-Onyx-Cameos EVER 


Black Onyx —— 


No. 3002X — “Le-Flis” & 


Headquarters for 


: o Power Genuine Prism Bé- 
Ring Stones socular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 


$45.00. Our Price, $16" 


JAPANESE PEARLS cc ott 
CORAL and CAMEOS 


AMETHYSTS 
AMBER 














GIUSEPPE DELIA | | S28eE test ist ge 
302 Broadway NEW ERA OPTICAL CO. 


New York Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 




















———— CASES, TRAYS AND TRUNKS 


Complete Outfits 
for 
Jewelry Salesmen 





Agents for 
“FABER UTICA” TRUNKS No. OA. Leather Telescope. 


No. 2152. Ribbon Bracelet 
Watch Tray. 





Rueckert Manufacturing Company 
9-13 Maiden Lane, New York PROVIDENCE, i 717 Market St., San eet oe 
























































February 22, 1922. 


Storekeeping Department. 








and to send out with bills and other general 
mailing matter. In fact, many jewelers 
maintain two types of calendars—a small 
one to pass out to all those inquiring for a 
calendar and a large one which is reserved 
for customers and live prospects, 

Many times the inclusion of some slogans, 
either pointed or humorous, can add much 
to the effectiveness of a calendar. Many 
jewelers instead of using pictures prefer 
some little printed slogan which finds quick 
appeal. Following are a few slogans and 
wordings which you can print as a bottom 
line on the various leaves in your calendar 
or otherwise: 

The key to happiness is often found in 
the door to a jewelry store. 

Silver is a shining example of useful gift 
giving. 

You can perpetuate friendship with gifts 
that last. 

A heart of gold is to be valued more 
than a purse of silver. 

After the shower the bride-to-be generally 
appreciates the cloud with a silver lining. 

The best place to take a hand in love 
affairs is to the jewelers. 

Some distributors of calendars have found 
it of added value and interest to incor- 
porate a little slogan or phrase at the bot- 
tom of each calendar or leaf, using an 
appropriate phrase for each month. An 
assortment of phrases follow which the 
jeweler can use as a guide or thought to 
follow in this direction: 


January—Deciding to buy gifts that 
last is a good New Year’s resolution. 

February—A short month. Consider 
your jewelry needs early. 

March—Our thermometers will keep 
the “home fires burning” at right tem- 
perature. 

April—This is the month of “show- 
ers.” A hint to the wise is sufficient. 

May—This is the month that brings 
things up—including the matter of your 
June wedding gifts. 

June—This is a good month to “cou- 
ple’ your thoughts with our Wedding 
Offerings. 

July—You cannot help but warm up 
to the cooling power of our teaglasses 
and silver spoons this month. 

August—Our store will help you to 
“rest” your shopping thoughts this 
month. A complete summer stock. 

September—The sapphire month. 
Our combinations of diamond and sap- 
hg jewelry are exceptionally beauti- 
ul, 

October—Recognized as the month of 
gold. An appropriate time to think of 
us. 

November—An excellent month to 
talk turkey. Good silver helps. 

December—A jeweler is Santa Claus’ 
best friend. An appropriate way to 
wind up the year is with a new clock. 


In the distribution of calendars there is 

be seen a good opportunity for the 
rendering of an appreciated service which 
rings good advertising return. 


to 








_ A. R. Groves, has opened a jewelry 
YUSINESs at Aroadia, Ind. 
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A CERTAIN manufacturer whose prod- 

uct is widely advertised, gives uni- 
form satisfaction, and whose factory is al- 
most always unable to keep up with orders, 
was approached by some moneyed men with 
the proposition that they be allowed to put 
more capital in the business in order that 
it might be expanded. This manufacturer 
refused their offer. He refused it very 
pointedly. 

When asked why he did so, he gave a 
number of reasons, among them were the 
following: If he allowed this capital to be 
put into his business he would not be able 
to retain the complete control he now has. 
This would mean that he would not be as 
free to conduct his business in his own 
way. He would have to take advice from 
men who had immediate profits at heart 
more than the future interest of the busi- 
ness. 


It would be necessary for the business 
to pay interest on much more money than is 
now invested in it and the business could 
not expand fast enough to keep the 
earnings up to the past record. Instead of 
being in an oversold position it would be 
forced to go out and seek business with 
much greater energy than ever before. 
There would be times when during dull 
periods a considerable percentage of the 
help would have to be laid off, this would 
disorganize the working force and result 
in higher manufacturing costs and lower 
quality of workmanship. 

This manufacturer was certain that the 
very worst thing he could do was to al- 
low outsiders to invest a lot of money in 
his business. He was certain that in time 
it would ruin the business. 

Here is a point that retailers may well 
give thought. Outside of dishonesty most 
business failures can be traced back to lack 
of practical knowledge of the business or 
to an excess of capital. The actual amount 
of capital does not matter so much as the 
fact that it is larger than the business can 
use with efficiency. A given volume of 
sales cannot possibly pay interest on an 
amount of money in excess of a certain 
amount. If more than this capital is in- 
vested in the business and the sales volume 
does not increase that business ceases to 
be solvent. 

One of the reasons why that manufactur- 
er refused outside capital was that he feared 
that he would net be able to expand the 
business fast enough to keep it solvent. He 
had seen other concerns forced into bank- 
ruptcy simply because their capitalization 
had heen increased at a more rapid rate 
than their earnings. If they had been 
more conservative about adding new capi- 
tal they would have remained solvent and 
gone right on growing. 

More than one business is now on the 


verge of bankruptcy simply because it is 
weighed down with too much capital. Dur- 
ing the time of rising prices all this capital 
could be used with profit. It was used to 
speculate in prices. Large quantities of 
goods could be purchased and the in- 
creased price between the time of pur- 
chase and that of sale would show a goodly 
profit. In addition it was an easy matter 
to sell all that could be purchased. Every- 
one wanted to buy. No one was especially 
anxious to sell. When that same capital 
must be used in a legitimate business way, 
however, it is an entirely different matter. 
Then it may become impossible to pay 
interest charges on that capital. 

Ask any retail jeweler, or a manufac- 
turing jeweler for that matter, who is now 
making a success and has been in business 
for twenty-five years or more, if he had 
plenty of capital when he started business 
and the chances are that he will say that 
he had practically no capital. Let a man 
start in business with large financial back- 
ing and plenty of money of his own and 
unless that man has common business abil- 
ity he will fail. He will fail because he 
invests more money in his business than the 


business can use to advantage. He will 
fail because he buys more stock than 
is needed in the business. He will 


fail because he does not keep his operating 
expenses down to the lowest point, because 
he allows his overhead to become too great, 
because he invests more money in fixtures 
than the business warrants. 

The cry of many retail business men is 
that they have not enough capital. They 
can picture the huge volume of business 
they would be able to do if they only had 
this additional capital. As a matter of fact 
they would probably fail if they had all the 
capital they desire. This capital would 
make the business too heavy. It would not 
be possible to expand it with sufficient 
rapidity to meet the capital charges. The 
necessary organization could not be built 
up. 

One business man who has made a very 
marked success and who started with an 
original capital of less than two hundred 
dollars makes the statement that he never 
worries about capital because that is the 
easiest thing of all to get. What he does 
give his attention to is the organization. 
He never attempts any expansion of his 
business until he has an organization thor 
oughly trained to take care of that ex- 
pansion. He rarely has to seek capital. All 
that he finds it necessary to do is to make 
it known that he can use a little more. 

There are plenty of men and institutions 
with money to invest to make it all too 


easy to raise capital. These people are 
looking for profitable investments. Any 
man who can prove his ability to carn 
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money on that capital can have it for the 
asking. The great danger lies in his se- 
curing too much. 

Many a jeweler would be better off to- 
day if he would take a portion of the 
capital out of his business and invest it 
elsewhere and run his business with less 
capital until he has it in a condition to pay 


charges on a larger capital. Every ad- 
ditional dollar invested in the business 
means just that much more expense. 


Every dollar of capital that can be taken 
out of it and still leave the business in a 
condition to show the same annual sales 
means just so much of a reduction in 
expenses and just so much increase. 


This does not mean that the business 
should not be expanded as rapidly as pos- 
sible, that very means should not be made 
to increase sales. What it does mean is 
that capital does not in itself do this but 
that it does make it more difficult for the 
business to show a net profit. 

The capital must fit the business like a 
glove fits the hand or the business is go- 
ing to suffer. It, however, is not going 
to suffer so seriously from the lack of 
capital as it will be from too much capi- 
tal. It is far easier to hold a_ business 
down to a given capital than it is to ex- 
pand it to fit a capital that is much too 
large. 

What makes a business grow and pros- 
per more than anything else is the kind 
of clerks in the store and the care used 
in watching every dollar. When the capi- 
tal passes a point where it is not necessary or 
at least does not appear to be necessary 
to watch every penny and make that penny 
do all that a penny can possibly do then 
there is danger ahead. Too many of those 
pennies begin to loaf. Too many leaks de- 
velop in the business and too little net 
profit shows up at the end of the year. 


In these days it is not more capital that 
is needed, it is not more credit as much as 
getting more out of each dollar. The rea- 
sons why the man ‘without money is 
more likely to succeed than the man with 
money is that the man without money must 
watch every dollar more closely. 


It is common practice to take it for 
granted that the man who starts out with 
Plenty of capital and sufficient backing to 
give him a good credit rating has a better 
chance to succeed than the man who starts 
with practically nothing. On the face of 
it one might believe that the man with 
capital and credit would have the greatest 
opportunity. There is no limit to what he 
1s able to accomplish. The fact remains, 
however, that if all the retailers in any 
city or town are investigated, those that 
have been in business for twenty-five years 
or more are selected from the total and 
the amount of money that each of these 
had at his command when he started in 
business, the result will show that very 
few of them had much if any capital and 
many of them had no credit. 

Not until one does do some such investi- 
gating work as this does he begin to realize 
the very grave danger to a business man 
of a surplus of capital. 
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Started in Business with $150 











Kerosene Lamps Then Used for Store Illumination 














HO would be so rash in these days 
as to start in the jewelry business 
on a capital of $150? Yet that is all 
Henry Aurnhammer, of 224 Springfield 
Ave., one of Newark’s most prosperous 
retail jewelers, had when he started in 
business forty years ago next month. It 
was a hard row for many years, but Mr. 
Aurnhammer won out, as his modern, 
well-equipped and well-stocked store of 
today is proof. 
Comparison of conditions in those 
early days with those of to-day makes 
an interesting study in contrasts. When 


In many ways Mr. Aurnhammer was 
a pioneer in his section of the city. To- 
day there are more than 400 stores of 
different kinds on Springfield Ave. all 
but about a dozen of which are above 
High St. Mr. Aurnhammer was the first 
Springfield Ave. merchant above High 
St.. to make application for electric 
lights to illuminate his store. He was 
the first merchant above High St. to put 
in a plate glass window in his show 
window. He was renting his store at 
that time and all his neighbors told him 
how foolish he was to put in a plate 
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PRESENT STORE OF HENRY AURNHAMMER, NEWARK, N. Jj., 








WHO STARTED IN BUSINESS: 


40 YEARS AGO WITH $150 CAPITAL 


Mr. Aurnhammer started in business in 
March, 1882, he rented a small store at 
211 Springfield Ave., nearly opposite 
where his present store is located. He 
had a small stock, as may well be im- 
agined, but he made this show up as 
much as it was possible. He worked long 
hours, holidays and even Sundays. He 
could not afford window shades, so on 
Sundays or holidays when the store was 
closed he would pin newspapers up at 
the windows and work inside on his 
books or in re-arranging his stock. In 
those early days he could not afford to 
hire any help. He eked out a living, and 
saved to increase his stock. 

At the end of the first year he moved 
across the street to a store at 222 Spring- 
field Ave., next to where his present 
store is located. He remained there ten 
years and then moved to 224 Springfield 
Ave. 

All this time he was adding to his 
stock and equipment, and was enlarging 
his clientele. 


glass front for his landlord. But he 
immediately began to do more business, 
and all of the neighbors who laughed 
at him then are out of business or dead 
now. Mr. Aurnhammer was also the 
first merchant in his section to have cool- 
ing fans in the ceiling of his store. His 
first fans were installed before electricity 
was used for that purpose, and were 
run by a water motor in the cellar, which 
was connected with the city water sys- 
tem. 


In those early days before the use 
of electric lights Mr. Aurnhammer 
lighted his store with kerosene lamps. 


One gallon of kerosene oil would light 
the store for a month. When electric 
lights came into use they cost one dollar 
a light a month, regardless of how much 
or how little they were used. It was a 
considerable period before the electric 
current was measured as it is at the 
present time. 

Mr. Aurnhammer paid the first watch- 
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There’s a Right and Wrong Way to Sell Watches 


No?! long ago the following conversation 
was overheard in a jewelry store: 


Customer: I want to see some watches 
priced around $25. 


Salesman: Here is a watch for $25 
that will last you a lifetime. The case is 
guaranteed for 20 years and will wear 
even longer. We also guarantee the 
movement, etc., etc. 


Nothing was said about the beauty or style 
of the watch—no effort was made to inter- 
est the customer in something better. All 
the emphasis of the selling talk was laid 
upon “guarantee” and how long the watch 
would last. 


The customer wasn’t buying a “guarantee,” 
he wanted a watch. He probably owned an 
automobile which cost 50 times the price of 


the watch and he didn’t expect his car to 
last forever. 

The reputable manufacturers of today are 
turning out honest merchandise. Retail 
jewelers are selling it at fair prices. 

There is no reason to believe that the public 
is suspicious of the value of watches to the 
extent of demanding guarantees that are not 
made on other merchandise. 

The guarantee is there and the watch will 
live up to it if fairly treated, but over em- 
phasizing the guarantee at the time of sale 
only leads purchasers to expect a long serv- 
ice which would otherwise not be de- 
manded. It delays thousands of repeat sales 
afterwards. 

Sell watches—not guarantees, and your op- 
portunities for future sales will be much 
greater. 


THE WADSWORTH WATCH CASE COMPANY 
*‘Makers of Watch Cases Exclusively” 


DAYTON, KENTUCKY 


OFFICES: 


New York 
17 Maiden Lane 


Chicago 
31 N. State St. 


San Francisco 


150 Post St. 


Note: Illustrate your newspaper advertisements with watches. Electrotypes like those 
above or others will be sent free on request to any jeweler. Order by number. 
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Salient Points on Watch Repairing 





Written Expressly for The Jewelers’ Circular by R. B. Daggett 




















AFTER reading the by-laws of the Horo- 

logical Institute of America I feel safe 
in saying that in the near future the man 
who wishes to become a watchmaker will 
have a wonderful opportunity with this in- 
stitute. Watchmaking cannot be learned in 
six or 24 months. 

The principal elements of the watchmak- 
ing trade are as follows: 

Hair spring trueing. 

Balance trueing. 

Zalance poising. 

How many men who are filling positions 
to-day know how to true a hair spring? 
This work is not done by putting a hair 
spring and collet-on a broach or laying it 
on a piece of white cardboard to be pushed 
up or down until it looks flat or true in 
round, put is done with the use of hair spring 
calipers, similar to balance trueing calipers, 
which have very fine points with small 
jewels or holes in the ends where the bal- 
ance pivots are held. 

It is seldom necessary to make a bend 
beyond the frst quarter from its pinning 
point in the collet. When this is necessary 
it requires a man who has mastered the art. 
The spring is first trued in the round. To 
do this we place balance and spring in cal- 
ipers and rotate it very slowly, looking at 
the spring starting from pinning point in 
the collet. If this spring is out of round it 
will jump and its coils quiver when rotat- 
ing the balance either to or from you, The 
thing one must determine is just where the 
jump or hump is, which causes this error. 
To determine this, grasp the spring with 
the tweezers on this first quarter coil and 
make a slight bend in or out, as it may 
require. After making this bend try the 
spring for truth by rotating balance in same 
Manner as before. If you still see it vi- 
brates in a jumpy manner you have not 
made the proper bend. Should its coils 
Start from the collet and run out in an 
equal wave, your move has been successful. 
For example, did you ever notice a lake 
where the water is as smooth as a mirror 
and while looking at it see a fish break, 
watching the circle in the water grow grad- 
ually larger without any waves to break it? 

his is how your spring should look when 
rotating the halance and watching its coils, 


if you have succeeded in making a success- 
ful bend. Tweezers to be used must have 
very fine points and be stiff enough so they 
won’t slip by each other, for should this 
happen there is danger of breaking the 
spring or damaging same to such an ex- 
tent it might be impossible for an expert 
to correct it. 

Should you be unable to true this spring, 
working from pinning point not more than a 
quarter turn on the first coil, it may be 
necessary to work at a greater distance 
from the collet, say one half the distance 
of the first coil. Do not attempt this unless 
you are familiar with this work for you 
are sure to get into trouble and without 
doubt damage the spring to such an extent 
that trueing to a perfect vibration would be 
out of the question. After completing bends 
in the round we will now turn calipers to 
the flat position so we can just see across 
the top of the spring. Rotate the balance 
slowly so you can see the exact spot, if 
there is one, where the spring starts to drop 
or rise, causing waves. 

Do not let the over coil and stud confuse 
you, which it is sure to do. if watched. 

The trueing in the flat position is done 
from the pinning point in the collet to 
one half to two thirds the way round the 
first coil. For example, should you, when 
looking at the spring, note that it is low, 
opposite the pinning point, rotate balance 
around until the low spot is in front of 
you and then insert the under half of tweez- 
ers in under spring, including all its coils, 
and raise it a very little. 

This being done, try it again to see if 
you have succeeded in lifting it enough. 
Should you find you have overdone this 
operation, it will be necessary to work in 
an altogether different manner. Turning 
calipers to the round position again and 
grasping the spring as close to its pinning 
point as possible, having pinning point of 
spring in its collet directly opposite you, 
we will now make a downward bend by 
getting a good hold of spring at the point 
mentioned; hold tight while tipping tweez- 
ers toward you. Be careful not to bend 
too much, and take care or you may break 
spring off at its pinning point. In making 


a bend in this manner correctly it throws 
the spring proper down on the opposite side 





of pinning point, making it easy to lift up 
again when turned to the flat position. An- 
other important thing that is often found 
is that your pinning point may be either 
higher or lower than the rest of the spring. 

Should it be high you can insert tweezers 
under spring directly in front of its pinning 
point when looking directly at it and lift the 
spring a little each time until you will 
note the desired results have been obtained. 
Should you overdo this you will have to 
proceed as follows: 

To true, should the pinning point be 
lower than the rest of spring, the calipers 
must be turned to the round position again, 
grasping the spring on the first coil oppo- 
site the pinning point. This point being in 
front of you on further side of collet make 
the bend by tipping tweezers towards you 
being very careful not to twist them either 
to right or left for this would throw the 
spring out in the round and should this 
be done at so great a distance from its pin- 
ning point in collet, it will cause the second 
coil of the spring to be either at too great 
a distance from the pinning point or too 
close to it which will nearly always mean 
disaster to the spring, unless one is a mas- 
ter of this art. I shall not go further into 
detail as there is only one way one can learn 
to true springs and that is by actual exper- 
ience, seeing a spring that is true and work- 
ing with the help of a good instructor until 
you are able to master it. 


Balance Trueing 


The trueing and poising of balances is 
another very important factor to be consid- 
ered where accurate time is to be had. 
Trueing is done by the use of balance cal- 
ipers, the rim of the balance being manipu- 
lated with the fingers although a_ small 
wrench is sometimes used to make sharp 
bends. While making bends be very sure to 
hold calipers closed tightly and keep them 
so, for if they are not held thus, great dan- 
ger of bending or perhaps breaking bal- 
ance pivots is likely to occur. 

Placing the balance in the calipers, the 
first move we will make is to see that both 
arms are level. These bends may be ac- 
complished either by an upward or down- 
ward bend of arms, whichever may be re- 
quired. This bend is made by taking hold 
of balance with the thumb and forefinger, 
placing the thumb underneath the arm as a 
purchase or support and bend down slightly 
with the forefinger which is placed on top of 
rim. This move finished, rotate balance 
back again until arm is again under and 
note the result of bending and work in this 
manner until the top of the balance rim is 
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the same height on both sides at the end 
of each arm. 


Note:—Be sure the balance arm is riv- 
eted tight on the staff, also, that after bend- 
ing, the arm has not been cupped either 
up or down, as this arm should remain flat. 
After the position of these arms have be- 
come equal the next move is to start true- 
ing the balance in the flat for it is trued 
in the flat first, then in the round and from 
the round to flat until perfect truth is ob- 
tained. 

The necessary bends to be made in the 
flat position vary somewhat and the use of 
the third finger in connection with the 
thumb will be found more convenient, al- 
ways using thumb on the under side of rim. 
When you have succeeded in making the 
proper bends you will find that the distance 
between the rim and index (finished side 
being next to index) will be the same when 
rotating the balance to any position. Now 
we will turn the calipers so as to look 
straight at the top of balance changing the 
index to the outer edge of balance rim 
instead of over the top. What we snat 
look for here is to have the same distance, 
or daylight, between index and rim of bal- 
ance at all points. Should the rim be bent 
in or out, grasp it with wrench, made of 
soft metal, brass for example, with end 
flattened and slotted to fit rim of balance, 
and make a slight bend, at point where it 
starts to shut daylight off or make it great- 
er, in or out in whichever direction called 
for. Keep making these bends until, when 
rotating balance you find your distance 
from index and rim to be the same. Now 
turn your calipers to the flat position again 
and adjust index to this position to deter- 
mine whether it still remains true in the 
flat. If not, more trueing is necessary as 
the balance has been thrown out again by 
trueing in the round. 

After you have done this, inspect your 
balance by spinning it, not too fast, in both 
flat and round positions, changing index 
each time and should it be found dead true, 
you have completed trueing. But, some- 
times in trueing you will find what is 
termed as a long arm balance; by this I 
mean when looking at the distance between 
the rim and balance edge in the round po- 
sition you will find the daylight showing 
a little at the end of one arm of the bal- 
ance and completely closed at the other. 
This, a great many times occurs in staking 
the staff to the arm which may be a thou- 
sandth part of an inch too small for the 
hole in the arm. 

When staking the staff, sometimes its 
shoulder does not spread equal, thus caus- 

ing the staff to be thrown to one side in 
the hole of the balance arm. This error 
can be overcome in many cases by restak- 
ing the staff, should the error be slight. 
Careful trueing will usually correct this so 
that it cannot be detected at-all when the 
balance is in motion. If the distance is 
very great you should change the staff and 
round up the hole in arm and broach care- 
fully, getting it centered again, for, too 
great an error of this kind will make tne 
balance very troublesome to poise and be 
very detrimental to time keeping. A bal- 
ance which js out of true as well as poise is 


ot no use in any watch where accuracy 
1S expected, 











THE JEWELERS’ 
Poising 

A balance should always be poised after 
trueing and never trued in the slightest 
manner after once being poised unless poised 
again, as the slightest bend made after the 
balance has once been trued will throw it 
out of poise again. This is done by the use 
of a pair of poising calipers with jeweled 
ends containing a hole jewel and end stone. 
The hole jewel should be in a setting which 
is allowed to screw on over the end stone. 
In this manner the jewels can be kept clean 
which is very essential if fine and correct 
results are expected. 

To poise: First remove your hair spring 
from balance and place the balance in chuck 
in lathe to determine if the pivots are not 
bent and are free from _ flat places, 
scratches, etc. A great deal of care should 
be taken jn the finishing of these pivots, as 
nicely finished pivots free from scratches 
and flat places, are very essential if you 
expect a balance to become dead in poise. 
3e sure your pivots are parallel and not 
pointed, finished nicely on the ends and free 
from burrs. After these pivots have been 
examined and found correct remove balance 
from lathe and place in poising calipers al- 
lowing them to have the same enshake you 
would give your balance when placing it in 
watch. This being done place the flat part 
of calipers (between balance and center of 
calipers), against the edge of bench. Now 
take your tweezers in the right hand hold- 
ing calipers with the left and rub them in 
a light manner against the top side of the 
calipers about one half inch from the jewel. 
The balance should start rotating, Don’t 
rub hard at any time, as though you were 
filing. If the balance should fail to start, 
start it by giving it a slight touch with 
tweezers. Should you find the balance rotat- 
ing in a jumpy manner let it come to a 
stop by rubbing very lightly. By doing 
this the heaviest screw will be found at the 
bottom. 

This is your object in poising, to locate 
the heavy screw and remove a slight amount 
of weight from it. To do this it is next 
necessary to have a pair of poising pliers 
which have jaws that open parallel and are 
lined with paste board to prevent any dam- 
age to balance while grasping it to remove 
screws. Next provide yourself with a bal- 
ance screw driver which will remove and 
hold screw while being undercut. This 
undercutter should be of a kind to cover 
the full shoulder at the bottom of screw 
as cutters which recess the screw leaving 
the outer edge untouched are not so good. 
The job looks nice and cannot be detected 
at first but after cleaning balance in a so- 
lution of cyanide of potassium, a small 
quantity is bound to remain under the cut 
screws and show itself sooner or later by 
discoloring the balance. A fine saw can 
be used to good advantage in the screw 
slots but in most cases this is over done, 
sometimes nearly cutting the screws in half. 
Using the under cutting first mentioned, 
remove the heavy screw from balance and 
take a slight amount off, never cutting time 
screws but cut the screws as close to them 
as possible as the temperature adjustment 
will be affected to a lesser extent by so 
doing. This being done replace screw in 
balance again, being sure to get it 
tight. Now we are ready to try the bal- 
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ance in the calipers once more for poise. 

If you find the balance starts to rotate 
when rubbing tweezers back and forth gen- 
tly, remove them and let balance come to 
rest, then apply tweezers again. What you 
are looking for is a perfectly poised balance 
and this is obtained only when the balance 
can be stopped and started again at any 
point, with very little rubbing or pressure 
being required by tweezers. 

Another way to poise is by the use of a 
poising tool. This tool is generally used 
by men who are three or five position ad- 
justers and who work in our factories and 
understand the finer points of this art which 
I am sorry to say the most of the watchmak- 
ers on the outside know little about, but, 
we hope the Horological Institute of America 
will enlighten some of us regarding this 
point, 

A watch is a great deal like a question 
in mathematics. After receiving the answer 
it can be proven, to determine if it js cor- 
rect. This is what is done when the posi- 
tion adjuster applies his skill and knowledge 
to our high grade watches. When I say 
“Watch” [ don’t, by any means, mean the 
cheap Swiss bracelet watches which in most 
cases are constructed far from a scientific 
manner and are one of the biggest menaces a 
watchmaker has to contend with. 





Popular Demonstration that the Bal- 


ance Wheel Moves the Watch 





AtMOST everyone knows that one of 

the fundamental laws of physics states 
that to every action—there is an equal and 
opposite reaction, But very few persons 
would think that when this law is applied 
to a watch, the balance wheel tends to turn 


Bach paper 











T 
Reflector ‘ light beam 

AN INTERESTING DEMONSTRATION FOR 
CUSTOMERS 


the watch in the opposite direction five 
times a second. 

This can be easily shown by suspending 
a watch or small clock by four cords so 
that it can rotate freely with the face par- 
allel to the ground. A small mirror is 
attached to one side with a piece of wax 
in a vertical position. When the watch is 
apparently motionless a beam of light is 
directed on the mirror and the reflected spot 
will be seen to vibrate in synchronism, 

Ciype KEITH, 
in Science and Invention. 








The Burglar (to Mrs. Jones)—“If you 
venture to say another word, madam, I'll 
shoot.” 

Mr. Jones (fascinated)—“I say, my good 
man, how much will you take to stay here 
for a week?” 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Feb. 7, 1922. 


1,405,547. NAME-PLATE ATTACHMENT. Otor 
Netson, Attleboro, Mass., assignor to The 
Robbins €o., Attleboro, Mass. Filed Oct. 19, 


1921. Serial 508,677. 3 Claims, 
The attaching device above described, consisting 





of a tubular wedge-member and a plate having cp 
posed free lips on either side of a slot therein, to 
receive the wedge-member between the lips. 
1,405,851. CHAIN. Frepertck W. Lewis, Provi- 
dence, R. I., assignor to Chapin & Hollister 
Co., Providence, R. I. Filed March 12, 1921. 
451,815. 6 Claims. 
link comprising a one piece body meim- 
one end with a fair of integral 


Serial 
A chain 
ber provided at 





bendable hinge arms having inturned pivot ends 
and at its other end with an opening to receive the 
pivots carried by the arms of the next adjacent 


link. 

1,405,970. FOUNTAIN-PEN PENCIL. Joun H. 
Crowett, Tisbury, Mass, Filed April 14, 
192). Serial 373,988. 5 Claims. 


A fountain pen pencil of the character described, 
comprising an ink containing member carrying a 
pen; a pen protecting cap mounted on one end of 
said container; a pencil-leading holding tube se- 
cured to and centrally suspended a distance within 
said cap, and, open, slotted at one side, having a 
tapered forward end and a rear termination of 
enlarged cross section; a lead propelling plunger 





disposed for iongitudinal reciprocating movement 
iN said tube, and having a lateral extension 
threaded at irs nuter edge; a taper pointed sleeve 
Surrounding said cap and tube and_ revolubly 
mounted on said cap for movement in either direc- 
ton; an internally threaded tube secured at one 
end to and centrally disposed within said cap, and 
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surrounding said slotted tube and plunger, with 
its interior thread engaged by the threaded exten- 
sion of the latter, and arranged and adapted on 
the revolution of its connected sleeve to move said 
plunger longitudinally within said slotted tube. 
1,406,073. BRACELET CONSTRUCTION. Frep 
Praus and Aucust Prauvs, Sr., Newark, N. J. 
Filed March 12, 1921. Serial 451,900. 6 
Claims, 
A bracelet construction comprising open links, 
hollow exterior members each receiving one link 


April 29, 1921. 
ent 3% years. 
60,307. BACK COMB OR SIMILAR ARTICLE. 
Wittiam S. Becutoip, Newark, N. J. Filed 


Serial 465,545. Term of pat- 


7 ;—s 
JS MW Wy 7 


and having end bars, and connectors each receiv- 
ing the end bars of contiguous end bars of adjoin- 
ing links and the contiguous end bars of adjoin- 
ing hollow exterior members, iyi 
1,406,077. SINGLE-MAGAZINE PENCIL. Artruur baynrne ee 
F. Poort, Kenilworth, Ill., assignor to The 
Wahl Co., New Castle, Del. Filed Oct. 24, 
1917. Serial 198,333. 17 Claims. 
A mechanical pencil comprising a casing, a lead, 
a plunger for advancing the lead in the casing, a 
magazine, arms formed on one end of the magazine 





April 29, 1921. Serial 465,550. Term of 
patent 3% years. 
60,336. WATCH DIAL. Francis A. Gooprow, 


Elgin, Ill., assignor to Elgin National Watch 





Co., Chicago. Filed Nov. 2, 1921. Serial 


512,382. Term of patent 14 years. 

60,348. HANDLE FOR SPOONS, FORKS, OR 
SIMILAR ARTICLES. Atrrep G. Krn1z, 
Wallingford, Conn., assignor to Imternational 





and engaging the plunger for operating the same, 
and a plate connecting the opposite ends of the 
arms, said plate having an opening therein, through 
which the plunger passes. 











1,466,135. TABLEWARE. Cuaries Asrett, Red- 
ding Cal. Filed Nov. 29, 1920. Serial 427,- 
041. 1 Claim. 


A spoon or like handle comprising a relatively 
narrow shank having a widened upper end portion 
forming a finger piece, one edge of said finger 
piece curving inwardly to the shank to form the 
usual curved shoulder at one edge of the handle, 





. ‘5 Silver Co., Meriden, Conn. Filed Oct. 20, 
1920. Serial 418,336. Term of patent 7 
years. 


60,352. CANDELABRUM. SetH Howarp Leav- 
ENWORTH, Rochester, N. Y., assignor to The 





the other edge of said handle having a lateral ex- 
tension divided from the finger piece throughout 
the upper half of its length by a curved slit oppo- 
site said curved shoulder, said extension being bent 
backwardly and away from the finger piece form 
ing a hook on the shank and leaving a second 
curved shoulder opposite to and uniform with the 
aforesaid shoulder. 
DESIGNS 


60,362. [ACK COMB OR SIMILAR ARTICLE, 





sate ' Van Bergh Silver Plate Co., Rochester, N. Y. 
fe Filed April 21, 1921. Serial 463,386. Term 
of patent 7 years. 


Becutotp, Newark, N. J. Filed 60,353. CANDELABRUM. Seta Howarp Leav- 


Wixriam S, 
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Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES 


24 John Street 
NEW YORK 


SMELTING WORKS: 


32-40 Flushing Avenue, BROOKLYN 
280-290 Chestnut Street, NEWARK 








THE WASHBURN 






SECURITY MAGIC NUT 
Automatic Holder for ear —— scarf-pins, 
etc. 





for all sizes of scarf- 
pin wire, Guaranteed. 








aby EMBLEM FINDINGS 2% 
RI a ody ©) ) 





EAR WIRES 


for unpierced ears. 


sy) 


Y : 
, 1667, 1740 ~=—«:1692—Ss«*1693* 1668 5 sR eng 
LIO® Can be applied to any 

Se . hy work where pin tongu 
1219 YT VY © 1299 sre ‘used, 


ASSORTED SIZES 


Pearl Drilling and Adjusting a Specialty 


) 10 2570 1669 739 Open. Closed. Open. osed 
| « Descriptive Circular on Application. 
Va : 


MADE IN GOLD (ALL COLORS) 


1539 ALSO PLATINUM AND PLATINUM FACED 


HERPERS BROS. 


ESTABLISHED 1865 


18 CRAWFORD ST. 


NEWARK, N. J. 


Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street. N.¥ 


LORCNETTE REPAIRS 

om @ men oo ieee 

/a\ SERVICE OUR SPECIALTY 
24-Hour Service Send for Price List 





1435 


NORMAN OPTICAL CO. 
Wholesale Opticians 106 Fulton St., New York 

















GRIMSHAW, BAXTER & J. J. ELLIOTT, 10. 


29/37 Goswell Road, London, England 


Cablegrams, Grimbax, Barb, London. 


Manufacturers of the celebrated 
London made 


“ELLIOTT” 
Chime Movements 


on Tubular Bells or Gongs of the 
highest quality and also Chime or 


Strike movements for Bracket and Cora 
Mantel clocks. 


Special sizes for “Grandmother” cases. Movements 
only supplied or clocks complete in richly designed cases. 


An interesting exhibition of the above gocds will be shown at the 
British Industries Fair February 28th to March 10th. 


C.W.BUTTS, Inc.*4 fy" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 














PIONEER PLATING CO. 
GOLD, SILVER AND NICKEL PLATERS 
CENUINE PLATINUM PLATING 
64 FULTON STREET NEW YORK 
hen Repairei'end Rebalsbed _ | 





Beckman 5772 
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ENWORTH, Rochester, N. Y., assignor to The 
Van Bergh Silver Plate Co., Rochester, N. Y. 








Filed April 21, 1921. Serial 463,388. Term 
of patent 7 years. 
0,354. CANDELABRUM. Setu 


ENWORTH, Rochester, N. Y., 


Ifowarp LeEav- 
assignor to The 





Van Bergh Silver Plate Co., Rochester, N. Y. 
Filed April 21, 1921. Serial 463,387. Term 
of patent 7 years. 
0377. BRACELET. Mon- 


Joun Louis SappatuH, 





treal, Quebec, Can. Filed Sept. 28, 1921. Se 
rial 503,988. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.) 


Trade-Marks Published Feb. 7, 1922 


Ser. 137,873. (CLASS 40. FANCY GOODS, 
FURNISHINGS AND NOTIONS. Samurri 
Rucusgaum, Chicago. Filed Oct. 4, 1920. 


GIANT GRIP 


No claim is made for the exclusive use of the 
word “Grip” apart from the mark as shown on 
the drawing, 

Particular description of govds.- 
Claims use since July, 1916 


Belt Buckles. 


Trade-Marks Registered Feb. 7, 1922 


151,443. WATCHES AND CLOCKS. Carrick, 
Inc., New York. 
Filed March 19, 1921. Serial 144,962. PUB- 


LISHED OCT, 18, 1921. 





151,496. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. B. GuttErR & 
Sons, New York. 

Filed Nov. 11, 1920. Serial 139,524. PUPB- 





ISHED OCT. 11, 1921. 











151,497. WATCHES, WATCHCASES AND 
WATCH MOVEMENTS. B. Gutter & 
Sons, New York. 


Filed Nov. 11, 1920. Serial 139,526. PUB- 

LISHED: OCT. 11, 1923. 

151,498. WATCHES, WATCHCASES AND 
WATCH MOVEMENTS. B. Gutter & 
Sons, New York. 

Filed Nov. 11, 1920. Serial 139,528. PUB- 


LISHED: OCT. 11, 1921. 
151,535. TIMEPIECES. Tue Luvuminite Co., 
New Yerk. 
Filed July 1, 1921. Serial 149,914. PUB- 
LISHED OCT. 18, 1921. 
151,542, WATCHES, WATCH MOVEMENTS 


AND WATCHCASES. M. A. Meap & Co., 

Chicago. 

Filed Feb. 23, 1921. PUB- 
LISHED OCT. 18, 1921. 


Serial 143,939. 


151,547. WATCHES, CLOCKS AND PARTS 
THEREOF. Meyer & Srupexi, SociEeTe 
AnonyME, Soleure, Switzerland. 

Filed Jan. 10, 1921. Serial 142,024. PUB- 

LISHED OCT. 11, 1921. 

151,589. WATCHES AND CLOCKS. Louis F. 


SACKERMAN, Baltimore, Md. 
Filed June 23, 1921. Serial 
LISHED OCT. 18, 1921. 


151,595. WATCHES. 
New York. 

Filed Sept. 4, 1920. Serial 
LISHED OCT. 18; 1921. 


149,560. PUB- 


ADOLPHE Scuwos, Inc., 


136,852. PUB- 








Started in Business with $150 





(Continued from page 103) 





maker he ever hired the munificent sum 
of nine dollars a week, and he says the 
watchmaker was a fine one. After a 
time this watchmaker secured a job on 
Broadway, New York city, for twelve 
dollars a week. Mr. Aurnhammer could 
not afford to pay such a princely salary, 
so he let the man go. Now he has half 
a dozen or more watchmakers, to whom 
he pays several times the sum of twelve 
dollars each, which he formerly con- 
sidered too high to pay for a watch- 
maker. 

In 1906 Mr. Aurnhammer purchased 
the building in which he has been lo- 
cated for about thirty-nine years of the 
forty years he has been in business, both 
his present store and the one he oc- 
cupied before moving into his present 
quarters, being in the same building. 

Mr. Aurnhammer formerly did some 
optical work in connection with his jew- 
elry store and watch repairing, but when 
his son, Harry C. Aurnhammer, had 
learned the optical business, he opened 
a fully equipped optical department, in 
charge of his son. 

The Aurnhammer store is about in the 
center of the Springfield Ave. shopping 
district, with a car line connecting with 
all parts of the avenue. He is also near 
selmont Ave., over which runs a cross- 
line trolley. The store, therefore, is lo- 
cated not only in the middle of a thickly- 
populated section, but where customers 
can come from four directions by trolley. 

Viewing the store as it is to-day, and 
listening to Mr. Aurnhammer tell of con- 
ditions when he went into business, one 
is impressed with the great changes in 
business life and ways of doing things 
in one generation. But yet, forty years, 
in the life of one business, is a long 
time. 





W. H. 
ing jeweler in this city for a number of 
years, has disposed of his business to 
A. Anderson. 

Smashing a plate glass window shortly 
after midnight Monday, thieves secured a 


Fuller, who has been the lead- 


quantity of jewelry from the display 
window on the Eagle St., side of the 
Tanke jewelry store at Main and Eagle 
Sts. 

William Ehmann, Sr., Buffalo, N. Y., 
sailed Saturday from New York for 
Florida on his annual trip south. His son, 
William Ehmann, Jr., will join him at St. 
Petersburg later, having booked passage for 
March 12. Father and son will return to 
Buffalo the first week in April. 

Burglars who broke the plate glass 
window in Amdur’s jewelry store at 179 
Main St. last week left hurriedly and, it 
is believed, empty-handed when a burglar 
alarm sounded. Police found a brick had 
been hurled through the plate glass but 
nothing is believed to have been taken. 

Edward A. Eisele, president and treas- 
urer of the local jewelry firm of King & 
Eisele, was elected to the board of man- 
agers of the Buffalo Public Library at a 
meeting of the life members of the library 
held on Wednesday. Mr. Eisele is the 
only member elected to the board this 
year. 

An attractive jewelry store under the 
firm name of Porter & Wilhelm has been 
opened in a new block at the corner of 
Elmwood Ave. and Tracey St. Another 
new store will be opened shortly by 
Lewis Levine at 12 W. Eagle St., in the 
heart of the downtown district, just off 
Main St. 

Iron bars offered no obstacle to burg- 
lars who broke into the jewelry store of 
William Metzler, 1048 Broadway, last 
Saturday night. Two dozen fountain 
pens, 14 razors and two wrist watches 
were stolen. It is believed they were 
freightened away before they had an 
opportunity to loot the store more thor- 
oughly. The thieves gained entrance by 
climbing a six-foot fence at the rear and 
forcing apart iron bars which protected 
the rear window. 

Installation of officers was the prin- 
cipal business transacted at Tuesday’s 
meeting of the Jewelers’ Group of the 
3uffalo Chamber of Commerce, held in 
the chamber. It was attended by prac- 
tically all of the leading jewelers of the 
city. The following officers were chosen: 
Edgar N. Block, of the Empire State 
Ring Co., chairman; Otto Jassoy, of 
Otto Jassoy & Co., vice-chairman; Chas. 
T. Evans, Brayton’s, Inc.; Berthold 
Block, Berthold Block Ring Co.; Ralph 
Smith, King & Eisele; David Friedlander, 
Peerless Jewelry Co., and Charles G. 
Oelheim, Leininger & Oclheim Jewelry 
Co., executive committee. Followinz 
the election it was decided to hold the 
next meeting on March 4 at the chamber, 
when some diamond expert will be 
brought here to address the members on 
the outlook in this branch of the business. 
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DON’T BREATHE 
POLISHING DUST 


The ball bearings which support the motor fan shaft is 
worthy of considerable thought on the part of purchas- 
ers of a polishing dust collecting outfit—without this 
bearing the weight and the centrifugal force of the re- 
volving fan are thrown directly on the motor bearings 
alone. These will then wear very rapidly causing mo- 
tor trouble between the armature and the field coils— 
It costs considerable money to put these ball bearings 
on the Leiman Bros.’ Polishing Dust Collecting Outfit, 
but satisfactory service can be assured in no other way. 








Polishing dust is dangerous and 
Disagreeable 





Turn Your Polishing Dust Into Money with this Outfit 





Catalog B-P 


LEIMAN BROS. 


81 Walker Street New York 


Makers of Good Machinery for Thirty-Five Years 











Technique of Eye 


Dissection 
By Frederick A. Woll. 


136 pages; illustrated with 123 half- 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 





Price, $1.50 





THE OPTICAL PUBLISHING CO. 
11 John Street New Yerk 












Ready Now! 


Plain boxes for Octa- 
gon Onyx Stone Rings. 
20/15 18/13 16/12 14/12 
12/9 10/8. 


Copy will be mailed to 
whom we eent our 
2 catalog, or on request. 


NATIONAL FINDING CO. 


Markee 2818-20 Columbia St., Newark, N. J. 
Catalogues sent on request. 


We Make All 
Kinds of Fancy 
Shanks, Tops, 
Galleries for the 


Jewelers’ Trade 











B ACK The large varieties, at 
# right prices; also precious, 
O N 7 XxX semi-precious and jobbing 


KRONER, HYMAN & CO., Inc. 


51-53 Maiden Lane New York 


stones. 

















Jewelry Repairing 
Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassau St., New York 




















